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Coming Meetings 


Nebraska Petroleum Marketers, 
Inc., Hotel Fontenelle, Omaha, Neb., 
Dec. 4, 5, 6. 


Independent Petroleum Assoc, of 
America, annual meeting, Ft. 
Worth, Tex., Dec. 7, 8. 


California Oil & Gas Assn., An- 
nual Banquet and Xmas Jinks, Bilt- 
more Hotel, Los Angeles, Dec. 19. 


1935 


Society of Automotive Engineers, 
annual dinner, New York, Jan. 7. 


Wisconsin Petroleum Association, 
Plankington Hotel, Milwaukee, Jan. 
8, 9 and 10. 


Northwest Petroleum Association, 
Minnesota division, West Hotel, 
Minneapolis, Jan. 17, 18. 


Kentucky Petroleum Marketers 
Assn., Louisville, Feb. 7, 8. 


Ohio Petroleum Marketers Assn., 
Deshler-Wallick Hotel, Columbus, 
Fep.- 12; Id, 34: 


American Association of Petro- 
leum Geologists, Wichita, Kans., 
March 21, 22, 23. 


Petroleum Industry Electrical 
Assn., Baker Hotel, Dallas, Texas, 
Apr, 1%,..12,. 13. 


Pennsylvania Grade Crude Oil 
Assoc., State College, Pa., June 20, 
at. 
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This group of oil officials contains the Dallas 
men responsible for erection of the Venetian 
bridge between the Adolphus and Baker hotels 
for the convenience of the American Petroleum 
Institute and three institute officials who were 
re-elected at the annual election. Reading from 
left to right: J. H. Brillhart, president of the 
Fort Worth Structural Steel Co.; R. B. White- 
head, chief geologist, Atlantic Oil Producing Co., 
father of the bridge idea; Lacey Walker, secre- 
tary and assistant treasurer of the A. P. I1.; W. 
R. Boyd Jr., executive vice-president of the A. P. 
I.; Fenton Baker, manager of the Baker hotel; 
Axtell J. Byles, president of the A. P. I.; Capt. 
J. F. Lucey, chairman of the local arrangements 
committee; Bob Pool, assistant manager of the 
Adolphus hotel and Henry C. Beck, president of 
the Central Contracting Co. 

The covered passageway was built diagonally 
across and above the intersection of two streets. 
Special permission obtained from the city coun- 
cil specified that it should not interfere with 
trolley wires, traffic light wires, or other wires. 








NATION AL 


PETROLEUM NEWS 











yph 


NEWws 











NATIONAL PETROLEUM NEWS 








VOLUME 26 

















NUMBER 47 


Oil Control by Interstate Compact 


Favored by Institute Directors 


DALLAS, Nov. 17 

OO many things were hap- 

T pening outside the American 

Petroleum Institute conven- 

tion the past week and the re- 

sult was to scatter the attention 
of the oil crowd. 

Such matters as the Cole con- 
gressional committee investiga- 
tion and the collapse of the East 
Texas buying program diverted 
interest even from the debate 
known to be going on in the 
A. P. I. director’s room on the 
question of federal control of 
the oil industry. 

This discussion 
days or more. It became the 
more pointed when the news 
came from Oklahoma City that 
Frank Phillips, president of the 
Phillips Petroleum Co., appear- 
ing before the Cole committee, 
lad gone the full distance in 
urging federal control. It was 
given impetus also by the long 
bill of complaint filed in open 
meeting by Administrator Ickes, 
whose address was published in 
NATIONAL PETROLEUM NEws of 
Nov. 14. 

Newspapers generally carried 
headlines to the effect that the 


lasted two 


institute directors had voted 
against federal control. That is 
true only by implication. What 


they did was to vote, 42 to 17, 
for an interstate compact. 
They took as their opening re- 
mark in the resolution the asser- 
tion that the Cole committee 
had asked the A. P. I. to make 
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By Lawrence E. Smith 
N. P. N. Staff Writer 


appropriate recommendations. 
The Cole committee took notice 
of this statement when it began 
its Dallas hearings. One of its 
members said the hope had been 
expressed in Oklahoma City that 
the A. P. I. would offer propos- 
als or plans, but that the com- 
mittee had made no formal re- 
quest, The slight misunder- 
standing was thought by that 
Congressman to be important. 
A subcommittee of nine mem- 
bers of the A. P. I. directors con- 
ferred to make recommenda- 
tions. Seven brought in a re- 
port favoring a resolution advo- 
cating an interstate compact. 
Two brought in a minority re- 
port, the purport of which was 
in support of the Thomas-Disney 
type of bill, defeated in House 
committee this year, and also 
provided for modification of 


Los Angeles in 1935 


Directors of the institute voted 
to hold the 1935 meeting in Los 
Angeles. The date will be selected 
later by the executive committee. 
Invitations had been received also 
from Chicago, New Orleans, St. 

* Louis and New York. 


rn + rite 


such type of a bill as to author- 
ize state compacts. 

The majority report was 
adopted by the vote of 42 to 17. 
The division was reported to be 
fairly well along major com- 
pany and independent lines. 
Directors who favored federal 
legislation, as outlined in the 
minority report, declared that a 
compact between states to effect 
conservation and _ stability of 
the industry was well-nigh an 
impossibility. At least it would 
require so much time to bring 
about that it would be of no 
use in the present disturbed 
situation. 

To this the retort was made 
that federal regulation of the 
kind set up in the Thomas-Dis- 
ney bill would not pass court 
scrutiny and that it was a waste 
of time to sponsor something 
certain to be stricken down. 
Decisions of the lower federal 
courts to date have uniformly 
been that Congress is without 
constitutional authority to leg- 
islate on control of production 
within the states. 

The resolution adopted by 
the directors was no square 
meeting of the issue which is 
predominant today, which is 
that of federal control. The in- 
sistence of Administrator Ickes 
on legislation makes it the 
prime issue, despite the efforts 
of Governor-elect E. W. Mar- 
land of Oklahoma, to set up the 
state compact plan as the out- 
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standing question. Directors 
of the institute by resolution 
support the Marland issue. 
Their resolution was as follows: 

“Pursuant to the request of 
the congressional committee 
that the directors of the Ameri- 
can Petroleum Institute make 
appropriate recommendations 
and with the desire to be of as- 
sistance to the committee in its 
deliberations, we recommend: 

“1. That Congress give its 
consent to the formation by the 
principal oil producing states of 
an agreement, or interstate 
compact, for conserving their 
petroleum resources. 

“2. That the principal oil 
producing states promptly 
formulate a compact for this 
purpose. 

“3. That the compact should 
provide for federal co-operation 
with the states in the investiga- 
tion and determination of the 
reasonable consumptive de- 
mand for current petroleum 
production after taking into ac- 
count importations, exports and 
withdrawals from storage; and 


in recommending proper allo- 
cation of the total as between 


the various oil producing states, 
consistent with the provisions 
of such interstate compact. 

“4. That the federal govern- 
ment should, under its power to 
regulate commerce among the 
states, prevent the shipment in 
interstate or foreign commerce 
of crude oil produced in viola- 
tion of state law, or the refined 
products thereof. 

“5. That the federal govern- 
ment should so regulate the im- 
portation of crude oil, or refined 
products, as to balance produc- 
tion with consumer demand. 
Imports should be regulated to 
some percentage relationship to 
domestic production so long as 
this is necessary to effect the 
balancing of supply and con- 
sumption.”’ 

The majority of the commit- 
tee which reported in favor of 
this resolution consisted of 
Oscar Sutro, Standard Oil Co. of 
California; W.S. Farish, Stand- 
ard Oil Co. of New Jersey.; 
George A. Hill, Jr., Houston Oil 
Co.; H. F. Sinclair, Consolidated 


Oil Corp.; F. A. Leovy, Gulf 
Oil Corp.; J. Howard Pew, Sun 
Oil Co. and C. B. Ames, The 
Texas Corp. Judge Ames was 
chairman. 


The minority on the com- 
mittee consisted of Judge Amos 
L. Beaty, chairman of the Plan- 


12 


ning & Co-ordination Com- 
mittee, and director of the Phil- 
lips Petroleum Co. and Wirt 
Franklin, president of the In- 


dependent Petroleum Associa- 
tion of America. 
HEIR report, which they 


moved to substitute for the 
majority report, consisted of a 
recitation of the statement is- 
sued Oct. 12 to the industry by 
the Planning & Co-ordination 
committee. That statement 
said that 21 members of the 
P. & C. Committee were present 
at meetings that week, had con- 
ferred with Administrator Ickes 
and that, ‘‘in regard to federal 
legislation, differences between 
members of the committee have 
been reconciled. Those sup- 
porting the state compact plan 
have agreed to support the 
Thomas-Disney type of legisla- 
tion with a provision authoriz- 
ing state compacts and other 
changes as follows: 

“Insert provisions in Thomas- 
Disney bill authorizing any two 
or more states, under appro- 
priate state legislation, to enter 
into compact for the restriction 
of crude oil production in the 
signatory States, subject to the 
condition that the total allowed 
production for all the signatory 


states combined shall not be 
more nor less than the _ total 


production demand for such 
states combined as determined 
under the federal act. 


“Provide further that so long 
as the production of any state 
is kept within the compart 
figure for such state, or, if the 
state is not signatory to such 
compact, then within the pro- 
duction demand figure for the 
state, as fixed under the federal 
act, no quotas shall be set for 
the state or for application 
within the state, but if in any 
calendar month any state shall 
exceed its compact figure, or, in 
the absence of compact, its pro- 
duction demand as fixed under 
the federal act, then upon order 
of the President or with his ap- 
proval, quotas shall be set for 
such state and _ (for _ pools, 
properties, etc. within the state, 
as provided in the federal act, 
until the President finds that 
necessity no longer exists and 
orders discontinuance of the 
practice. 

“Change the administrative 
sections so that the boards will 


be composed of the Secretary 
of the Interior as chairman and 
four or six members to be ap- 
pointed by the President, con- 
sisting of men experienced in 
the oil business and otherwise 
qualified, from the oil produc- 
ing states, the appointments to 
be distributed so that, as nearly 
as may be practicable, each 
principal oil producing section 
will be fairly represented. 

‘‘No time limit, in view of the 
automatic operation. 

“All of this subject to the 
completion of a_ satisfactory 
draft of the bill.’’ 

Thus, with the defeat of this 
minority report, and the adop- 
tion of the majority resolution 
the A. P. I. stands officially 
committed to the state compact 
idea and, by implication, al- 
though not by direct statement, 
against federal regulation. 


P. & C. Fixes December 


Gasoline Allocations 


WASHINGTON, Nov. 14.— 
The Planning and Co-ordination 
Committee today announced 
district gasoline production al- 
locations for December. 

The national allowable was 
set at 32,960,000 barrels for De- 
cember. 

California and Texas Gulf dis- 
tricts had their quotas substan- 
tially decreased while alloca- 
tions of East Coast and Louisi- 
ana Gulf Coast were increased. 
The new East Texas District was 
allotted 700,000 barrels. 


District allocations with com- 
parative figures for November, 
follow: 


(Figures in Thousands of Barrels) 


District Dec. Nov. Change 
1. Bast Coast ....... . 5,890 5,596 +294 
2. Appalachian ..... 1,510 1,420 + 90 
3. Ind.-Ill.-Ky.... 5.200 5,295 — 95 
4. Okla.-Ka.-Mo. ... 4,282 4,321 — 39 
5. Texas: 
(a) Inland Texas 2,216 2,875 —659 
(b) Texas Gulf Coast 6,167 6457 —290 
(c) East Texas . TO0* 
§. Louisiana-Arkansas: 
(a) La. Gulf Coast 
MIGCl RRS secu Lee 992 +123 
(b) No. La.-Ark. 
incl. Miss. . es ee 759 — 98 
7. Rocky Mountain...... 702 667 + 35 
8. California .. . 4,517 4,798 —281 


Total United States..32,960 38,180 —220 


*Included in “Inland Texas” in Novem- 
ber allocations. 
News 
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Your A. P. |. Speech Was Unfair, Mr. Ickes 


By Warren C. Platt, Editor 


at least be honest! You didn’t tell the truth 

in your speech at Dallas. You gave en- 
tirely the wrong picture of the oil industry. Why 
you should have departed so far from the truth 
the industry wonders, because the facts are 
available in your own department. You took 
the role of a common scold. Certainly the in- 
dustry cannot have the faith in you that it has 
had. 

You know that your department has been 
criminally negligent and you also know that you 
did nothing about it until the President called 
you in a few weeks ago and that was upon his 
getting information from this paper as to the way 
in which you could have enforced the law on 
“hot” oil. But you and your men had done no- 
thing about it, although the law has been on the 
pooks for over a year. And when it was brought 
to your attention it was disregarded. 

Furthermore you have an incompetent bu- 
reau of investigation—so incompetent that the 
Department of Justice has had to throw out all 
of the so-called evidence that it has been gath- 
ering this past year. You know or should know 
that the case of the tanker Papoose was saved al- 
most by a miracle and you know that the federal 
court at Trenton, N. J., in throwing out another 
case brought under your auspices criticized se- 
verely your incompetent department. 

You came to Dallas saying that you were go- 
ing to speak frankly, so we are speaking equally 
frankly to you. You brag about the so-called 
profits of the oil industry of the past year and 
take credit for them under the code. You know 
perfectly well that the only profits were in the 
producing end of the business and that those 
profits exist not from any act of yours, but be- 
cause of the generosity of the buyers of crude 
who took heed of the plight of the producers 
and voluntarily paid them $1 a barrel for their 
oil, a price that was not justified by the condi- 
tions of the industry. 

That price today is not justified but the in- 


C OME, now, Mr. Ickes, if you can’t be fair, 


November 21, 1934 








dustry is still paying it. When the industry 
sought to cut that price a few weeks ago because 
of your rank failure to enforce the law, you 
called in buyers of crude and urged them to con. 
tinue paying $1 a barrel, and it was only then 
that you bestirred yourself toward enforcing the 
law. 

You chide the men who are for state com- 
pacts just as if they were criminals and not en- 
titled to have any point of view except your own. 
You accuse these men of not telling the whole 
truth—they cast the words back at you. You 
say that you are no miracle worker, that you 
have done much in your opinion in the past year. 
We can only repeat you haven't done what you 
should have done—what it was your plain duty 
to do. 

Your criticism of the State of Texas and its 
ofticials is justified, but terribly belated. You 
didn’t have to wait a year and until after elee- 
tion to scold your Democratic associates from 
Texas. You loudly call upon the industry not to 
associate with any of the ‘‘hot”’ oil boys, or have 
them in any association. It is your job to point 
out by suitable court action just who are the 
“hot” oil boys. Until you have done so you 
should be silent. 

You “jaw” the industry about gas waste in 
the Panhandle. Why don’t you take that up with 
the officials of the state of Texas? If you don’t 
like it why don’t you ask to have the laws 
changed? The trouble is not in the industry, as 
you well know, it is in the fundamental law 
which the industry has been struggling for years 
to have changed. 

You condemn the industry for its marketing 
troubles and put it under the threat of being 
made a public utility. Again if you wish to tell 
the truth, you would know that these marketing 
troubles come from your failure to enforce the 
law in East Texas, from the desire of the oil in- 
dustry to help the administration by paying $1 
a barrel for crude and by the further desire of 
the industry to give employment to as many 





people as possible, by granting wider margins to 


dealers. 


The industry was trying to do a service to you 
and the President by granting a margin that it 
never should have allowed, as well as in paying 
Ana you have the 


$1 a barrel for the crude. 
effrontery to scold us for it. 


Your speech at Dallas is in the writer’s recol- 


DecemberCrudeAllowable 
Cut 33,300 Barrels 


By Teletype 


WASHINGTON, Nov. 20. 
Administrator Ickes today set 
the national allowable produc- 
tion of crude oil for December 
at 2,307,000 barrels, a decrease 
of 33,300 barrels daily from the 
November allowable. Substan- 
tial decreases were made in the 
allowables for all principal pro- 
ducing states. Texas was cut to 
941,300 barrels, a decrease of 
16,000 barrels. State allocations 
for December with comparative 
figures for November follows: 


December November 
ee eee 29,000 30,000 
| ere 456,800 462,000 
NGRIOS, Sissevscies 3,000 3,000 
RO inks ceaatecvans 11,700 12.000 
(ae eee 2,100 2,200 
US re 123,900 125,000 
Pee Si cc sakneseebins 11,700 11,500 
are 94,000 90,000 
i ere 27,900 29.000 
ee 8,000 8.500 
N. Mex 45,900 47,000 
Beh Wea docwenpusbeie 10,000 10,000 
SOND: csidccvesiss 11,500 12,000 
(| ier 451,600 459,300 
Fe cs icenases 35,000 37,200 
NERA cesicisesvcs 941,300 957,300 
RB: kncees 11,000 11,100 
MO.  oeiccisan 32,600 33,200 
Total 2.307.000 2,340,300 


Asks How Greater Federal 
Control Can Be Avoided 


ANGELES, Nov. 16. 

Summaries of the oil control 
legislation recommendations 
made by the American Petrole- 
um Institute have been submit- 
ted to members of the Oil Pro- 
ducers Sales Agency by Rush M. 


LOS 


Blodget, general manager, with 
a number of questicns. 
Mr. Blodget expressed the 


personal opinion that Secretary 
Ickes and his bureau heads are 
determined to run the oil indus- 
try and that unless prompt ac- 
tion is taken bureaucracy will 
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ministration. 





lection the most unfair message he ever heard 
from a public official. 
confidence from now on in you nor in your ad- 
Whether Roosevelt asks for your 
resignation or not, at all events he should relieve 
you from all contacts with the oil industry be- 
cause the industry 
problems with you. 


The industry can have no 


‘annot hope to work out its 





obtain complete control. His 
contention was that control in 
itself is a form of monopoly and 
that the industry faces the 
choice of self control or of a 


permanent government monop- 
Oly. 
The questions which have 


been formulated ask what Cali- 
fornia can do to prevent con- 
tinued and increasing govern- 
ment interference. Shall it leg- 
islate to join the interstate com- 
pact and if not, what sort of in- 
terference will result from over- 
production? If it joins but has 
no control bill, what will result? 
Will a control bill be the whole 
answer or can the industry co- 
operate voluntarily, enough to 
avoid all interference? 


Legislative and Tax 
Work Continued 


DALLAS, Noy. 15.—Institute 
directors accepted the report of 
the American Petroleum _ In- 
dustries Committee, as pre- 
sented by Director Baird H. 
Markham and reappointed all 
members of the committee to 
serve in 1935. 

This committe was organized, 
at the 1932 annual meeting, to 
correlate, under unified direc- 
tion, the various forces of the 
oil industry active against ad- 
verse legislation of all kinds 
having to do with the distribu- 
tion of petroleum products. Its 
principal activity to date has 
been with problems arising un- 
der the gasoline taxes. 

Members of the committee 
are: H. T. Klein, The Texas Co, 
New York; E. S. Hall, Standard 
Oil Co. of New Jersey, New 
York: J. J. Cosgrove, Continen- 
tal Oil Co., New York; Paul M. 
Gregg, Union Oil Co. of Cali- 
fornia, Los Angeles; W. J 


Guthries, Gulf Refining Co., 
Pittsburgh; W. <A. McAfee, 
Standard Oil Co. of Ohio, 


Cleveland; Roy T. Osborn, Sin- 


clair Refining Co., New York; 
George V. Holton, Socony- 
Vacuum Oil Corp., New York. 


Marland to Talk Compact 
With Oil State Heads 


TULSA, Nov. 17.—Following 
a conference in -Austin with 
James V. Allred, incoming gov- 
ernor of Texas, E. W. Marland, 
governor-elect of Oklahoma an- 
nounced a call for a governors’ 
conference to be held in Ponca 
City, Okla., at his home, Dec. 38. 
Purpose of the meeting is to 
plan for a compact between 
states to deal uniformly with 
oil and gas conservation. All 
governors of oil producing 
states are invited. 

To have a plan ready for the 
consideration of the governors, 
Mr. Marland appointed a com- 
mittee composed of Patrick J. 
Hurley, former secretary of 
war, and Northcutt Ely, Wash- 
ington attorney formerly with 
the Federal Oil Conservation 
Board. They were asked to pre- 
pare tentative drafts of a com- 
pact and of the permissive stat- 
ute which Congress would have 
to pass to authorize such com- 
pact. Both accepted and are to 
meet in Washington next week. 

In discussing his plan with 
newspaper men, Marland de- 
clared that he would not ‘“‘pus- 
svfoot’”? about the objective. 
“We've talked about conserva- 
tion to prevent waste,”’ he said. 
“The real objective is to pre- 


vent production of oil at less 
than a fair economic value. 
“We've ‘pussy footed’ for 


years about conservation. After 
all, we want a fair price for our 
natural product. I’m not tak- 
ing the position that there is im- 
minent danger of a shortage of 
cil. That is all rot. . . All the 
oil producing states need a fair 
economic value for oil. = 
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Oil Industry Needs Federal Control 
Phillips Tells Cole Committee 


DALLAS, Novy. 17 

HE congressional committee 
investigating the oil industry 
heard advocated during its 
first week of sessions in the Mid- 
Continent, plans ranging from 
a strict ‘hands off’? policy by 
the federal government to one 
of complete federal control 
even to the point of price fixing. 


The trend of thought among 
a majority of oil leaders who 
appeared this week differed in 
only a few minor details from 
that which already had been 
laid before the committee at its 
Washington hearings in Sep- 
tember. The idea of interstate 
compacts with federal govern- 
ment co-operation continued to 
predominate. 


The most surprising testi- 
mony probably was that of 
Frank Phillips, president of 
Phillips Petroleum Co., Bartles- 
ville, Okla, when he asked for 
direct federal control, even to 
fixing of gasoline prices and 
control of production by in- 
dividual wells. 

“After sitting with leaders of 
the oil industry for more than 
10 years,’’ Mr. Phillips told the 
committee, “I am fully con- 
vinced that we are wholly in- 


competent to solve our own 
problems by voluntary agree- 


ment or under existing agen- 
cies. Price cutting, chiseling 
and unfair trade practices are 
more prevalent today than at 
any other time during my 
career of more than 30 years in 
this business. Agreements 
mean nothing. Some of those 
who are most active in promot- 
ing these agreements are vio- 
lators. 

“There never was a time in 
the history of the oil business 
when companies were doing as 
great a volume of business; 
yet in many instances the more 
business done the more money 
lost. I speak particularly of 
the marketing branch of the in- 
dustry. Our costs are higher 
because of the NRA. It costs 
my company approximately 
$4,000,000 more annually for 
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labor on the same volume of 
business. 

Mr. Phillips proposed legisla- 
tion creating a _ non-political 
board of five to seven members, 
appointed for life or for long 
periods, this board to have 
authority through proper legis- 
lation to handle any or all 
phases of the oil industry. The 
Interstate Commerce Commis- 
sion and its handling of the 
railroads was used as an _ ex- 
ample, as was the Federal 
Reserve Act for banking. 

“Appoint men of high busi- 
ness integrity,” Mr. Phillips 
said, “‘and pay them a salary big 
enough, as big as the Presi- 
dent’s, and let them handle the 
industry.” 

Asked if he would be willing 
tc permit such a board to help 
him run his business Mr. Phil- 
lips said he would, and added 
that he would be willing for his 


business to become a_ public 
utility if necessary. 
Mr. Phillips declared crude 


oil reserves were limited, and 
that without the East Texas 
pool there now would be an ap- 
palling shortage of oil. It is 
time for conservation, he de- 
clared, because East Texas will 
cease to be a factor in a relative- 


SUM TUN 


To Keep the Record 
Straight 


ORMAN L. MEYERS, member 
N of the Petroleum Adminis- 
trative Board, Saturday indicated 
to the Cole Committee in Dallas 
that federal efforts in East Texas, 
following the presidential procla- 
mation in July, 1933, were stopped 
by court decisions in the Panama 
and Amazon case, 

Just to keep the record straight 
in this matter it is here reiterated 
that decision in those cases was 
not rendered until Feb. 12, 1934, 
approximately seven months after 
the president’s proclamation, is- 
sued pursuant to the NIRA and 
prohibiting the movement in inter- 
state commerce of petroleum pro- 
duced in violation of state orders. 


ly short time. 
tices are necessary, and ‘‘there 


Fair trade prac- 


would be no greater achieve- 
ment than for this administra- 
tion to put the industry on a 
fair and equitable basis.”’ 

C. C. Herndon, vice-president 
of Skelly Oil Co., told the com- 
mittee his company is opposed 
to the federal government tak- 
ing charge of refining and mar- 
keting branches of the industry, 
“unless the same is done to all 
manufacturing.’ He isin favor 
of a justly determined balance 
between supply and demand, 
and believes the ‘‘dizzy’’ mar- 
keting practices of the past will 
disappear. It may take some 
time to liquidate the over-bur- 
dened marketing branch, which 
has been built up, in his opinion, 
from the constant pressure of 
over-production of crude. 

“There is no magic in the 
words ‘federal control,’ and the 
recent past has shown the gov- 
ernment has feet of clay,’’ Mr. 
Herndon said. “Control lies 
more with the states than with 
the federal government.” 

Mr. Herndon’s suggestion was 
a federal agency which would 
command the respect of the in- 
dustry and oil producing states, 
to be authorized to make pe- 
riodical surveys and supply esti- 
mates to states in a co-operative 
capacity. The federal govern- 
ment’s powers would be limited 
to the Connelly amendment or 
some legislation involving that 
principle. 

“T am in favor of a minimum 
of federal participation,’ Mr. 
Herndon concluded, ‘‘and I be- 
lieve a non-compulsory' step 
should be taken first; then Con- 
gress can look further for more 
regulations if this co-operative 
plan falls down.”’ 


James A. Veasey, general 
counsel, Carter Oil Co., Tulsa, 
expressed virtually the same 
view as Mr. Herndon. Mr. 
Veasey outlined for the commit- 
tee the development of oil and 
gas laws. He said he would 
like to add one thought to Mr. 
Hlerndon’s statements, and that 
was in connection with ‘‘market 
demand” provisions in the laws 
of certain states having produc- 
tion regulations. He thought it 
might be possible to have that 
law amended so as to permit 
consideration specifically of any 
federal allocation as a factor in 
market demand in which case he 
thought the federal allocation 
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would be followed closely and 
the interstate compact idea giv- 
en more support. 


Mr. Veasey thought passage 
of the Thomas-Disney bill would 
precipitate court attacks at 
once, and ‘‘we could look for no 
conclusion under a year,’ he 
added. 

The committee members en- 
gaged in a lengthy discussion 
with Mr. Veasey and Mr. Hern- 
don over constitutional law. In 
the course of the discussion Con- 
gressman Mapes remarked he 
hoped the Supreme Court would 
give some indication of what 
Congress can do under the con- 
stitution before the committee 
has to report. 

E. O. Thompson of the Texas 
Railroad Commission, speaking 
for the commission, said the 
Connelly amendment meets all 
the necessities for federal con- 
trol. He would like to see the 
Bureau of Mines or some such 
agency continue its determina- 
tion of supply and demand 
which the commission could 
consider in arriving at: ‘‘market 
demand.”’ State regulatory 
bodies with state compacts, can 
handle the problem, Thompson 
said. 

Speaking as a citizen and not 
as a state official, however, Mr. 
Thompson said he’ thought 
“things would be better without 
any regulation at all.’ 


Mr. Thompson digressed from 
his written statement at one 
point to say the blame for con 
ditions in East Texas until re- 
cently should be placed on Ad- 
ministrator Ickes ‘‘for not doing 
his part.’’ He referred to the 
President’s executive order in 
July, 19338, and the lapse of 
some 15 months before the Fed- 
eral Tender Board came into be- 
ing and stopped interstate ship- 
ments of illegally produced 
crude and products. 

The committee cross-exam- 
ined Mr. Thompson for more 
than two hours, during which 
he told in detail the functions 
and powers of the commission. 
He praised the co-operation now 
being shown between the Fed- 
eral Tender Board and the com- 
mission. 


Congressman Wolverton had 
made a point of questioning vir- 
tually every witness to get his 
thought on the suggestion of 
divorcement of pipelines. He 
had been unable to get any wit- 
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ness to say he was in favor of 
such a step; in fact most wit- 
nesses did not think the matter 
warranted serious considera- 
tion, until he asked Mr. Thomp- 
son’s opinion. 

‘‘Now you’ve got on something 
hot,’’ Mr. Thompson exclaimed. 
“Yes, sir, they ought to be di- 
vorced.’’ Messrs. Wolverton and 
Thompson had quite a discus- 
sion on the subject. 

Henry M. Dawes, president of 
the Pure Oil Co., Chicago, and 
P.& C. Committee member, said 
he favored federal legislation 
embodying in principle’ the 
Thomas-Disney bill, with a pro- 
vision permitting interstate 
compacts with no federal inter- 
ference as long as participating 
states conducted their affairs in 
line with federal co-operative 
suggestions. 


HE industry in general is not 

pleased with the code. M1 
Dawes said, but he believes the 
code had done some good. He 
thinks the better features of the 
code should be retained after 
June, 1935 in some manner, 
otherwise sudden release of the 
industry from the restraint un- 
der which it has been operating 
might prove disastrous. 

Mr. Dawes was questioned 
closely about the board of direc- 
tors of the A. P. I. and its right 
to speak for the entire industry. 
The testimony developed the 
fact that a minority’ report 
offered for consideration of the 
board in connection with its 
study of a recommendation to 
the congressional committee, 
had endorsed the P. & C. Com- 
mittee resolution adopted by 
that body some time ago. He 
said he had voted for the minor- 
ity report. Asked if the report 
adopted by the board represent- 
ed, in his opinion, the views of 
the industry, Mr. Dawes said he 
thought the majority of the in- 
dustry was for the P. & C. Com- 
mittee recommendation, 

Congressman Pettengill in 
discussing interstate compacts 
brought up the question of how 
long it would take to get the 
compacts into working order. 
Both Mr. Dawes and Congress- 
man Pettengill apparently were 
agreed it ‘“‘might take 20 years.”’ 
Something like the Thomas- 
Disney bill was needed in the 
interval, Mr. Dawes concluded. 

The final witness of the week 


was Norman L. Meyers, execu- 
tive secretary of the PAB and 
chairman of the Federal Tender 
Board in East Texas. 

He offered as explanation for 
the government’s apparent slow- 
ness in getting control of the 
situation, the fact that it had 
moved in within 48 hours after 
the President signed the execu- 
tive order in July, 19338, had 
succeeded at that time in stop- 
ping tank car shipments of 
crude oil, but had then been 
“tied up’ by the Amazon and 
Panama cases. After tank car 
crude movement was halted, he 
said, refineries sprang up all 
over the field, making it difficult 
to trace the oil. 

The government previously 
had attempted to obtain reports 
from refiners both for intra- 
state and interstate movement, 
Mr. Meyers said, but’ since 
theory of the tender board had 
been established, the govern- 
ment interested itself only in 
interstate commerce under pro- 
visions of 9-C, and accepted as 
authority the Texas Railroad 
Commission’s reports on legal- 
ity of the crude or products. 

Cross examination resulted in 
Mr. Meyers declaring himself 
personally in favor of legislation 
that would give the federal gov- 
ernment power to control pro- 
duction of crude down to indi- 
vidual wells “in the event that 
became necessary to protect the 
national program of orderly 
marketing.”’ He doubted it 
ever would become necessary to 
extend control that far, believ- 
ing that ordinarily government 
control would stop at state lines. 

The committee also ques- 
tioned Mr. Meyers at length on 
his ideas as to constitutionality 
of legislation he proposed. 

T. J. Arnold, Houston, repre- 
senting the American Petroleum 
Co. and American Republics 
Corp., outlined the recent Pap- 
oose and Republic cases and 
filed a brief opposing federal 
regulation of the kind which 
would permit a recurrence of 
those incidences. 

Ludwig Schmidt, Bureau of 
Mines experimental — station, 
Bartlesville, Okla., and H. B. 
Hill, head of the Bureau’s field 
forces in Texas; offered testi- 
mony relative to evaporation 
losses and production in certain 
Texas fields. 

C. C. Brown, assistant prora- 
tion umpire in Oklahoma, told 
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the committee the investigator 
working under Louis R. Glavis 
had, in his opinion, testified to 
eross over-production in Okla- 
homa in July without knowing 
the facts. 


TANLEY GILL, consulting 

engineer of Houston, retained 
by a large group of South Texas 
independents, laid before the 
Cole Committee a voluminous 
report to substantiate testimony 
given Nov. 19 by Elwood Fouts, 
attorney representing the same 
group. 


Gill’s general conclusions 
were that there is no imminent 
danger of exhaustion of petro- 
leum reserves, that fuels can be 
produced from other materials 
at only slightly higher cost, that 
“hoarding”’ be only in the form 
of efficient operations, and that 
“curtailment of rates of produc- 
tion does not effect conservation, 
but may serve to stabilize the 
market for crude petroleum.” 


Attorney Fouts recommended 
“true conservation,” adoption of 
the Connelly amendment, that 
the integrated major companies 
be ‘“‘completely dismembered”’ 
and that pipelines be combined 
under the Interstate Commerce 
Commission, He said he did not 
think the Amazon case now be- 
fore the Supreme Court will 
give the committee the informa- 
tion it desires, 


Recommendations that auth- 
ority now in existence be exer- 
cised, that the ‘“‘law of capture’”’ 
be modified, and that uniform 
state proration laws be drafted 
and state compacts be formed 
with federal government aiding 
in negotiations were laid before 
the committee by J. Edgar Pew, 
vice-president, Sun Oil Co. 


The “law of capture’’ is the 
worst thing the industry has to 
contend with, Mr. Pew declared. 
and in his opinion the courts 
have been ‘“‘straining at a gnat”’ 
in failure to amend or abolish 
the law. 


“IT am against the Thomas- 
Disney Bill,’’ Mr. Pew replied to 
question by Congressman Pet- 
tengill. “T think there was 
plenty of legislation in Texas to 
get ‘hot’ oil stopped a year ago, 
and if not then, I think now we 
have sufficient laws provided 
they are properly and honestly 
enforced.”’ 
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Public Utility Threat by Ickes Said 


To Be Roosevelt Suggestion 


WASHINGTON, Noy. 17 
DMINISTRATOR Ickes’ 
remark in his’ Dallas 
speech that the Govern- 
ment might declare the oil in- 
dustry a “public utility’’ unless 
it speedily cleans house, has 
caused much comment here. 
Some persons familiar with 
the circumstances have ex- 
pressed the opinion that the 
“threat” was not ane after- 
thought of Ickes but was insert- 
ed in his speech at the sugges- 
tion of the White House. 
Whether this be true or not, 
it is known that the Adminis- 
trator left Monday for the 
American Petroleum Institute 
meeting well-satisfied with his 
speech after rewriting it about 
fifteen times. He had worked 
on the speech for days, striving 
to give each point just the shade 
of emphasis he wanted. 


UNDREDS of 
speech were 


copies of the 
distributed to 


newspaper correspondents and 
trade journals early Monday. 
Rarely does a_ public official 


change his speech after advance 
copies have reached the press. 
But on Wednesday, just a few 
hours before the speech was to 
be delivered, the “‘insert’’ was 
announced at Washington. 
President Roosevelt is known 
to be concerned about the oil 


situation. Hundreds of tele- 
grams from independent mar- 
keters protesting against con- 


tinuance of the widespread 
price war have flooded his desk. 

Mr. Ickes’ ‘‘publie utility” re- 
mark may be another of Mr. 
Roosevelt’s trial balloons. In 
the past, the President has fre- 
quently tested public reaction to 
some possible future policy by 
having a cabinet member men- 
tion it in a speech. 

Declaring the oil industry to 
be a “public utility,’ if upheld 
by the courts, would presum- 
ably mean that the government 
would undertake to regulate 
prices, marketing practices, and 


other details of management as 
it now does with the railroads. 

Text of the “insert,’” which 
1as aroused more interest than 
all the rest of Ickes’ speech, 
follows: 


“Our hope has been that this 
oil question could be worked 
out, in the main, by the indus- 
try itself in co-operation with 
the states, with the federal gov- 
ernment giving such general 
and incidental assistance as 
might be necessary. We have 
not yet given up hope of a sat- 
isfactory solution thus brought 
about, but it is only fair to say 
that the interest of the country 
in the conservation of oil and 
its prudent use is paramount, 
and unless this whole question 
is solved without undue loss of 
time on a basis that will com- 
mend itself to the sound judg- 
ment of the people, the federal 
government may conclude that 
it is its duty to consider declar- 
ing the oil industry to be a pub- 
lic utility.”’ 


Legislation is Topic 
For |. P. A. A. Meet 


WASHINGTON, Nov. 17. 
New federal legislation to meet 
the ‘‘critical situation” in the 
oil industry will be the principal 
topic at the annual meeting of 
the Independent Petroleum 
Ass'n. of America Dec. 7 and 8 
at Blackstone Hotel, Fort 
Worth, Texas, it was announced 
today. 


Besides legislation of the 
type of the Thomas-Disney Bill, 
the IPAA will also discuss an 
interstate compact as part of 
any federal legislation. Such a 
compact would contain provi- 
sions for orderly development 
of new pools. An increase in ex- 
cise taxes on oil imports from 
21 to 42 cents a barrel has also 
been proposed by directors of 
the IPAA. 
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To Ask Thirty-Hour Week 
At Code Hearing 


WASHINGTON, Nov. 17.—At 
the hearing Dec. 3, called by the 
Petroleum Labor Policy Board 
to consider proposals for modi- 
fying labor provisions of the oil 
code, the oil workers’ union will 
submit a number of ‘‘demands,”’ 
including a 30-hour week for all 
branches of the industry except 
marketing. 

Among the 
proposals are: 


Union’s other 
A minimum of 60 cents an 
hour for common labor to apply 
to all sections. 
Differentials for drillers and 


refinery stillmen which would 
be “appreciably higher’ than 
in original draft of the code. 


(Originally, Sec. 4, Art. II pro- 
vided for a differential of 75 
cents for drillers and 45 cents 
for stillmen). 

Elimination of present Sec. 4, 
Art. II, which provides’ for 
establishment of differentials. 
(Presumably, this would mean 
rescission of the Administra- 
tor’s differential order of May 
21). 

Elimination of 
modifications of 
sions. 


all 
labor 


present 
provi- 


Fremming Invited to Meet 
With Craft Unions 


WASHINGTON, Nov. 20.— 
Presidents of a number of craft 
unions will meet here Nov. 22 to 
adopt a policy regarding secur- 
ing agreements in oil refineries 
which would cover all metal 
trades employed. 

This meeting is expected to 
result in a showdown in the con- 
troversy between the Oil Field, 
Gas Well, and Refinery Work- 
ers, of which Harvey Fremming 
is president, and the _ craft 
unions. Fremming has been in- 
vited to attend. 

Fremming’s union includes 
many refinery workers which, 
the craft unions contend, should 
belong to the boilermakers, en- 
gineers or other craft unions. 

Already Fremming has signed 
an agreement with at least one 
union, the boilermakers, agree- 
ing to turn over to that craft 
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union all members of his organ- 
ization who are eligible. 

Other craft unions are also 
objecting and citing the oil 
workers’ application for a chart- 
er in which jurisdiction is dis- 
claimed over any worker eligible 
to membership in an interna- 
tional body affiliated with the 
American Federation of Labor. 
The application says the oil 
union will “insist” that these 
men belong to the proper craft 
organization. 


Denies Resignation 


WASHINGTON, Nov. 20.— 
Harvey C. Fremming today de- 
nied reports that he is planning 
to resign shortly as president of 
the International Association of 
Oil Field, Gas Well and Refin- 
ery Workers of America. 


Oil Exchange Idea Vetoed 
By A.P.1. Directors 


DALLAS, Nov. 17.—The sub- 
ject of a crude oil exchange, 
kicked around hither and yon 
in years gone by, had recently 
received enough advertising to 
bring it to the official notice of 
American Petroleum Institute 
directors. A committee headed 
by Richard Airey, Asiatic Petro- 
leum Co., was appointed to in- 
vestigate and _ report. Other 
members of the committee were 
L. P. St. Clair, Union Oil Co. of 
Calif.; O. D. Donnell, Ohio Oil 
Co.; W. H. Ferguson, Continen- 
tal Oil Co. and J. Edgar Pew, 
Sun Oil Co. 

The report of the committee, 
cverwhelmingly adopted by the 
directors, disposed of the sub- 
ject as follows: 

“Whereas, proposals to or- 


ganize and operate exchanges 
to deal in crude oil are being 


discussed, and, 

“Whereas, it is believed that 
crude oil cannot economically 
or practically be made the sub- 
ject of exchange sellings and 
that any attempt to operate an 
exchange would become a specu- 
lative enterprise with the ac- 
tual business of buying and 
selling oil continuing outside as 
presently conducted and that, 
therefore, any attempted ex- 
change would be harmful rather 
that helpful to the petroleum 
industry, therefore, 

“Be it resolved that it is the 


opinion of the board of direc- 
tors of the American Petro- 
leum Institute that transactions 
on a petroleum exchange would 
not be a valuable index of crude 
oil values and that, therefore, 
no such exchange should be or- 
ganized, attempted or supported 
by those engaged in the petro- 
leum industry.’’ 


Loan Approved, Omar 
To Reopen Plant 


TULSA, Nov. 10.—Applica- 
tion by Omar Refining Co. for 
a $100,000 loan from the R.F.C. 
has been approved and final de- 
tails were being worked out to 
permit the resumption of oper- 
ations at the company’s refin- 
ery at Garber, Okla. 


The loan will be used to pur- 
chase raw materials and to meet 
payrolls until the plant is ac- 
tually in operation and an in- 
come being obtained from sale 
of products. It may be two or 
three weeks, it was said, before 
the plant is started. 

The refinery was acquired by 
the Omar company through a 
foreclosure sale in October, 
1933. It has a capacity of 4500 
barrels daily, is equipped with a 
2500 - barrel Winkler - Koch 
cracking unit and employs ap- 
proximately 70 men. F. S&S. 
Whitaker is president and J. H. 
Whitaker vice-president of the 
company. 


“Doc Cook Named A.P.I. 
Assistant Secretary 


By Teletype 

DALLAS, Nov. 19.—A new 
Office, assistant secretary, was 
created by the executive com- 
mittee of the A. P. I. shortly be- 
fore the annual meeting ended. 
To this position was appointed 
“Doc” J. S. Cooke, who for sev- 
eral years has been secretary to 
W. R. Boyd, Jr., executive vice- 
president, 

The executive committee de- 
cided to hold the mid-year meet- 
ing of the institute in Tulsa in 
1935. This usually comes in 
May. It decided to leave the 
selection of the dates for the an- 
nual meeting in Los Angeles to 
institute officers. 
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Buying Program Ends When Ickes 
Denies He Had Approved It 


DALLAS, Nov. Ee 

HE flat denial of Adminis- 
Ti ‘ator Ickes to newspaper 

men Nov. 14 in Dallas that he 
had ever approved the East Tex- 
as buying program, which had 
been in effect for several days 
and on which considerable vol- 
ume had been shipped, effective- 
ly stopped its activities. 

The program was called off 
before Ickes reached Dallas, 
when the hitch in plans first ap- 
peared. His pronouncement 
spelled its conclusion, although 
some members of the program 
committee of the Planning and 
Co-ordination Committee say 
they believe that the adminis- 
trator’s support can again be en- 
listed by modifying the plan. 


Ickes’ positive denial that he 
had approved the plan was 
something of a surprise to man- 
agers of the program, who cer- 
tainly thought full official sanc- 
tion had been given. 


“T think there is a misunder- 
standing about this purchasing 
plan,’’ said Ickes. “I agreed to 
the purchasing plan originally 
but only on the condition that it 


was expressly stipulated that 
the man who sold gasoline 
made from ‘hot’ oil would not 


make more. I found I was deal- 
ing with a bunch of men who did 
not know right from wrong and, 
when it was proposed again that 
we go ahead, I made the distinct 
statement that I had no disposi- 
tion to enter into an agreement 
with that kind of gentry. 


“Then I sent Horween (ex- 
ecutive assistant on oil) down 
here, not to make an agreement 
but to canvass the situation and 
report back tome. I would then 
canvass those facts and decide 
Whether there should be an 
agreement. I have never ap- 
proved any agreement.”’ 


He went on to say that he had 
approved a draft of a plan to be 
used if a plan proved to be neces- 
sary. He appeared to be of the 
opinion that the former buying 
program was justified as a sub- 
stitute for enforcement, but that 
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enforcement of regulations is 
now doing the job of shutting off 
“hot” oil. 


“IT certainly did not come 
down here to sign on the dotted 
line,” said the administrator. 
“IT have been advised by my 
lawyers not to sign and I always 
think things over before going 
contrary to their advice. 


“There is no conflict between 
the Department of Justice and 
myself,’ he continued. ‘‘I talked 
over these matters with the at- 
torney general about a week ago 
and we are in complete accord. 

“TI don’t know that it is neces- 
sary to have anything to take 
the place of the buying program. 
The ‘hot’ oil plants are shut 
down and it will be a good thing 
to let them stay shut down. It 
will be good for their souls, if 
they have any. I never saw any 
of them come forward to help us 
with our program.” 


Poy what occurred to bring 
the matter to a head has not 
been fully explained, although 
there are several versions of the 
story. One is that certain brok- 
ers complained to the Depart- 
ment of Justice that the pro- 
gram was monopolistic, cutting 
them off from their reguiar 
source of supply. Another is, or 
was until spiked by Ickes and 
Horween, that a dispute had 
arisen between justice and in- 
terior departments. 

Still another is that certain 
‘“hot’’ gasoline was about to be 
taken into the program, to be 
shipped in intrastate commerce, 
and that justice department re- 
garded this as a slap at its ac- 
tivities, which now are directed 
toward assisting the state in car- 
rying out its proration program 
by keeping such material out of 
interstate commerce. 

The administrator’s  state- 
ment that he had not approved 
the program leaves the implica- 
tion that somebody not in au- 
thority to do so gave the signal 
to start the program. 

East Texas refiners were in an 


angry mood after the buying 
stopped and there were asser- 


tions that Ickes had broken his 
word and that he should resign. 
It was expected by observers of 
the situation that court action 
along a new line would be forth- 
coming shortly and that the at- 
tack probably would be directed 
at the proration orders them- 
selves. 


Century Petroleum Co., of 
East Texas, during the week 
added to the battle on the legali- 
ty of the federal tender board 
and its requirement of permis- 
sion to move petroleum in in- 
terstate commerce. Its suit dif- 
fers from that previously filed 
by Union Petroleum Co., which 
was a straight-out attack on the 
board itself. Century’s suit is 
an application in federal court 
for mandatory injunction 
against the trustees of the Ll. & 
G. N. railway, asking that this 
road be compelled to accept ship- 
ments in interstate commerce 
without requiring approved 
tenders. 


The suit of the Union, set for 
Nov. 17, was continued without 
date by Federal Judge Randolph 
Bryant. 


The battle front was broad- 
ened to include the Gulf Coast 
Nov. 16, when L. R. Martineau, 
Jr., special assistant to the U. S. 
Attorney General, obtained tem- 
porary restraining order from 
Judge Kennerly, of the southern 
federal district of Texas, at 
Houston, to prevent Deepwater 
Oil Terminals Corp. from mov- 
ing in coastwise or foreign com- 
merce 11,080 barrels of petrole- 
um products. 


The bill of complaint signed 
by Messrs. Martineau, Richard 
Hill and Joseph A. Barrett, spe- 
cial assistants to the attorney 
general, asserted that the prod- 
ucts were shipped from East 
Texas to the James B. Berry 
Sons’ Co., care of the Deepwater 
terminal, without reports and 
tenders required by the Railroad 
Commission. Judge Kennerl¥ 
issued a rule to show cause why 
permanent injunction should not 
be issued to prevent any ship- 
ments from that terminal where 
such shipments did not conform 
to the regulations of the com- 
mission. This will be heard 
Nov. 24 at Houston. 


This was the second restrain- 
ing order obtained = against 
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for- 


movement in interstate or 
eign commerce of products made 
from oil allegedly in excess of 
state allowables. The first was 
1gainst the McMurrey group of 
companies and the two railroads 
serving those plants. This case 
was to have been heard Nov. 16 


but was continued to Nov. 25. 
Shipments from East Texas 
continue on the same_e re- 
stricted basis that has pre- 
vailed since the federal tender 
board started business. While 
there is a sizeable move- 


ment to intrastate points, inter- 
state shipments range from 30 
to 40 cars daily. Survey of 73 
refineries on Nov. 15 showed 
only 23 in operation. 


Decision by the state court of 
appeals at Austin last week 
holding, in effect, that the Tex- 
as Railroad Commission pos- 
sesses authority to supervise 
shipments, was followed by is- 
suance by the commission of no- 
tice for hearing, Nov. 26. The 
court held that the decision of 
the district court which struck 
down the tender order of Aug. 
29, under which the commission 
was attempting to stop intra- 
state shipments of “hot” oil and 
products, was a correct decision 
insofar as it related to the is- 


suance of an order’ without 
proper notice. 
It is expected that the com- 


mission will immediately reis- 
sue its old order as quickly as 
the hearing is concluded. Thus, 
all movements from the field 
will be made only upon approved 
tenders and it will not be neces- 
sary to wait for the new state 
law conferring authority upon 
the railroad commission to 
lice shipments. Dec. 25 is 
effective date of the law. 


To Confer With Ickes 
On Buying Program 


po- 
the 


By Teletype 


WASHINGTON, Nov. 20. 
Chairman Beaty of the P. & C. 
Committee plans to see Admin- 


istrator Ickes this week regard- 
ing resumption of the gasoline 
buying program, it was learned 
today. Louis Titus, committee 
counsel, is to see L. R. Mar- 
tineau, Jr., special assistant to 
the attorney general, in East 
Texas and discuss with him ob- 


jections which the Justice De- 
partment is reported to have 
made to the buying movement. 

During its sessions at Dallas, 
last week, it is understood, the 
P. & C. Committee approved a 
plan of the Program Commit- 
tee which would guarantee East 
Texas refiners sufficient legal 
crude to operate on and would 
permit these refiners to sell 
their gasoline at a higher price 
than 5 cents, if the opportunity 
offered. 

The big companies would 
agree to release the East Texas 
refiners from a portion of their 
contract if they were able to 
find a buyer elsewhere. This 
plan apparently would answer 
the objections of some brokers 
that the buying program would 
cut off their supply. 


11 Speakers to Address 
Nebraska Jobbers 


LINCOLN, Nov. 17.—Nation- 
al affairs of the industry will 
be featured at the convention of 
the Nebraska Petroleum Mar- 
keters association, in Omaha 
Dec. 4. 5, and 6, with addresses 
on Washington news, code com- 
pliance, and the national legisla- 
tive situation, 

The completed program of 11 
speakers, the annual banquet, 
and a business session, were an- 
nounced this week by C. M. 
Sutherland, association secre- 
tary. Following are those to ap- 
pear on the speaking program: 

Warren C. Platt, publisher of 
NATIONAL PETROLEUM NEWS; 
Russell B. Brown, code compli- 
ance director; Baird H. Mark- 
ham, director of the American 
Petroleum Industries Commit- 
tee; Governor-elect Roy L. Coch- 
ran, Lincoln; Dr. Emory M. 
Skinner, refinery engineer, Rock 
Island Refining Co., Duncan, 
Okla.; I. A. O’Shaughnessy, 
president of Globe Oil & Refin- 
ing Co.; A. W. Horton, Horton 
Oil Co., Oklahoma City; Frank 
Moore, Continental Oil Co.; 
Prof. John D. Clark, University 


of Nebraska; Roy N. Towl, 
mayor of Omaha; and Arthur 


Bowering, president of the Ne- 
braska Good Roads Association. 

Entertainment at the annual 
banquet is being sponsored 
again by the Omaha Petroleum 
Club. 


California Agency Breaks 
With Wilshire Oil Co. 


LOS ANGELES, Nov. 16.—An 
open break between the Pacific 
Coast Petroleum Agency and 
Wilshire Oil Co. came last week 
when it was announced that 
after Nov. 19 no member or sub- 
scriber may deliver gasoline to 
stations handling Wilshire gaso- 
line. 

Recently Wilshire has placed 
new brands of gasoline in some 
30 stations in the Los Angeles 
basin which previously had been 
refused gasoline by Agency 
members because of price cut- 
ting. This move by Wilshire 
came after loss of outlets fol- 
lowing on the abolition of the 
pump moratorium and loss of 
fuel oil outlet because the fuel 
in question was alleged to be 
made from “hot” oil. 

Until the present wide-open 
break Wilshire has been co-op- 
erating with the Agency in mar- 
keting, although not a member. 


The solid front of Agency 
members was reformed Novy. 14 
when complaints filed by the 
organization against Seaside Oil 
Co. were withdrawn. Unoffi- 
cially it was said that the 
charges had been filed by an 
Agency official without approval 
of the board of governors. 


U. S. Crude Stocks Cut 
2,804,000 Barrels 


WASHINGTON, Nov. 17.— 
Stocks of domestic and foreign 
crude petroleum at the close of 
the week ended Noy. 10 totaled 
329,072,000 barrels, a decrease 
of 2,804,000 barrels. 

Stocks on November 11, 19338, 
totaled 343,395,000 barrels. 

Stocks held by re- Change 
porting companies from 


Nov. 3 Nov. 10 Nov. 3 
(Thousands of Barrels) 





Grade of Crude 


POUHG: SIRES . cccccccscissciicsss 4,652 4,628 -—- 24 
FORE PUG | sescaiesinvedavsates 1,125 1,099 — 26 
Lima-N. E. Ind.-Mich........ 1,417 1,335 82 
TERA. We TR oasis csscciserescce 11,453 11,401 52 
INS Ra ME BPRS cccdiccescecs 10,115 10,001 114 
W. Tex. and S. E. N. Mex. 29,990 29,704 286 
EG6t “TOSAS | scaccscscccsccsiscsersss O8,008 81,676 1,282 
Other Mid-Cont. ................156,017 155,898 119 
GREE COME esc cecsccccesucatevats 18,488 18,433 55 
Rocky Mountain ................ 27,720 27,679 - Al 
SSVERORINED, oi csevdensvencesissccates 34,947 34,253 - 694 

Total domestic .............. 328,881 326,106 2,775 

Foreign crude ............ 2.995 2,966 - 29 
Total crude ................0.:0..:331,876 329.072 2,804 
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Standard of Ohio Adopts Sliding 
Jobber and Dealer Margins 


CLEVELAND, Novy. 15 


HE Standard Oil Co. of 

Ohio has adopted, effective 

Nov. 26, a sliding scale of 
margins which it feels to be 
more logical than any previous- 
ly considered similar schedule 
presented to dealers and job- 
bers. The revision is an effort 
towards protecting the refiner- 
marketer, jobber and dealer 
against the predatory price cut- 
ters. If the new scale results in 
any stabilization of the price 
level, the dealers stand to en- 
joy more margin than when 
prices are being competitively 
slashed. 


Determined by the differen- 
tial between delivered tank car 
prices and service station prices, 
the undivided dealer margins 
will vary from a high of 4 cents 
The jobber’s 
margin below the dealer tank 
wagon price will run from 2.25 
cents down to 2 cents. 


When the new structure be- 
comes effective the state-wide 
spread will be 5.5 cents which 
gives the undivided dealer a 
3.5-cent margin, the divided 
dealer a 38-cent margin and the 
jobber a 2-cent margin. 


The new policy is an attempt 


to distribute between the dif- 


ferent marketing branches a 
fair an equitable share of the 
amount left over and above the 
actual delivered cost of the 
gasoline based upon the spread 
between tank car and service 
station posted prices. Included 
in the announcement is the 
statement that the subject of 
margins is one of the major 
problems confronting the mar- 
keting branch of the industry. 


In the opinion of the Stand- 
ard company these margins are 
too wide and must be reduced 
before a real solution to the 
price problem can become ef- 
fective. Further, the company 
believes that both dealers and 
jobbers are aware of the exces- 
sive burden which a “rigid and 
inflexible margin’ places upon 
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all concerned. Such _ rigidity 
makes it difficult to meet com- 
petition ‘““‘when and where it oc- 
curs.”’ 

The notice sent to all division 
managers follows, in part: 


“The Stabilization Committee 
of Region No. 3 under date of 
October 27 recommended for 
this region a reduction in deal- 
er margins to 3.5¢c on Ethyl and 
the house brand and 2.5 cents 
on 3rd grade as a maximum, 
with a minimum of 3 cents on 
Ethyl and the house brand and 
2 cents on the 3rd grade, but no 
recommendation was made as 
to how and under what condi- 


tions adjustments should be 
made between maximum and 
minimum. 


“An ideal margin structure 
would seem to be one in which 
refiner, jobber and dealer 
shared in both adversity and 
success and which also through 
sufficient flexibility made_ it 
possible for all three to meet 
competition as it occurred. Both 
dealers and jobbers, we believe, 
have come to realize that one of 
the deterrents to the meeting 
of competition when and where 
it occurs has been the burden of 
a rigid and inflexible margin. 
We are therefore adopting a 
sliding scale of margins both 
for jobbers and dealers varying 
with the spread between the 
base tank car price and the local 
service station price. 


“The Standard Oil Co. of 
Ohio’s tank car price for above 
65 octane gasoline is’ based 
upon the low of the Oklahoma 
refinery market for 63-70 octane 
gasoline as published in Platt’s 
Oilgram plus 2.5 cents. The 
difference to the nearest 0.5 
cent between that base price, 
to wit: the Standard Oil Co.’s 
posted tank car price in Platt’s 
Oilgram, and the local service 
station price is the total spread 
upon which the dealer and job- 
ber margins will be based. 


Upon this basis, effective Nov. 
26, this company’s margins for 


undivided dealer 


jobbers and 
accounts will be as follows: 


When the spread is...... 64oc 6e lace he flee 
The undivided dealer's 

margin will be.... { 3%, 31, 3, 
The Jobber’s margin be- 

low the dealer tank 

wagon price will be.. 24; 2!. 2? 2 2 


Total jobber and dealer 

margin G1 57% 51 51 

The margin to undivided 
dealer accounts for Sohio Ethyl 
will be the same as above, and 
for third grade, or Renown, will 
be 1 cent less. The margin to 
divided dealer accounts and to 
authorized agents will be 0.5 
cent less on all grades than 
those given above. 

“We believe that the forego- 
ing schedule of margins, in that 
it has the same minimum as 
that recommended by the Stab- 
ilization Committee for Region 
No. 3 but has 0.5 cent higher 
maximum, should be more de- 
sirable to the dealers than that 
recommended by the Stabiliza- 
tion Committee, and it seems 
clear that the new schedule out- 
lined above gives the marketing 
industry much greater flexibil- 
ity in the meeting of competi- 
tion than does the present rigid, 
flat structure.” 


Oil Burner Price War 
Looms In New York 


NEW YORK, Nov. 19.—An 
appeal by the National Oil 
Burner Dealers Association to 
the Federal Trade Commission, 
last week, states that the new 
$285 installed oil heating unit, 
now being marketed by the 
Standard Oil Co. of New Jersey, 
is the opening gun in a battle 
which will sooner or later bring 
low 15,000 or more heating 
equipment dealers throughout 
the country. 

Equipped with a 550-gallon 
storage tank, the Standard oil 
burner is selling $40 to $65 less 
than any other type of burner 
handled by members of the new- 
ly formed burner association. 
The Standard price’ includes 
complete installation. It is 
bringing the oil heater closer 
to the average home, and 
according to Walter Teagle, 
president, the Standard Oil Co., 
the trend is similar to that ex- 
perienced by electric refrigera- 
tion now available at low. fig- 
ures, and depending upon in- 
creased volume to swell profits. 
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Jobbers Look to Government Control 
To End Current Price Wars 


By E. L. Barringer 
N. P. N. Staff Writer 


CHICAGO, Novy. 17 


HE close of the second 
@ month of the current mid- 


western gasoline price war 
finds opposition to major oil 
company price policy centered 
in many quarters on the hope 
eof market restoration through 
government price control, or on 
allowing price cuts to run their 
course for a thorough house- 
cleaning. 

Sentiment for allowing price 
wars to run their course comes 
from those marketers labeled 
“price sellers.’’ Several mar- 
keters of this type have indi- 
cated a desire for a prolonged 
price war to see whether so- 
called “‘price sellers’ or majors 
have more economic distribu- 
tion. 

Trackage stations can mar- 
ket gasoline on a 3-cent mar- 
gin, one marketer explained, 
while major company distribu- 
tion cost is 6 cents, as a mini- 
mum. 

While the “price seller’ may 
desire a fight to the finish, to 
determine what type of mar- 
keter has an economic right to 
exist, the jobber is the one 
caught in the middle along 
with his source of supply. Retail 
prices in a vast number of larg- 
er points in the middle west are 
below the cost of the gasoline 
in the tank car market, plus 
freight and taxes, and jobbers 
who have followed major com- 
pany distribution methods are 
heavy losers. 


To many jobbers the only 
hope for fair prices now seems 
to be in government regulation. 
Wisconsin jobbers have a mar- 
kets department already in 
operation and the groundwork 
laid for a minimum state-wide 
price order, but jobbers in other 
states are beginning to con- 
sider the benefits of government 
control. 


Sentiment among jobbers for 


to 
to 


government control so far has 
not taken definite shape. It is 
in the talk stage now but job- 
bers are asking what course 
legislatures would take, if local 
oil men should ask protection 
against out-of-the-state major 
companies. These jobbers be- 
lieve the legislatures might set 
a fair retail price to insure oil 
men staying in the picture and 
on the tax rolls. 

The industry’s first experi- 
ence with price control, in Mil- 
waukee county by the Wiscon- 
sin markets department, has 
been ended technically. Actual- 
ly the maneuvers #f the state 
itself to prevent the order from 
coming into federal court in ef- 
fect made the state ask for a 
temporary injunction on _ its 
own order, so the state court 
had to issue its injunction in the 
Wadhams case. 

There is the belief also that 
the order would have been 
knocked out, in spite of the 
state’s own efforts, as a result 
of defects in the order as 
written. 

‘The legality of the law on 
which the order was written, 
however, has not come to court 
test. Attorneys in Wisconsin 
thoroughly. familiar with the 
markets department orders in 
other industries hold that a 
legal order can be written if on 
a state-wide basis and that a 
differential for unbranded gaso- 
line can be defended success- 
fully in court. 

A movement for a state-wide 
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Wisconsin Hearings 


The Wisconsin markets depart- 
ment plans to hold hearings on a 
gasoline price order shortly. The 
tentative schedule is for hearings 
Nov. 27 and 28 in Milwaukee, 
Nov. 30 in Oshkosh, and Dee. 4 in 
Madison. 


THLE LCE LE 2 


minimum price order has been 
started in Wisconsin. At a meet- 
ing with the markets depart- 
ment officials in Madison this 
week a group of substantial 
jobbers discussed the situation, 
and a series of hearings in the 
state is being planned for the 
latter part of this month. 


While jobbers are interested 
mainly in their own business 
they believe that the current 
price war is a “‘squeeze’’ play on 
the refiner as well as the jobber. 


No matter what type of relief 
the jobber may obtain, the re- 
finery source of supply ultimate- 
ly pays the bill. If the jobber 
has local protection in a con- 
tract, the refiner’s net back is 
slim. If the jobber has been buy- 
ing on the open market he now 
finds it more attractive to buy 
from dealers or major company 
bulk plants. 

Jobbers buying from dealers 
is a strange marketing method, 
but profitable for both. The 
major company dealer with a 4- 
cent margin can. share _ his 
spread with the local jobber, 
each taking a 2-cent margin. 


Another variation is for the 
jobber to close his bulk plant, 
quit buying on the open market, 
and buy gasoline delivered into 
his trucks at a major company 
bulk plant. 

Price wars also have dislo- 
cated business, so losses are ab- 
normally large. The normal vol- 
ume of business in any point 
where prices are cut increases 
as motorists from other towns 
drive in for gasoline. 


The reasons for the current 
price war are not entirely clear 
to jobbers. Early in the price 
war the major companies indi- 
eated that the reason was to re- 


gain gallonage lost to “price 
sellers.’’ In private meetings 


“price sellers’? were told this, 
in plain language by major com- 
pany representatives, and some 
weird sets of figures produced 
showing ‘price sellers’ doing 
an abnormally large portion of 
the business. 


To all this the jobber 
matches some pertinent ques- 
tions. Why did not the major 
companies think of this ten 
years ago when “price sellers”’ 
were getting a toe-hold in 
marketing? Then there is the 
most pertinent question of all— 
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where does the “price seller’ 
buy gasoline? 

While the jobber asks such 
questions some integrated re- 
finers are looking at the “‘trend”’ 
of business. Inside statistics on 
the cost of integrated company 
marketing, compared to the 
jobber’s cost figures, are being 
studied. Some integrated com- 
panies are realizing that selling 
in tank cars to jobbers is more 
profitable than selling direct to 
the consumer at a loss, through 
company bulk plants and servy- 
ice stations. These companies 
are wonde-ing if there is not 
some point to protecting the 
jobber right now. 


The open reason for current 
price wars is the major com- 
pany policy of not tolerating 
any differential for unbranded 
gasoline. 


The Milwaukee situation 
offers some information on the 
relation of volume and differen- 
tials. While the order was in 
effect unbranded gasoline sold 
at 0.5 cent under branded mo- 
tor fuel and volume of branded 
gasoline is reported not to have 
suffered. In fact one major 
company gained 12 per cent in 
volume the first 10 days the 
order was in effect. 


The answer at Milwaukee 
will be found not in differen- 
tials, but in curb price signs. 
The county order prevented any 
company from posting any price 
sign, aside from the customary 
small figures on the pump. In 
spite of a 0.5 cent differential 
the ‘“‘price sellers’ had no 
method of advertising their 
price advantage. 

He expressed also the gener- 
ally accepted need of a thorough 
investigation of the whole fuel 
problem, such as that headed by 
T. B. Rendel, for the study of 
fuel properties and_= suitable 
specifications. 

Correlation of ignition delay 
of diesel fuels with cetene num- 
ber and with the viscosity-grav- 
ity-constant, by C. C. Moore, 
Jr. and G. R. Kaye, Union Oil 
Co. of California, shows that a 
definite relationship exists be- 
tween these properties. By the 
means they developed, the igni- 
tion characteristics of a_ fuel 
may be determined accurately 
from the viscosity and gravity 
of the fuel as found in routine 
laboratory tests. 
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New Marketing Agreement Considered 
By Major Companies in East 


NEW YORK, Nov. 17 
HE completed marketing 
‘T azteoment proposed for east- 
ern and southeastern states 
is being studied by major com- 
pany representatives prepara- 
tory to final signature and sub- 
mission to the oil administration 
for approval, Later it may be 
considered in other territories 
as a means of bringing order out 
of disrupted retail markets if it 
proves workable in the east. 
The agreement was drawn up 
as a result of a series of con- 
ferences at New York called at 
the time that eastern and south- 
eastern markets were in their 
worst position, prices in many 
cities being far below cost. 
Area covered by the agree- 
ment embraces Alabama, Ar- 
kansas, Connecticut, Delaware, 
Florida, Georgia, Kentucky, 
Louisiana, Maine, Maryland, 
Massachusetts, Mississippi, New 
Hampshire, New Jersey, New 
York, North Carolina, Pennsyl- 
vania, Rhode Island, South 
Carolina, Tennessee, Vermont, 
Virginia, West Virginia and the 
District of Columbia. 


HE agreement defines mar- 

keting practices which are to 
be observed by the major com- 
panies and makes these com- 
panies responsible for the ob- 
servance of these practices by 
their distributors. It is to be ef- 
fective for six months but may 
be terminated on 15 days notice 
by a majority of the signers. 

Prices and discounts are to 
be posted at least 24 hours be- 
fore they become effective and 
other companies party to the 
agreement are to be notified. To 
meet existing competition, how- 
ever, prices may be changed at 
once and notification made later. 
All sales must conform to post- 
ings. 

Nxistine contracts are to be 
modified in line with the agree- 
ment where possible. Contracts 
which cannot be changed are to 
be submitted to a committee of 
attorneys for inspection. 

Definitions of various classes 
of trade are given. 

The agreement would limit a 


company to a single distributor 
in a given area. It would forbid 
flat rentals on service stations. 
Following is the text of the 
agreement under consideration: 


Proposed Final Draft 
Nov. 9, 1934 
AGREEMENT made this 
OUR 3s sanaasaxedanseuaes , 1934, among 
(NOTE: List companies and principal 
places of business) 


WHEREAS, the National Industrial 
Recovery Act authorizes the President 
to approve voluntary agreements be- 
tween and among persons engaged in 
a trade or industry if in his judgment 
such agreements will aid in effectuat- 
ing the policy of Title I of said Act 
and are consistent with the require- 
ments of Clause 2 of Sub-section (A) 
of Section 3 of said Act for a Code 
of F'air Competition, 

NOW, THEREFORE, the parties 
hereto engaged in the petroleum in- 
dustry, for and in consideration of the 
mutual promises herein contained, do 
agree as follows: 

(1) Promptly after the execution of 
this Agreement by all parties above 
named, it shall be submitted to the 
President, or his duly authorized agent 
for approval and, if not approved by 
the President, or such agent, within 
twenty days after such submission, this 
Agreement shall be void. If so approved, 
it Shall become effective on the third day 
after such approval and shall continue 
in effect for six months and thereafter, 
subject, however, to the right of any 
party to terminate this Agreement, 
insofar as it affects such party, at any 
time after said six months period by 
giving not less than thirty days prior 
written notice to each of the other 
parties, and subject further, however, 
to the right of a majority of the par- 
ties signatory hereto to terminate this 
agreement at any time whatsoever on 
giving fifteen days’ notice in writing 
to all other parties hereto. 

It is understood that in such areas 
where a party hereto distributes branded 
products through distributors or jobbers, 
such party hereto will see to it, sub- 
ject to the provisions in the following 
paragraph, that said distributors or 
jobbers conform to the applicable pro- 
visions of this agreement (same as if 
party operated in said areas by direct 
company operations) and all new or 
renewal contracts with distributors or 
jobbers covering branded products give 
supplier this right of control. 

Each party hereto shall, where nec- 
essary in order to conform to the re- 
quirement in the paragraph above 








modify where necessary existing con- 
tracts, or cancel and execute new con- 
tracts as lawfully permissi- 
ble. If any party hereto contends that 
any existing contracts which should be 
modified or cancelled and re-written, 
so as to comply with the preceding 
cannot by reason of the 
terms thereof, be so modified or can- 
celled and rewritten, such party shall 
simply submit the original of such con- 
tract to the aforesaid committee of at- 
torneys for its opinion and shall abide 
by said opinion. 


soon as 


sentence, 


F ANY provision herein contained de- 
Tnnae for its validity in 

in part on the National Industrial Re- 
Act, or any ruling, order, or 
regulation promulgated thereunder, 
then, on the expiration of said Act, 
or the termination of the applicable 
order, ruling, or regulation, or the 
invalidation of any thereof by a court 
of competent jurisdiction from whence 
no appeal has been taken such pro- 
vision herein contained shall be there- 
after ineffective, without, however in 
any manner nullifying any other pro- 
vision of the Agreement. 


whole or 


covery 


Insofar as this Agreement relates 
to sales, and matters connected there- 
with, it is applicable only to sales of 
gasoline and/or other motor fuels 
(branded or unbranded), which shall 
include all commodities taxable as gas- 
oline under the Federal Revenue Act 
of 1932 as presently amended, by the 
parties hereto for domestie resale or 
consumption in the following 
and the District of Columbia: 


states 


Alabama, Arkansas, Connecticut 
Delaware, Florida, Georgia, Kentucky, 
Louisiana, Maine, Maryland, Massa- 
chusetts, Mississippi, New Hampshire, 


New Jersey, New York, North Caro- 
lina, Pennsylvania, Rhode Island, 
South Carolina, Tennessee, Vermont, 


Virginia, West Virginia. 

(2) Pending the approval or disap- 
proval of this Agreement by the Presi- 
dent, or his duly authorized agency, 
or the expiration of the twenty-day 
period provided for in Section (1) each 
party hereto, after the 7th day of 
November, 1934, shall make all sales 
on such terms and conditions as will 
permit their performance after the ap- 
proval of this contract in the man- 
ner which would have been required 
had such sales been made after such 
approval, and after this Agreement 
becomes effective all such sales shall 
be performed as though they had been 
made after the effective date hereof, 

(3) All contracts now in effect with 
any of the parties hereto which pro- 
vide for an established or fixed mar- 
gin, or fixed or top prices, or any con- 
tracts which are not drawn so as to 
permit performance in accordance with 
this Agreement (excepting those pro- 
vided for immediate cancellation in 
Clauses 6 and 8 hereof), and which 
are cancellable by their terms, must be 
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cancelled so that such cancellation 
shall be effective on May 1, 1935, or 
as soon thereafter, during the effective 
period of this Agreement, as they are 
cancellable by their terms, The orig- 
inals of all contracts which any of the 
parties hereto believe are not can- 
cellable on May 1, 1935, as above pro- 
vided, shall be delivered to a Commit- 
tee of Attorneys consisting of .............. 
BA (sis comtoicaeapissousaatispciies , prior to March 
1, 1935, together with a statement of 
the reasons why such contracts are 
believed to be uneancellable. The 
Committee, prior to April 1, 1935, 
shall return all such contracts to the 
parties submitting them and state in 
writing which of such contracts the 
Committee thinks are cancellable, with 
a statement of the reasons. Each party 
hereto shall, upon the receipt of the 
decision by said Committee that desig- 
nated contracts are cancellable by their 
terms, proceed to cancel same as re- 
quired herein. 

For all purposes of this Agreement, 
an extension of a contract, or a re- 
newal or an omission to give notice 
that a renewal is not desired thereof, 
shall be considered a new contract. 


N THE event a customer has one or 
| more contracts with different suppliers 
who are parties hereto, and any one of 
such contracts is noneancellable, as de- 
termined under the provisions of this 
Agreement, on or after May 1, 1935, 
all contracts with the remaining sup- 
pliers may be kept in foree without 
cancellation during the same _ period 
of time in which such non-cancellable 
contract is effective. 

In order that all parties hereto may 
be informed of the identity of cus- 
tomers having non-cancellable con- 
tracts with any of the other parties 
hereto, each party hereto agrees 
promptly upon this agreement becom- 
ing effective, to notify all other parties 
of non-cancellable contracts to which 
the notifying party is the supplier, 
specifying the name of the customer, 
the class-of business and the effective 
period of the contract. 

Further within 30 days after the 
effective date of this Agreement the 
parties hereto shall deliver all such 
non-cancellable contracts to the Com- 
mittee of Attorneys for inspection and 
record, and shall abide by the opinion 
of the attorneys as to the non-cancella- 
bility of such contracts. 


(4) Each contract of sale, and each 
sale, spot or contract, oral or written 
shall be made in accordance with this 
Agreement, and shall be made at the 
posted price and discount in effect at 
the time and place from which delivery 
is made and applicable to the class of 
buyer as described in the posting of 
such price and discount. No cash dis- 
counts shall be permitted in excess of 
those now provided for under Article 
V, Appendix B, of the Code of Fair 
Competition for the Petroleum In2::-- 


try approved by the President on Au- 
gust 19, 1933. No discounts shall be 
applicable or allowable in respect of 
service station sales. Nothing herein 
contained shall prevent sales at fixed 
or top prices to federal, state or 
municipal government or their instru- 
mentalities, but any such prices shall 
be posted and notice thereof given to 
all parties hereto 24 hours before any 
bid is opened. 

(5) All prices and discounts, and 
all prices and discounts at which busi- 
ness is willing to be taken or upon 
which negotiations are based, shall be 
conspicuously posted at the places from 
which deliveries are made and shall be 
so posted for a period commencing not 
less than 24 hours exclusive of Sat- 
urday, Sundays and legal holidays, be- 
fore becoming effective, and ending 24 
hours exclusive of Saturdays, Sundays 
and legal holidays, after ceasing to be 
effective. No change in posting may 
be made by any party unless prior to 
such change such party shall have 
notified the designated representatives 
of all other parties signatory hereto 


of the proposed price or discount 
change. Such notice may be given by 
telephone, telegraph or mail. If 


given by telephone or telegraph such 
notice shall be immediately confirmed 
by mail. If given by mail such notice 
shall be given in such time that in the 
ordinary course of the United States 
mails it will be received by the party 
for whom it is intended prior to the 
time of change in price or discount 
posting. Each party hereto shall noti- 
fy the others of the person or persons 
designated to receive the notice herein 
specified. Such designation may be 
changed by a similar notice. Should 
any party fail to designate a repre- 
sentative to receive notices provided 
for in this section, such party shall 
not be entitled to any such notice until 


such designation is made. Notwith- 
standing anything else herein con- 
tained, any party hereto may, with- 


out prior notice or advance posting as 
herein provided, change its posted 
prices or discounts in order to meet 
competition, in the area in which an- 
other party hereto shall have changed 
prices or discounts, provided the party 
so meeting competition shall imme 
diately, upon making such change post 
the same and send advice thereof to all 
other parties signatory hereto in the 
manner hereinbefore in this Section 
provided. In no event shall any change 
so made to meet competition be effec- 
tive prior to the effective time of the 
change of another party hereto which 
it is designed to meet. Any party 
hereto after having made advanced 
posting, or after having given notice 
of intention to change prices or dis- 
counts may revoke such _ proposed 
change at any time prior to the effec- 
tive time of the proposed change in 
which event such revoking party shall 
immediately give notice in the manner 
hereinbefore in this Section provided 
to all other parties signatory hereto 
of such revocation. In the event of 
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any such revocation any other party 
hereto who shall have changed its 
price or discount in reliance upon such 
original notice may without any no- 
tice, restore its price or discount in 
effect previous to such notice. 

(6) Each party to this Agreement 
shall immediately classify its custom- 
ers into the following categories: (a) 
tank wagon dealers, (b) tank car re- 
sellers, (c) tank car and/or barge 
jobbers or distributors, and (d) con- 
sumers. Tank wagon dealers, (a) 
above, may be classified as to divided, 
undivided and various forms of third 
party operation, and no other’ sub- 
classifications within said categories 
may be made. 


For all purposes of this Agreement, 

(a) A tank wagon dealer is one 
whose facilities permit his being sup- 
plied only by tank wagon, and who 
resells to consumers from one or more 
retail outlets. 

(b) A tank car reseller is a dealer 
whose storage facilities actually per- 
mit him to receive supplies by tank 
car, barge or vessel, and who actually 
receives his supplies by such means 
into such storage facilities, and whose 
entire business is the resale of sup- 
plies to consumers through his own re- 
tail outlets. 

(c) A tank car and/or barge job- 
ber or distributor is one whose storage 
facilities actually permit him to re- 
ceive supplies by tank car, barge, or 
vessel, who actually receives his sup- 
plies into such storage facilities, and 
who resells supplies to other resellers. 

(d) A consumer is one who destroys 
the exchange value of refined or pro- 
cessed petroleum products by using 
same, and acquires such products for 
such purpose, 

Each party hereto shall, where nec- 
essary in order that its transactions 
with such customers shall conform to 
the classification into which such cus- 
tomers respectively fall, modify where 
necessary existing contracts, or cancel 
and execute new contracts, as soon as 
lawfully permissible. If any party 
hereto believes or contends that any 
existing contract which should be 
modified, or cancelled and re-written, 
so as to comply with the preceding 
sentence, cannot, by reason of the 
terms thereof, be so modified, or can- 
celled and rewritten, such party shall 
promptly submit the original of such 
contract to the aforesaid Committee of 
Attorneys for its opinion and _ shall 
abide by said opinion. 

Each party, in dealing with a cus- 
tomer, if and when that customer be 
properly classified as above required, 
whether such dealing be new business 
or the renewal or modification of an 
existing arrangement, shall deal with 
such customer on the basis of the cus- 
tomer having the same status as exists 
On the date of such dealing, unless, 
by reason of investment made by such 
customer, at his expense, and bearing 
a reasonable relation to the nature and 


volume of his business, he becomes 
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qualified to receive and dispose of sup- 
plies under a different one of the above 
categories and the supplying company 
promptly notifies each of the other par- 
ties signatory hereto of the change in 
status or classification of such cus- 
tomer, 


ELIVERIES to a tank car reseller or 
D: tank car and/or barge jobber or 
distributor shall be made only by one or 
more of the following means: (a) 
tank car; (b) barge or vessel; (c) 
truck or truck train of the supplying 
company or a third party in no way 
connected, directly or indirectly, with 
the customer, and all products deliv- 
ered by truck or truck train shall be 
placed directly into the bulk storage 
facilities of the jobber or distributor 
from the means of transportation. De- 
liveries to tank wagon dealers shall 
be by tank wagons furnished by the 
supplying party hereto. 


(7) All sales and deliveries to each 
class of tank wagon dealers and tank 
wagon consumers shall be by tank 
wagons furnished by the supplier and 
at the prevailing posted prices of each 
respective party hereto for such class 
of dealers, less applicable discounts, if 
any, in effect in the dealer price area, 
as determined from time to time by 
the respective parties hereto, in which 
such dealer’s premises are _ located. 
Each party hereto shall maintain only 
one posted price and applicable dis- 
count, if any, in respect of such class 
of dealers at any given time in any 
such dealer price area. Changes in 
such areas shall be posted and other- 
wise treated in all respects in the same 
way as herein provided for in respect 
of changes in 
counts, 


posted prices and dis- 


(8) Within thirty days after the ef- 
fective date of this Agreement the re- 
spective parties hereto agree to notify 
eaeh of the other signatory parties of 
the character of every arrangement in 
respect of a wholesale commission 
agent, distributor, wholesaler, or job- 
ber, representing the supplying party 
hereto, designating the area in which 
such arrangement is effective, and 
thereafter of any change that takes 
place of such nature, immediately upon 
the transaction being effective. 
party hereto, as soon as it lawfully 
may, by cancellation or modification 
of existing contracts in respect of the 
wholesale distribution of its motor 
fuel, shall limit such wholesale tank 
wagon distribution in the_ several 
areas in which it operates as deter- 
mined by it, either to direct company 
operation or to one wholesale agency 
or independent jobber arrangement, as 
it may elect, in each such area for each 
brand. In the event that any party 
hereto believes that any such existing 
contract cannot, by reason of the terms 
thereof, be modified, or cancelled and 
rewritten, in order to accomplish the 
purpose of the preceding paragraph, 
such party shall promptly submit the 
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original of such contract to the afore- 
said Committee of Attorneys for its 


opinion, and shall abide by such opin- 
ion. 


The provisions contained in this 
section are applicable only in respect 
of the wholesale distribution of 
branded gasoline and/or other motor 
fuel. 


(9) The aforesaid Committee of At- 
torneys is hereby authorized: 


(a) to do all things reasonably nec- 
essary to carry out the duties and 
functions herein entrusted to it; 


(b) to establish its rules of pro- 
cedure, including, without limitation, 
voting by proxy, majority action, the 
operation of sub-committees, and the 


delegation thereto of powers and 
duties; 

(c) to hire assistance, rent offices, 
purchase supplies, and do all other 


things necessary or incidental to carry- 
ing out the foregoing powers. 

The members of said Committee 
shall serve without compensation. The 
parties hereto shall, on demand, reim- 
burse it for its expenses. The pro- 
portion of said reimbursement to be 
borne by each party hereto shall be 
determined by the Committee which, 
in making such apportionment, shall 
do so on the basis of the proportion of 
motor fuel sales made by each party 
hereto in the year 1933 in the area in 
which this agreement is effective to 
total sales by all parties in said year 
in said area, The computations of the 
Committee in this respect shall be con- 
clusive. 


(10) From and after the effective 
date of this Agreement, no party here- 
to shall enter into any new lease agree- 
ment, or any other new contract 
whereby rental of a fixed flat, or fixed 
minimum sum of money shall be paid 
to any person for the lease, use or 
operation of any premises improved, 
in whole or in part, with any filling 
station building or petroleum vending 
facilities. 


(11) In the event of default of any 
party hereto in the performance of 
any of the obligations imposed upon 
it by the provisions of this Agreement, 
the party claiming that such default 
exists shall promptly notify the de- 
faulting party thereof, and the party 
in default shall have five days ex- 
clusive of Saturdays, Sundays, and le- 
gal holidays within which to cure such 
default. No suit, either in law or in 
equity shall be instituted prior to the 
giving of such notice and the expira- 
tion of five days thereafter. If such 
default be so cured within said period 
of five days the damage accruing in 
favor of the aggrieved party shall be 
waived. 

The parties hereto acknowledge to 
each other that any violation of any 
of the provisions of this Agreement by 
any party hereto will of necessity re- 
sult in actual and substantial damage 
to each of the other parties hereto op- 
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erating in the area in which such vio- 
lation occurs, which, because of 

(a) the loss of profit, 

(b) the loss of sales of not only mo- 
tor fuel but other petroleum products, 

(c) the increase in the per gallon 
expense of doing business, 

(d) the loss of good will, 

(e) the loss of valuable time and 
effort in ascertaining such violations 
and adopting appropriate policies and 
practices to meet the competition rep- 
resented by such violations, 

(f) the competitive advantage 
which may accrue to such violator at 
the expense of the other parties hereto 
as a result of such violation, 

(g) the possible spread of such 
violation into other areas, 

and other causes, will be uncertain 
and difficult if not impossible of de- 
termination, and evidence proving that 
same will be difficult, if not impossi- 
ble, of production in a court of laws; 
and, in consequence, the parties here- 
to agree that, if any party hereto vio- 
lates this Agreement in any particular, 
such party shall pay to each of the 
remaining parties hereto doing busi- 
ness in the area in which the violation 
occurs, the sum of .............. for each 
day such violation shall continue dur- 
ing the life of this Agreement; pro- 
vided that, if any of such other com- 
panies begins a suit to enjoin such vio- 
lation, and a final order of injunction 
is entered pursuant to such suit, then 
as to such plaintiff party or parties, 
such liquidated damages shall cease 
to run as of the effective date of such 
injunction. It is agreed between the 
parties hereto that for the reasons 
heretofore in this paragraph stated the 
liquidated damages provided above are 
inadequate compensation to the other 
parties for the damages caused by such 
violation, and that the immediate dis- 
continuance of such violation is the 
only adequate remedy which will in 
any way serve to protect the other par- 
ties hereto in their rights to the com- 
pliance with this Agreement by such 
violator, and that accordingly such 
party or parties shall be entitled to 
such an injunction against the continu- 
ance of such violation, in which pro- 
ceeding the plaintiff party shall, inci- 
dental to its relief by way of injunc- 
tion, also be entitled to obtain the said 
liquidated damages, 


(12) The provisions contained in 
this Agreement pertaining to sales and 
matters relating thereto shall not be 
applicable in respect of dealings be- 
tween the parties hereto. 


(13) Incorporated herein by refer- 
ence, and made a part hereof, are those 
Sections of the National Industria] Re- 
covery Act, including without limita- 
tion Section 7(a) and Section 10(b) 
which, under the provisions of said 
Act, are required to be included and 
made a part of an Agreement entered 
into pursuant to Section 4(a) of said 
Act. 


(14) It is agreed that this agree- 
ment may be signed in counterparts 
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and all counterparts taken together 
shall constitute the complete agrée- 
ment. 


Executed and delivered as of the day 
and year first above written. 


Supplemental Report on Pro- 
posed Provisions Governing 
Sale of Unbranded Gasoline 


Your Committee feels that the sale 
of unbranded gasoline by major com- 
panies, and others, to price cutters, is 
one of the important factors con- 
tributing to market disturbances. Un- 
til certain fundamental conditions have 
been corrected, which it is hoped the 
gasoline buying program and the con- 
trol of illegally produced crude will 
bring about, the Committee believes 
that any attempt on the part of the 
major companies to discontinue the 
sale of unbranded gasoline will not ac- 
complish the desired result of stabiliz- 
ing markets. 

To discontinue sale of unbranded 
gasoline at this time by major com- 
panies would, in the opinion of the 
Committee, result only in the transfer 
of the source of supply by the price 
cutters. 

The Committee feels, however, that 
certain corrective measures related to 
the sale of unbranded gasoline should 
be made effective immediately, as fol- 
lows: 

(1) Open posting of prices. 

(2) No fixed margins in contract 
commitments. 

(Both of these suggestions we un- 
derstand to be covered in the proposed 
Agreement. ) 

(3) No sale of branded products to 
be made to tank car resellers, tank car 
and/or barge distributors and jobbers 
also selling unbranded, or a locally 
branded product. 

(4) It is suggested that a para- 
graph somewhat similar to paragraph 
11 of the Marketing Agreement, as in- 
dicated on the attached, be inserted in 
all contracts for the sale of gasoline, 
branded or unbranded, to resellers. We 
suggest that this clause be made ef- 
fective immediately on _ sales of all 
branded gasoline to resellers. We feel 
that the inclusion of this clause in 
contracts covering the sale of unbrand- 
ed gasoline will place the major come 
panies in a position and shall be made 
effective only when and as the differ- 
ential between branded products and 
the products of the price cutters has 
been established, and agreed upon by 
the Industry to control the resale price 
of their unbranded products, so same 
will not be lower than the agreed dif- 
ferential permitted. 


Copy of Paragraph 11 of Mar- 
keting Agreement 


(Referred to in Para. (4) above) 


11. In event of a violation of any 
provision of this agreement, or of any 
provision of a contract made on of- 
ficial forms attached hereto, or of any 
provision of the Petroleum Code, upon 


a finding to that effect by the proper 
State Stabilization Committee, said 
Committee shall promptly report such 
finding to the General Chairman of the 
Regional Committee and to the Plan- 
ning and Coordination Committee. 
Upon request of the General Chairman 
of the Regional Committee, or upon re- 
quest of the Planning and Coordina- 
tion Committee, the Petroleum Admin- 
istrator, or any agent duly authorized 
by him, shall, as soon as practicable, 
review the matter and if deemed neces- 
sary, hold or cause to be held a hear- 
ing with respect to such violation and 
determine whether the proper func- 
tioning of this agreement and of said 
Code requires the suspension, for a pe- 
riod of time, of deliveries of motor 
fuels to the violator. In event the 
Petroleum Administrator, or any agent 
duly authorized by him, deems such 
suspension necessary, the Chairman of 
the State Stabilization Committee shall 
be notified. The Chairman of the 
Committee shall immediately notify all 
suppliers, parties to this agreement, 
selling motor fuels in the locality or 
localities where the violation has oc- 
curred to suspend deliveries to the of- 
fending distributor, jobber, whole- 
saler or retailer until further notice, 
and such deliveries shall be suspended 
accordingly. Each such supplier signa- 
tory to this agreement is bound to so 
suspend deliveries. at once in every 
such case, and failure to do so shall 
constitute a violation of this agree- 
ment and of the rules and regulations 
of the Petroleum Administrator. 


Chicago Oil Men To Open 
New Club Rooms 


CHICAGO, Nov. 17.—-Formal open- 
ing of the new headquarters of the 
Chicago Oil Men’s Club will take place 
Dec. 20. Open house will be held and 
an invitation has been extended to oil 
men and their guests. 

The new club is located in the Pe- 
troleum building, 616 S. Michigan 
avenue, Ci 

The club was founded about 10 years 
ago as a charitable and social organi- 
zation, At present there are approxi- 
mately 125 members. 

C. S. Rosenthal, Apex Motor Fuel 
Co. was the first president of the club. 
He served for seven years and was suc- 
ceeded by I. A. Archambault, Pennsyl- 
vania Oil Co. of Evanston, 

R. M. MeNeilly, Refiners Petroleum 
Co., is the present president of the 
club. 


New Dixie Members 
CHICAGO—Two new companies, 
Casey Oil Co., Peoria, and Regan 
Service Stations, Rockford, have 
joined the Dixie Distributors of IIli- 
nois, according to a recent announce- 
ment. 
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More Work on Knock Tests Advocated 
At A.P. |. Refining Sessions 


DALLAS, Noy. 15 


ESPITE the clashing of po- 
Diitica and economic views 

concerning the oil industry, 
at the 15th annual meeting of 
the American Petroleum Insti- 
tute, the institute division of re- 
fining, in its proceedings, tra- 
versed the even tenor of its way. 
In other words, the technical 
men of the industry continued 
to work at their trade. 

Several technical develop- 
ments stand out, through their 
presentation and discussion at 
the Dallas’ meetings. 

The action of the Natural 
Gasoline Association of America 
in starting an intensive re- 
search program on the value of 
greater volatility in motor fuels, 
is probably the outstanding 
high spot in the outlook for the 
future. 

While not a part of the insti- 
tute’s formal effort, the pro- 
gram was discussed at length 


by a group of interested natural 
gasoline technologists and ex- 
ecutives. 


The program includes both 
the determination of the effici- 
ency value of volatility, on the 
road, and the determination of 
the principles which govern the 
design of fuel systems. These 
principles must be incorporated 
into commercial design before 
fuels of appreciably higher 
volatility can be generally 
adopted throughout the coun- 
try. 


ONTINUATION of the testing 

work on the motor method of 
determining motor fuel knock 
rating is assured by the diver- 
gence of opinion among refining 
technologists. The main point of 
disagreement is whether or not 
the maximum variations of the 
individual road test results at 
Uniontown last summer were 





Table. | 


Uniontown Road Test Fuels, Effect of Mixture Temperature on 
Knock Rating 


Cc E 
A Difference be- Difference be- 
A.S.T.M. Oct. tween AandB tween A and D 
No. at 300° F. B (Column A D (Column A 
(After Union- Octane No. used as Octane No. used as 
Fuels Uniontown Code town Tests) at 250° F. Reference) at 200° F. Reference) 
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1 Se 3] See ee 73.4 74.9 +1.5 75.9 +20 
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Average Octane No. Increase 
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By Arch L. Foster, 
N. P. N. Staff Writer 


too great to warrant the con- 
tinuation of the present motor 
method without changes in its 
technique. 


From the accompanying 
Table 1, prepared by C. R. Wag- 
ner of Pure Oil Co., may be 
seen the effect of variation of 
the temperature of the air-fuel 
mixture, on the knock ratings 
found by the laboratory test, as 
shown in Pure Oil Co.’s labora- 
tory. Using that laboratory's 
results at 300°F. mixture tem- 
perature, Wagner shows that, 
at 250 F. mixture temperature, 
the Uniontown fuels showed an 
average of practically one oc- 
tane number higher than at 
300 F. At 200 F. mixture tem- 
perature, these same fuels 
showed ratings averaging 1.69 
octane numbers higher than at 
300 F., other test conditions 
being equal. The greatest im- 
provement at the lowest temper- 
ature for any one fuel tested 
was 3.6 octane numbers. 


On the strength of this and 
other objections presented, the 
Cooperative Fuel Research 
Committee has authorized an- 
other series of co-operative 
laboratory tests, in which mix- 
ture temperatures will be varied 
between 200 F. and the present 
standard of 300 F. The results 
of these tests will doubtless de- 
termine whether or not the 
present motor method will be 
retained intact, or will be 
changed to relax, somewhat, the 
severity of the present test 
conditions. 

K. G. Mackenzie, The Texas 
Co., showed that the commer- 
cial, or branded, fuels used at 
Uniontown gave higher ratings 
in laboratory tests than on the 
road, while the unbranded or 
research fuels showed higher 
octane numbers on the road. He 
disagreed with the committee 
in the latter’s conclusion that 


bo 
o> | 








the deviation of individual tests 
from the average was within the 
margin of experimental error. 
J. B. Terry, Standard Oil Co. of 
California, showed by charts 
that the deviation in the road 
tests was greater than in the 
laboratory. 


O THE writer’s mind, this 

zreater deviation on the road 
is inevitable in the nature of the 
two tests, and the only prac- 
ticable way to bring the road 
tests within the margin of those 
in the laboratory is to change 
radically the method of road 
testing. This may be done by 
equipping the test cars with 
more exact knock registering 
apparatus, or by other means 
not yet proposed by the dissen- 
ters. 

N. Mitchell, Asiatic Petro- 
leum Co., representing the 
British Institution of Petroleum 
Technologists co-operating in 


the knock test work stated 
that body considers the large 


variations in results necessitate 
further work until satisfactory 
agreement is reached. 


referring to the 
members of the _ Institution; 
“They desire, therefore, that 
the C. F. R. motor method be 
kept as a tentative method, 
pending further research, and 
that the question of such re- 
search be reviewed annually. Of 
course, it is not the intention of 
the institution to suggest that 
the Uniontown tests be actually 
run every year or even every 
two years,. but the question of 
improving the reproducibility of 
the correlation must be given 
continuous consideration. 

“When the automotive in- 
dustry has improved its design 
and technique to a point where 
the large variation of the re- 
sults is markedly less, and the 
motor method is then definitely 
not representative of average 
car performance, steps can be 
taken to revise the method 
without undue delay.” 


He = said, 


One development which may 
serve to enlighten the matter of 
test variations was reported by 
one technologist, who stated 
that, in testing a Buick engine 
over 3500 miles of road, the 
anti-knock requirements for 
that engine changed by 10 oc- 
tane numbers. A Pontiae engine 
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similarly tested for 2000 miles 
showed approximate agreement 


in its changing requirements. 
From this and other data it was 
decided that, during a_ test 
series, the engine on the road 
will probably change its re- 
quirements by about one octane 
number for each 350-400 miles 
of running. Technologists be- 
lieve that this phenomenon may 
at least partially explain some 
of the apparent discrepancies in 
the road data observed. 

Joseph Geschelin, engineer- 
ing editor of Automotive In- 
dustries, summarized excellent- 
ly the situation regarding auto- 
motive diesels and the possibil- 
ities of application of diesels to 
automotive equipment. 

He stated that some 206,000 
trucks and buses in this country 
are potential markets for die- 
sels. His belief is that only a 
small percentage of this poten- 
tial market is likely to become 
diesel-powered, however, and 
that the controlling factors in- 
volve supply, price and many 
other facts, which are likely to 
delay a diesel fuel demand 
which may upset the present 
marketing structure. 

Geschelin ridiculed the idea 
that good diesel fuels are like- 
ly to become scarce and high 
priced, saying in effect that the 
percentage of total motor regis- 
tration that will likely be die- 
selized soon is too small to af- 
fect the general situation. His 
remarks were confined mainly 
to present or immediate future 
conditions, when the diesel fuel 
consumption is too small to ap- 
preciably affect motor fuel 
source or markets, and were 
made without’ reference’ to 
changes in refining practice 
which might affect future sup- 
ply. 

What he failed to take into 
consideration, or what he over- 
looked, is that trends rather 
than present actualities are the 
major considerations which 
should influence the diesel de- 
signer and have a part in direct- 
ing his course. The amount of 
diesel fuel now consumed prob- 
ably has no determinable effect 
on gasoline production or price. 
The tendency toward demand- 
ing a special fuel of narrow 
specification limits will always 
tend to place that fuel in a 
premium class, and to increase 
the price of it to the consumer, 


under any set of conditions, 
economic or technical. 


Mr. Geschelin reversed his 
first position when, after dis- 
cussing the various fuels avail- 
able for different types of en- 
gines, he stated; ‘‘However, due 
to a lack of understanding of 
the economic picture, some 
diesel engineers have proposed 
designs which would require 
unnecessarily rigid specifica- 
tions. This is a dangerous move, 
and it is estimated by some pe- 
troleum technologists that such 
fuels may cost more than good 
gasoline.’’ 


More Interest in Roads 


Urged on Industry 


DALLAS, Nov. 15.—Consid- 
eration of highways in relation 
to petroleum markets was given 
a place on the program of the 
marketing division for the first 
time at this session of the Amer- 
ican Petroleum Institute. 


That the petroleum industry 
has not been as interested in 
good roads as it should have 
been, was indicated by W. A. 
Hardenbergh, editor of Public 
Works Magazine, New York, in 
the course of his talk on ‘‘Mak- 
ing Mud a Memory.”’ 


“We are familiar with those 
roads — political roads, we 
might call them—that begin 
nowhere and end nowhere,” Mr. 
Hardenbergh said. ‘‘The elimi- 
nation of such ‘black eyes’ to the 
highway industry is necessary. 
It can be accomplished through 
the adoption of a sound and 


well-balanced highway  pro- 
gram. 
“You as sellers of gasoline 


and oil, may feel that such a 
program is of no more than 
academic interest to you. Yet 
your entire industry is built 
upon good roads.”’ 


After outlining his theories 
of a sound highway program 
and the fact that farm-to-mar- 
ket roads need not be prohibi- 
tive in cost, Mr. Hardenbergh 
said the industry in the past had 
been too prone not to feel any 
responsibility in regard to con- 
struction of durable low-cost 
roads. 


“Many sales of road oils and 
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asphalts have been made,’’ he 
added, “‘with little regard for 


the service that roads con- 
structed of them would give. It 
is important to sell not just 
road materials — but = safe, 
smooth-riding roads, travelable 
throughout the year. In doing 
this you will solve some of your 
own marketing problems, and 


will contribute to a much 
greater use of motor vehicles.”’ 

J. E. Pennybacker of the 
Asphalt Institute, New York, 
who presided at the meeting, 
followed Mr. Hardenbergh with 
a paper on “The Petroleum In- 
dustry’s Responsibility and Op- 
portunity in the Highway 
Program.”’ 


Byles Re-elected Institute 


President 


DALLAS, Nov. 15 

XTELL J. BYLES was re- 
elected president of the 
American Petroleum Insti- 
tute, to serve for 1935, by its 
board of directors here Novy. 14. 

Mr. Byles has served as head 
of the institute since its mid- 
year meeting, in Tulsa, in 1933, 
when he was elected to take the 
place made vacant by the resig- 
nation of C. B. Ames to become 
chairman of the board of The 
Texas Corp. to head the insti- 
tute Mr. Byles left the presi- 
dency of the Tidewater Associ- 
ated Oil Co. He is also a member 
of the Planning & Coordination 
Committee, at Washington. 

K. R. Kingsbury, head of the 
Standard Oil Co. of California, 
was re-elected vice president at 
large. He is also a member of 
the P. & C. Committee. 

C. E. Arnott, president of the 
Socony-Vacuum Oil Corp., New 
York, was re-elected vice presi- 
dent for marketing. He is also 
chairman of the general stabil- 
ization committee, under the oil 
code, and is a member of the 
P.& C. Committee and chairman 
of its marketing sub-committee. 

George A. Hill, Houston Oil 
Co., Houston, was elected vice 
president for production, suc- 
ceeding Chas. A. Roeser, of Fort 
Worth. 

W. G. Skelly, head of the 
Skelly Oil Co., Tulsa, was elect- 
ed vice president for refining, 
succeeding Howard Bennette, 
president of the Western Petro- 
leum Refiners Association. 

W. R. Boyd, Jr., was re- 
elected executive vice-president, 
as directing head of the insti- 
tute’s staff and work at New 
York, an office he has held for 
Several years. 
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for 1935 


Frank Phillips, Phillips Pe- 
troleum Co., Bartlesville, Okla., 
is the new treasurer of the in- 
stitute, succeeding H. L. Pratt, 
of New York. 

Lacey Walker, of the insti- 
tute staff at New York, was re- 
elected secretary and assistant 
treasurer. 

The institute directors re- 
appointed the executive commit- 
tee, which consists of the 
officers and the following: C. B. 
Ames, The Texas Co.; W. C. 
Teagle, Standard Oil Co. of 
New Jersey; H. F. Sinclair, 
Consolidated Oil Corp.; E. G. 
Seubert, Standard Oil Co. of 
Indiana; J. C. Van Eck, Shell 
Union Oil Corp.; F. A. Leovy, 
Gulf Oil Corp.; J. Howard Pew, 
Sun Oil Co., Philadelphia. 

The following committee on 
membership was’ appointed: 
O. D. Donnell, Ohio Oil Co., 
chairman; R. A. Broomfield, 
Barnsdall Oil Co. of California; 
Wirt Franklin, Wirt Franklin 
Petroleum Corp.; E. B. Reeser, 
Barnsdall Corp.; D. E. Bu- 
chanan, Hanlon-Buchanan, Inc. 

The following directors were 
elected at the general session 
Nov. 13. 

Pacific Coast Production Group: 
L. P. St, Clair, Union Oil Co. of Cali- 
fornia, Los Angeles; R. A. Broomfield, 
Barnsdall Oil Co. of California, Los 
Angeles; Oscar Sutro, Standard Oil 
Co. of California, San Francisco. 

Central Production Group: E. A. 
Landreth, * Landreth Production 
Corp., Fort Worth; and J. A. Vickers, 
Vickers Petroleum Co., Wichita, Kan. 

Eastern Production Group: E. L. 
Shea, Tide Water Oil Co., New York. 

Pacific Coast Manufacturing Group: 
C. E. Olmstead,* The Texas Co., New 
York. 

Central Manufacturing yroup: 
Howard Bennette, Western Petroleum 
Refiners’ Association, Tulsa; and Roy 


B. Jones, Panhandle Producing & Re- 
fining Co., Wichita Falls, Texas. 


Eastern Manufacturing Group: 
Frank B. Fretter, National Refining 


Co., Cleveland; W. E. Smith, Stand- 
ard Oil Co. of Kentucky, Louisville; 
and W. B. Hartmann,* Gulf Refining 
Co., Pittsburgh. 

Pacific Coast Distribution Group: 
K. R. Kingsbury, Standard Oil Co. of 
California, San Francisco. 

Central Distribution Group: H. M. 
Dawes, The Pure Oil Co., Chicago, 
and L. L. Marcell, White Eagle Oil & 
Refining Co., Kansas City. 

Eastern Distribution Group: E. W 
Sinclair, Consolidated Oil Corp., New 
York. 

Transportation Group: Ships, J 
Howard Pew, Sun Oil Co., Phila 
delphia, and Pipelines, C. H. Kountz, 
Sinclair Prairie Pipe Line Co., Inde 
pendence, Kan. 

Supply Group: <A. <A. Moody,’ 
Jarecki Mfg. Co., St. Louis and J. A 
Crawford,* Republic Supply Co., Los 
Angeles, to fill a new 
created by the board. 

At Large Group: C. B. Ames, The 
Texas Co., New York; Jacob France, 
Mid-Continent Petroleum Corp., Tulsa; 
S. A. Guiberson, Jr., Guiberson Oil In 
vestment Co., Dallas; D. J. Moran, 
Continental Oil Co., Tulsa; R. W 
Stewart, Chicago; FE. J. Bullock, 
Standard Oil Co. (Indiana), Chicago; 
Wirt Franklin, Wirt Franklin Petro- 
leum Corp., Ardmore, Okla.; William 
I’. Humphrey, Associated Oil Co., San 
Francisco; and W. B. Skelly, Skelly 
Oil Co., Tulsa. 


directorship 


The board of directors of the insti- 
tute re-elected the following directors 
at-large: T. H. Barton, Lion Oil & Re 
fining Co., El Dorado, Ark.: E. R 
Brown, Magnolia Petroleum Co., 
Dallas; F. S. Fales, Standard Oil Co. 
(New York), New York: J. C. Van 
Eek, Shell Union Oil Corp., New York: 
A. L. Beaty, Phillips Petroleum Co., 
New York; R. G. A. Van der Woude, 
Shell Union Oil Corp., New York: 
H. R. Gallagher, Consolidated Oil 
Corp., New York; B. F. Harris, Oil 
Well Supply Co., Pittsburgh: H. L. 
Hunt, H. L. Hunt, Ine., Tyler, Texas, 
and Ralph B. Lloyd, Oil 
Sales agency, Los Angeles. 


Producers 


The board created four new direc- 
torships-at-large, electing the follow 
ing: R. L. Wheelock,* Corsicana, 
Texas; George A. Hill,* Houston Oil 
Co., Houston; John M. Lovejoy,* Sea- 
board Oil Co., New York, and W. S. 
Farish, Standard Oil Co. of New Jer- 
sey, New York. Mr. Farish was trans 
ferred to the _ directorship-at-large 
from his former position as director 
representing the central production 
group, At the same time the supply 
group was increased by one through 
the election of J. A. Crawford. The 
total membership of the board now is 
89, plus the president and executive 
vice-president, a grand total of 91. 


*Newly elected. 






























ERY accurate estimation of the ignition 
V characteristies of a diesel fuel may be ob- 

tained simply from the routine determina- 
tion of its viscosity and gravity, and the use of 
a table of cetene numbers corresponding to 
these properties. Such is the claim of C. C. 
Moore, Jr., and G. R. Kaye, Union Oil Co. of 
Calif., who presented the development of their 
work before the meeting of the American Petro- 
leum Institute at Dallas, Noy. 14, and described 
the apparatus and methods used. 
The relationship between these properties 
was ascertained by determining with a newly 
developed test method, delay numbers of a 
series of blends of cetene and alpha methyl- 
naphthalene and of a wide range of diesel fuels. 
The relationship of delay number to cetene 
number was determined in the first instance and 
of delay number to viscosity-gravity constant 
for the diesel fuels. | 
The viscosity-gravity constant was calculated 
with a modified Hill and Coats equation which 
increased its reliability between the range of 34 
and 50 seconds, Saybolt viscosity. These two 
relationships provided means for relating cetene 
number to viscosity-gravity constant and to the 
two properties individually. 
Delay number was defined as the number oft 
degrees that the crankshaft rotates in the in- 
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Viscosity and Gravity Found to Show 


Diesel Fuel Ignition Traits 


terval between the beginning of fuel injection 
and the moment of fuel ignition. It was 
determined from curves of combustion-chambe! 
pressures at numerous positions of crankshaft 
The point of fuel injection being at some known 
constant position, the point of fuel ignition was 
taken as that point where the pressure rises 
suddenly. 

The diagram illustrates the manner of deter 
mining pressures for the pressure curves. Pres- 
sure within the cylinder of the C. F. R. engine 
is opposed by a measured gas pressure from the 
gas cylinder. If the combustion-chamber pres- 
sure exceeds the outside gas pressure, the dia- 
phragm is flexed against an electrical contact 
which produces an audible signal in the head- 
phones at the instant rotating contact is made 
on the flywheel. By increasing the outside gas 
pressure gradually, a point is reached when the 
diaphragm no longer makes contact. The pres- 
sure-gauge reading at the point of irregular 
contact was considered equal to the maximum 
pressure in the combustion chamber at the in- 
stant the rotating contact on the flywheel is 
made with the adjustable contact. A shift ot! 
the adjustable contact makes possible pressure 
determinations at any desired stage of the 
cycle. 

The pressure curves showed in addition to the 


Cetene No. Corresponding to given Viscosity and Gravities of Diesel-Engine Fuel Oil 
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AN IMPORTANT MESSAGE 
TO EVERY BUYER OF 
~FAUCETS, VALVES, FITTINGS 





November 21, 1934 





W 


FAUCETS - VALVES - JOINTS - COUPLINGS - FILLERS - NOZZLES 


Only Genuine Wheaton Parts 
Should Be Used in Wheaton Products 


VERY time you buy any kind of product, you are buying a name— 

and what it stands for. And, in almost every industry, you will find 
one name that has built up, year upon year, a tradition of quality that 
cannot be matched in its field. 


To the buyer of faucets, valves and fittings that name is Wheaton. 
Back of it are over twenty years of rigid adherence to the highest stand- 
ards in material and craftsmanship. Since the days of the horse-drawn 
tank truck, the name Wheaton has been a symbol of perfect fit, finish 
and functioning. 


It pays to buy Wheaton Products, because Wheaton Products pay for 
themselves in longer service. Yet this longer life in Wheaton Faucets, 
Valves and Fittings would be impossible if it were not for the quality of 
each individual Wheaton part. An example of this is the famous G.O.P. 
(Gas and Oil Proof) Disc, in the development of which Wheaton was a 
pioneer, and which is far superior to the old-style rubber or fibre disc. 
It is standard equipment in Wheaton Products, and contributes greatly 
to their smooth functioning and long life. 


If you want Wheaton Quality it is essential that you get genuine Wheaton 
parts. A money-back guarantee is back of every fitting that bears the 
name Wheaton, but the satisfactory functioning of any Wheaton 
Product cannot be guaranteed unless genuine Wheaton parts are used. 
Only by ordering from factory representatives, reputable dealers, or the 
factory itself, can you be sure of getting Wheaton Quality throughout. 


Factory Representatives 
William A. Knapp Co., 1626 Walnut St., Kansas City, Mo. 
Earl F. Sayers, 1838 W. 33rd St., Chicago, II. 
Mechanical Products Corporation 
Los Angeles and San Francisco, Cal.; Seattle, Wash. 
Canadian Manufacturers & Distributors 
Empire Brass Mfg. Co., Ltd., London, Ontario, Canada 





A. W. WHEATON BRASS WORKS, NEWARK, N. J. 


eaton 


FITTINGS 


31 






































































ripest PRESSURE GAUGE 
CONTACT ROD——-_ 
INSULATION——— , y neas 
t PHONES 
DIAPHRAGM ~_ 
—_— VALVE 
7 
‘ GAS 
ESCAPEMENT 
COMBUSTION AAAAAAS 
CHAMBER ~_ 
a yy 
br SN | 
= = —=N di 
EEE =< BATTERY 
PISTON —\ ‘ = 
nm ; 
7 GAS 
AJUSTABLE CONTACT _[S 5 | CYLINDER 
ROTATING CONTACT ; 
FIXED TO CRANK SS 
SHAFT 
—FLYWHEEL 


BAKELITE OISK 


Schematic Diagram of Electrical Circuit and Appara- 
tus Used to Determine Combustion-Chamber Pressures 
at Any Point in Diesel-Engine Cycle. 


FIG. 1 


delay number that those fuels which have a long 
ignition delay produce exceedingly high max- 
imum firing pressures. The extent of the pres- 
sure increase appears to be proportional to the 
ignition delay. 


IMILAR tests carried out with a commercial 
engine gave similar results except that the 
peaks of the pressure curves were more rounded. 
The formula for viscosity-gravity constant as 
revised by the authors is as follows: 


G 1.082A — 0.0887 
log (KV — 4) | 


(0.776 - 0.72A) [log 

where 

G specific gravity at 60° F. 

A viscosity-gravity constant 

KV-—kinimatie viscosity in millistokes at 100°F. 
A straight line relation was found between 

cetene number and viscosity-gravity constant. 

The writer found that the equation for this line 

could be expressed: 


A Os: 0.003N 
where 
N cetene number 


When this value is substituted in the formula 
for G, given above, it becomes 


G 1.0093 — 0.003246N + (0.0452 - 
0.00216N) [log log (KV 4) ] 


The authors included the table accompanying 
this article which gives cetene numbers for a 
large variety of viscosities and gravities and 
which enables a quick determination of the igni- 
tion quality of a diesel fuel and reduces the nec- 
essity for engine rating. A random selection of 
the cetene number 50 found in the table for an 
A. P. I. gravity of 30° and a viscosity of 40 Say- 
bolt Universal seconds, was found to check very 
closely in the above formula. 
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Propane Used as Fuel and Refrigerant 


In Truck Transportation 


Truck refrigeration by the fuel which runs 
the motor has now been developed to the point 
where commercial production is actively under 
way, it was stated at the Regional Transporta- 
tion and Maintenance Meeting at Newark, N. J., 
Noy. 8-10. The principles of operation, advan- 
tages, limitations, and possibilities in the use of 
propane in this dual capacity were discussed by 
Guy L. Tinkham of the McCord Radiator and 
Mfg. Co. 

Advantages claimed for the fuel-refrigeration 
system were its relatively low first cost, no 
operating expenses, no cargo space taken, and 
practically no weight added. Servicing was said 
to be negligible since it is confined to a few 
valves, with no moving parts. 


Propane used as a fuel has the advantages of 
high octane rating making it from 20 to 25 per 
cent more efficient than gasoline, of requiring 
only a mixing chamber instead of a carburetor 
since it vaporizes at -40° F, and of weighing only 
two thirds as much as gasoline. It is claimed 
that the difference in weights of 200 gallons of 
gasoline and the amount of propane required to 
carry a truck the same distance as this quantity 
of gasoline is about equal to the weight of addi- 
tional equipment required for refrigeration in- 
cluding the fuel cylinders. 


The operation of the refrigeration system was 
made clear by tracing the fuel in its passage 
from the two pressure fuel tanks to the motor 
The fuel, being stored under pressure, forces its 
own passage as it is being consumed and _ so 
requires no pumps. As it leaves the tank it 
passes through the tank valve, flow check valve, 
and liquid strainer into a silica gel] dehydrator 
where all but the most minute particles of water 
are removed. From this point it passes to two 
expansion valves in parallel, one of which op- 
erates at seven pounds pressure in the cooling 
coils and the other at five pounds pressure, the 
latter valve coming into service only when the 
remaining minute quantities of water freeze in 
the former and temporarily disrupt operation. 


Before passing into the cooling coils, the wet 
gas is exposed to the cooling action of the gas 
leaving the cooling coils in a heat exchanger 
which removes the sensible atmospheric heat of 
the entering gas. Gas leaving the coils is re- 
duced to atmospheric pressure by means of two 
regulator valves and is mixed with air in the 
ratio of 20 to 1 in a mixing chamber as it enters 
the manifold. A safety valve in the line pre- 
vents excessive pressures when the fuel line is 
closed and the cooling coils return to atmos- 
pheric temperature. 

It is impractical in this system to increase 
refrigeration since it is dependent upon the 
quantity of fuel consumed. It was claimed, 
however, that the only control needed is one 
that will prevent too low temperatures. This 
may be accomplished most conveniently by 
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means of a small ventilating port opened by 
thermostatic control. 

Servicing of fuel at the present time consti- 
tutes a major problem which has been solved by 
the use of interchangeable cylinders. When the 
demand grows to sufficient proportions it is ex- 
pected that service stations will have special 
equipment for dispensing propane, 

A dual fuel system employing both propane 
and gasoline has been used satisfactorily but the 
objection to this arrangement is the impos- 
sibility of taking advantage of the high octane 
rating of propane. 

The Chicago area was said to be supplied with 
propane by a major company at a price which is 
competitive with gasoline. Other areas will be 


supplied when a weekly take-off of 9000 gallons 
is assured. 

Another important application to which the 
fuel-refrigerant is about to be put is the air con- 
ditioning of buses and railway trains propelled 
by internal combustion motors, it was said. 


Propane and Butane Limitations 


As Motor Fuels Disclosed 


HE most logical applications of the liquefied 

petroleum gases, butane and propane, are in 
types of service definitely requiring increased 
horsepower output and where large quantities 
of the fuels can be handled at relatively few 
service points. 

For highway use, their cost per gallon will 
generally be as high as, or higher than the price 
of regular grade gasoline. Operators consider- 
ing their use in this service should carefully in- 
vestigate the economics of cost and availability, 
and the requirements of regulatory bodies which 
have jurisdiction, the Regional Transportation 
and Maintenance Meeting sponsored by several 
erganizations at Newark, N. J., Nov. 8-10, was 
told. W. Z. Friend and E. Q. Beckwith of the 
Phillips Petroleum Co. presented a‘paper disclos- 
ing the factors affecting the use of these two 
hydrocarbons as motor fuel. 

Comparisons of commercial propane and bu- 
tane with gasoline showed that whereas the 
heat content per pound is higher than gasoline, 
the heat content per gallon is less. The figures 
are as follows: 

B.t.u. per 


Gallon 
91,500 


B.t.u. per Ib. 
21,600 
21,200 


20,750 


Commercial propane 
Commercial butane = 102,600 
U. S. Motor Gasoline APA.) 127,600 
Propane and butane have a number of ad- 
vantages over liquid motor fuels, it was indi- 
cated. Higher compression ratios are possible, 
more uniform distribution of the gas-air mixture 
to the engine cylinders at all speeds, decrease in 
oil consumption and carbon formation, and re- 
duction in the quantity of noxious gases formed 
in the products of combustion. However when 
the three fuels are used in the same engine at 
the same compression ratio, no material differ- 
ence in their output is generally observed and 
fuel consumption in terms of B.t.u. is about the 
same. 
The 


(60 


comparative performance of the fuels 


was illustrated by two tables of data which 
speak for themselves. The first covers a number 
of dynamometer tests. 
Volu- 
metric Fuel 
Consump- 
Lb. tion gals. 
Max. Fuel per B.t.u. per B.h.p. Octane 
h.p. B.h.p. hr. M.h.p. hr. hr. Number 
99.0 0.458 9,920 108 125 
86.8 0.512 11,000 107 93 
66.0 0.630 13,545 131 93 
63.4 0.663 13,517 108 61 


Com- 
pression 
Ratio 


. 9.95 


Fuel 
Propane 
Butane 
Butane 
Gasoline 


Actual road operation under load 
pared in the second table 
Gross 


Wt. of 
Tractors 


4.38 
4.38 


was com- 


B.t.u. of 
Average Fuel 
B.H.P. Trail- Miles used 
and ersand Average per per ton 
Ratio R.P.M. Load Ibs. M.p.h. Gallon M.p.h. 
. 5.5:1 Unknown _ 68,370 24.0 2.73 4060 

35:1 89 at 2500 68,640 18.0 3.67 4640 


Com- 
pression 
Fuel 


Propane 
Gasoline 


Important economic factors brought to the 
fore were the availability; demands for other 
uses; costs of transportation, handling, and high 
pressure equipment; and comparative costs of 
the fuel itself. 

It was indicated that while the available sup- 
ply of liquefied petroleum gases is amply large 
to take care of all industrial requirements and 
for uSe as internal combustion engine fuel in 
certain cases, it would fall considerably short of 
taking the place of gasoline as a universal auto- 
motive fuel. There are many reasons to believe 
that the butane content of most motor fuels may 
sradually increase in the future and that by this 
change the refining industry may utilize all of 
the butane supply. Propane was said to be the 
most promising of the two. Total propane cur- 
rently available is 428,750,000 gallons per year 
as compared with over 17 billion gallons of gaso- 
line marketed in 1933 according to a recent bu- 
reau of Mines report. 


Costs of handling and of equipment for han- 
dling propane were shown to be much higher 
than for gasoline. Tables indicated tank costs 
for a given volume capacity from two and a half 
to seven times as great and, per million B.t.u., 
three and a half to nearly 10 times as great. 
While the tank car freight rate per gallon on 
liquefied petroleum gases is the Same as that on 
gsasoline, on a B.t.u. basis it is considerably high- 
er. Utilization equipment for converting a gaso- 
line engine was said to cost from $100 to $250. 

A greater hazard exists than in the handling 
of gasoline especially since most operators have 
never had any previous experience in the han- 
dling of gases under pressure. 


Correction 


The formulas given with an article on a “New 
Method for Rating Oil Viscosity Characteristics” 
appearing in the Sept. 26 issue on page 24, should 
be as follows: 
log,,Y 1.502 log,,X 
0.8 A log T + B 

In the latter equation KV is the kinematic vis- 
cosity, T is the absolute temperature, and A and 
B are constants. 


0.4400 log log (KV 
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The Duo-Sol Proc 
ess of solvent extraction 
for the production of high 
quality lubricants has been put 
into successful operation at the 
Beaumont, Texas refinery of the Magnolia 
Petroleum Company. 


The officials of the Magnolia Petroleum Com 
gz 
pany have been kind enough to allow us to 


say that the operation of the plant has ful 


filled their expectations in every respect. 


MAX B. MILLER & COMPANY, INC. 
501 FIFTH AVENUE 
NEW YORK CITY,N.Y 














No. 1 Cracked Furnace Oil Cited 
As Best Fuel for Tractors 


tors would correspond quite closely to No. 1 

cracked furnace-oil according to conclusions 
of R. E. Wilson! and D. P. Barnard?, who have 
given a rather complete picture® of the general 
automotive-fuel situation from the view point of 
its relation to farm-tractor fuels. A minimum 
octane number specification of 30 was said to be 
desirable for this fuel. In particular, the authors 
have tied-in the probable effects of demands for 
fuels other than gasoline upon costs of produc- 
tion and distribution, with engine operation and 
maintenance costs for the purpose of indicating 
the most logical course for fuel and engine de- 
velopment. 

The diesel-engined tractor was considered im- 
practical unless the average operating time per 
year is well over 1000 hours, both on account of 
higher first cost and higher maintenance. 

Kerosine, long considered the principal cheap 
tractor fuel, has been supported in this field in 
spite of its many disadvantages, by a large estab- 
lished market, it was said. 

More than one third of the total operating cost 
of the tractor was assigned to fuel which was 
said to be a factor scrutinized most carefully 
by the user and emphasized in tractor sales in 
spite of the fact that other considerations out- 
weigh fuel costs in importance. 

The factors which affect selection were pre- 
sented and the best solution was indicated in 
the selection of fuels which are not only the 
cheapest source of usable energy, but also those 
permitting the best compromise with manufac- 
turing costs, maintenance, and operating diffi- 
culties. 

The basis for the discussion of tractor fuels 
was in the following assumptions based upon 
Agricultural Experiment Station recommenda- 


P tors wout the most economic fuel for trac- 


tions: 

(1) Fuel and lubricant costs equal to 43 per 
cent of total costs. 

(2) Maintenance 14.2 per cent of total costs. 

(3) Average operation 350 hours per year. 

(4) General purpose type tractor 30 belt hp. 
and 15 drawbar hp. 

(5) Ten-year amortization of equipment. 

(6) Engine to operate at 1200 r.p.m. 

In comparing the properties of possible trac- 
tor fuels, the very fundamentals of thermody- 


namics were used. Some interesting facts not 

1Vice-president in charge of resear h and development, Stand- 

ard Oil Co. of Indiana. uate ; 

sa ssistant director of research, Standard Oil Co. of Indiana. 
34 paper was presented at the Tractor and Industrial Power 

Equipment Meeting, Milwaukee, April 19, 1934, and published in 

the Oct. issue of the S. A. F. Journal 


generally associated by the non-technical man 
were brought to bear on the problem. Of all the 
known chemical elements, hydrogen has the 
highest heat of combustion: about 52,000 B.t.u. 
per pound. The next highest heat energy con- 
tent is available in the element carbon: 14,500 
B.t.u. per pound. Neither are convenient fuels 
for an internal-combustion engine since the one 
liquefies at -423°F. and the other vaporizes at 
6300°F. 

As all the other common chemical elements 
have heats of combustion far below those of hy- 
drogen and carbon, compounds of these two ele- 
ments have been found to be the most promising 
engine fuels. These fuels are liquid at ordinary 
temperature, readily vaporizable to give com- 
bustible mixtures of air, and have heats of com- 
bustion in the neighborhood of 19,000 to 20,000 
B.t.u. per pound. 

Alcohol, described as “nothing more than 
the hydrocarbon ethane plus one atom of oxy- 
gen’”’ or ethane partly burned, was considered 
on the basis of its energy content of only 12,835 
B.t.u. per pound. 


LL considerations including crude oil proper- 

ties, varying refining treatments, selection 

of the most economical fraction, cracking stocks. 

furnace oils and demands for gasoline and other 

petroleum products were balanced against the 

too obvious selection of the fuel having the most 
energy content. 

Although No. 1 furnace oil or “engine distil- 
late’’ was said to be the only cheap fuel which 
enjoys wide distribution, these oils are unfor- 
tunately by no means all cracked products of 
high antiknock value at present. In justifying 
their use, the tendency was noted that cracked 
fuels are replacing more and more the straight- 
1un type of product. 

A further opinion was expressed as favoring 
reduction in tractor weights with traction im- 
proved when necessary by means of added 
weights in the form of pig or scrap iron. The re- 
sultant increase in utility on hilly surface or 
muddy or boggy soil was pointed out. 

In general the recommendations made were 
in accord with specifications of the Western Pe- 
troleum Refiners Association which have been 
recommended by the American Petroleum Insti- 
tute. These are: 

Flash Point not below 110°F. 

10 Per cent not below 347°F. 

25 per cent not below 392°F. 

95 per cent not below 464°F. 

Color -16 or darker. 
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THERE IS NO SUBSTITUTE 
FOR EXPERIENCE 





It is becoming increasingly apparent that design and 


construction based on experience offer the surest means to 


long time profitable operation. 
Other means may offer a low investment cost, but 


operating costs, maintenance and obsolescence are major 


items affecting the cost of the product. 





THE M. W. KELLOGG COMPANY 
225 BROADWAY, NEW YORK 
LosAngeles . .. . 1031 South Broadway 
San Francisco. . . . «200 Bush Street 


Tulsa 2... 1 ee ee ~Philtower Building 





LICENSING AGENT FOR GASOLINE PRODUCTS COMPANY, INC. 
Licenses granted under United States and Foreign Patents for: Cross - 
de Florez - Holmes-Manley - Tube and Tank Cracking Processes and 
Combination Cracking Units - European Representatives: Compagnie 
Technique des Petroles - 134 Boulevard Haussmann + Paris, France. 


KELLOGG PRODUCTS INCLUDE: Cross, Holmes - Manley, de Florez 
and Tube and Tank Cracking Units, Absorption Plants and Pipe Stills, 
de Florez Temperature Control. Pressure Vessels for the Power, Refinery 
and Chemical Industries. Power Plant and Industrial Piping. Pacific Hot 
Oil Pumps, Radial Brick Chimneys. Plastic Refractories. 
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Shell Enlarges Key Chain 


Service to Motorists 


The growing popularity of 
the key protection insurance 
service sponsored by Shell East- 
ern Petroleum Products, Inc., a 
year ago, states the Sign of the 
Shell Magazine, has resulted in 
the contemplated addition of a 
million more key rings during 
the near future. Already over 
half a million persons are regis- 
tered as holders of Shell key 
chains and over 1000 bunches 
of keys were returned last year 
to their rightful owners. 

The unique system offered by 
Shell is one of two known to be 
available to the public. It is an 
automotive service that ties up 
readily with Shell dealers. Ev- 
ery chain is individually num- 
bered and registered secretly so 
that there is no opportunity for 
the finder, should he be nefari- 
ous, of being able to locate the 
home of the owner. Only a 
number marks the identity of 
the keys and this number is on 
file in the Key Protection Serv- 
ice office. 

Originally a person could pro- 
cure a key ring at any Shell 
service station. Because of the 
failure of many people to regis- 
ter their numbered chains, mak- 
ing it impossible to trace any 
lost ring for the owner, the sys- 
tem was altered. Now it is 


necessary for the individual to 
procure a card at a Shell sta- 


tion. In the form of a request 
this card is then mailed into 
headquarters in New York 


where it is registered and duly 
entered in the service. 

It is reported that an average 
of 4000 key insurance cards are 
being received daily. The chain 
is sent out immediately togeth- 
er with a card that shows the 
address and number registered. 
The card is returnable to be 
sure that all entries have been 
correctly made. 


More than 11 tons of metal 
were used in making the key 
chains. Postage exceeded $16,- 
000. Fifteen tons of paper were 
used in manufacturing the in- 
surance cards and if all the 
bead chains were placed end to 
end (provided anyone had the 
inclination or the time to do so) 
they would reach from Boston 
to Providence. 


Tall Thermometer Warns 
Of Winter Weather 


A cold weather warning, re- 
cently built at a Fleet-Wing sta- 
tion by W. F. Joyce, in the form 
of a huge thermometer is acting 
as a reminder to motorists who 
whir along Cleveland’s St. Clair 
Avenue that it might be well to 
look to the radiator, as yet un- 
touched with anti-freeze; the 
transmission, still turning in 
last summer's stiffening grease; 
the battery, weak and possibly 
near exhaustion; the 
smooth and skid-sure; and other 
parts of the car which need at- 
tention. 


tires, 


The thermometer is two-sided. 
It stands 16 feet high made from 
panels 


two 30-inch of wood, 
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trimmed and painted white with 
black figures. The thermometer 
boards are joined at a 90-degree 
angle providing visibility for 
both lines of traffic. The “‘mer- 
cury column” is made of oil 
cloth, seven inches wide, set be- 
neath isinglass. The lower por- 
tions of the strip are painted 
red, while the natural white of 
the cloth blends with the rest 
of the display. 


The cloth is wound upon roll- 
ers mounted at the top and bot- 
tom of the boards. A spring 
window roller is used at the top 
of each. By merely jerking the 
tape the roller functions exactly 
as it does for a window shade, 
drawing up the red column. To 
lower the ‘‘mercury,”’ the _ bot- 
tom spindle is turned. The up- 
per spring keeps the cloth taut. 


Braced about the flag pole, the 
attraction is well built, costing 
approximately $20. It was con- 
structed at the station. A real 
thermometer hung on the hid- 


den flag pole provides correct 
temperatures. Mounted in the 
place of the normal mercury 


bulb is a glass Fleet-Wing em- 
blem. Temperatures ranging 
from 25 degrees below zero to 
100 degrees above are marked 
upon the faces of the thermom- 
eters. 


Service Court Display 
Brings in Profit 


An effective display board, 
constructed for $2.50, but bring- 
ing in profits many times that 
amount, was7 designed = and 
adopted by Archie Perrizo, op- 
erator of a Pure Oil station in 
St. Paul, Minn. Mr. Perrizo’s 
station was a bit crowded for 
a large display unit. Believing 
that he was missing some good 
accessory sales he hit upon the 
idea of a board upon which 
could be mounted the many 
products which he carried. The 
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immediate increase in his acces- 
sory sales convinced him that his 
idea was right. 


Customers of long standing 
indicated surprise when they 
discovered a product that they 
thought was not available at his 
station. They had not seen it 
before because there had been 
no place to display it. The 
board solved the problem. 


Of composition material, the 
board was purchased at a near- 
by lumber yard, states the Pur- 
ol Globe. Perrizo drilled holes 
systematically in it, permitting 
him to fasten, by wire, the ar- 
ticles for display. He can 
change these with ease, and 
does it frequently in order to 
give emphasis. A black border 
gives dress to the unit. 


This winter, the board, which 
is mounted in the service court, 
will carry regular temperature 
announcements in large letters. 
Sales of anti-freeze will be aid- 
ed by this service to the public, 
states Mr. Perrizo. 


Cleans Windshields 
On Parked Cars 


The cleaning of the wind- 
shields of 32 cars parked in a 
jot adjacent to the station of 
an Elk Ridge, Maryland, Esso 
operator resulted in an increase 
in business that well warrant- 
ed the effort spent in executing 
this ‘‘money-ahead”’ service. 

The cars belonged to 
ployes of a distillery located 
near the station. The gasoline 
dealer, comments the Esso Deal- 
er, figured that he should be 
enjoying more business from 
that large gathering of pros- 
pects. It was then that the idea 
of cleaning the windshields 
crystallized. Beneath each wip- 
er blade a card was placed 
which informed the car owner 
of the service rendered and in- 
vited him to avail himself of 
the added facilities for satisfac- 
tion provided at the Esso sta- 
tion. 

Such a clever stunt ‘‘took”’ 
well. Gallonage mounted, 
grease jobs were in demand and 
accessory sales improved. The 
lew customers that came out of 
the parking lot into the station 
was surprisingly large. 


em- 
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Six Principles Make For 
Successful Selling 


The service station attend- 
ant, operator or owner, who de- 
sires to profit via the personal 
sales route, is advised by two 
New York University professors 
to adhere to six major princi- 
ples, arrived at by the profes- 
sors after studying results of 
thousands of sales talks. Fol- 
lowed as closely as humanly 
possible, the six points should 
result in sales success that aver- 
ages above the 75 per cent 
mark. 

The Pure Oil News advises its 
readers to post the principles 
in conspicuous spots where they 
may be referred to regularly in 
one’s personal campaign for 
sales success. 

Following are the six princi- 
ples as presented by the univer 
sity pedagogues: 

1. Do not talk too much. 

By monopolizing talk, (1) 
you lose the attention of the 
prospect, (2) give him time to 
think of objections, (3) which 
loom larger the longer you talk, 
(4) and result in irritation. 

Use as much ingenuity in 
getting the prospect to talk as 
in stating your own case. The 
objection that is not put into 
words is much more dangerous 
than the one openly stated. 

2. Do not 

It always irritates. Avoid 
as much as possible all appear- 
ance of argument. 

3. Do not slip into a bellig- 
erent attitude. Avoid implying 
even in your manner, that the 
prospect is unreasonable or does 
not know what he is talking 
about. 


interrupt. 


4. Make your opening in the 
form of an inquiry rather than 
direct attack. 

Give the prospect so good a 
chance to state his position ear- 
ly in the interview that in the 
last half he has nothing to do 
but listen. 

By drawing him out, you 
know your ground and can 
spend time on issues that really 
count. 

5. Restate clearly in your 
own words each important ob- 
jection that the prospect makes. 

This stops his own reiteration 


by making it 
that you 
first time. 

6. Concentrate the last ten 
minutes of the interview in 
stressing just one point which 
has been shown to be the vital 
issue. 

Do not be led into side discus- 
sions in your closing. Even ad- 
mit the truth of the objections 
that you do not necessarily re- 
gard as true, in order to dispose 
of them and get back on the 
main theme. Stick to this and 
75 per cent of the cases are in 
your favor. 


perfectly clear 
understood him the 


Crankcase Drainings 


Cut Fuel Cost 


Service stations of the Stike 


man Oil Co. of Detroit, using 
coal for heating have worked 


out a novel method for cutting 
down the fuel cost. 

Ashes taken from the fur 
nace are placed in a small mix- 
ing box. To the ashes are added 
crankcase draining, and the re- 
sulting mass is’ thoroughly 
mixed. Then when coal is 
added to the fire, a layer of this 
mixture of ashes and drained 
oil is spread over the coal. 

The result is that less coal is 
used, the waste oil is turned 
into an asset, and the fire holds 
its heat longer. The company 
estimates that this practice 
practically cuts the heating cost 
at these stations in half. 


Dealer Sells Newspapers 


A newspaper rack holding the 
daily papers stands beside the 
doorway of a dealer’s station in 
Bedford, Ohio. Not that this 
dealer expects to realize a re- 
tiring income from the sale of 
newspapers; on the contrary, 
very few are sold because cus- 
tomers are not asked to buv 
them. The stand is simply a 
convenience for those motorists 
who care to avail themselves 
of it. The moral of this tale 
is not that all stations should 
start handling daily newspap- 
ers, but the point is that small 
conveniences, of which this is an 
example, go a long way toward 
selling gasoline and oil. Con- 
venience is an American weak- 
ness. 








Need for Developing a Sounder 


Relationship with Dealers 


DALLAS, Nov. 15 

HE need for relationship between the oil 
T marketing company and the dealer which 

will encourage sound merchandising meth- 
ods on the part of the latter was discussed by two 
speakers at the group session on marketing, Nov. 
14, of the institute meeting. 

Fred M. Lege, Jr., Magnolia Petroleum Co., 
Dallas, chairman on marketing for Texas under 
the code, explained the sliding scale of margins 
for dealers which was developed some months 
ago by the Texas Stabilization Committee. (The 
complete schedule under the proposed sliding 
scale was published in NATIONAL PETROLEUM 
NEws, July 25, 1934). 

By the sliding scale, the dealer would receive 
a commission based on a fixed per cent of the 
amount of money received per gallon on gaso- 
line, less the tax; in place of a flat or guaranteed 
margin irrespective of the retail price, as has 
been the practice of the oil marketing companies 
to allow. 

Pointing out that the percentage basis of com- 
pensation to the dollar sale is recognized as 
sound in most lines of merchandising, Mr. Lege 
said he believed that, to allow the dealer be- 
tween 20 and 25 per cent on gasoline, before 
taxes, would appear fair and that the wholesale 
agent’s commission should be in proportion, or 
somewhere between 8 and 10 per cent. 

He placed the blame on the oil marketing com- 
panies for many price disturbances, which come 
about through allowing the dealer a flat mar- 
gin, regardless of the retail price at which he 
sells. 

“If the sliding scale, or per cent commission 
scale, were used, wholesale agents and dealers 
would not be so prone to cut prices below cost 
as, aS some of them now are,” said Mr. Lege, 
“as their doing so would reduce materially their 
own profit.”’ 

The relationship of the oil marketing com- 
panies on the Pacific Coast with independent 
dealers was the subject of a paper, at the same 
session, by B. I. Graves, Associated Oil Co., San 
Francisco. He said the independent dealer had 
been stronger numerically there than in the east 
and had had an effect upon marketing conditions 
out of proportion to his gallonage. 

After a peak of demoralization starting in 
1929 through price cutting, because of a net dif- 
ferential for dealers of as high as 7 cents, Mr. 
Graves said the reaction was the reduction of 
the differential to about 4 cents and also the ex- 
pansion of the number of outlets controlled by 
the oil companies. This policy of the oil market- 
ing companies was carried on after the Pacific 


40 


Coast Agency Agreement was organized, and had 
the effect of overcoming the destructive effect 
of the earlier chaotic marketing policies, he said. 


A newer aspect of the situation, said Mr. 
Graves, has been the organization of educational 
campaigns for independent dealers to help them 
become competitive on service and other mer- 
chandising activities so their independence could 
become an asset rather than a handicap. 


“The theory is that, since the independent is 
a necessary and economically—justified part of 
the marketing structure, he should be encour- 
aged to become a constructive rather than a de- 
structive element,’’ stated Mr. Graves. 

He described such a campaign as organized by 
one of the established marketing companies on 
the Coast, the fundamental note of which was 
that the personality and independence of the 
dealer was an asset when backed up by approved 
and standardized selling methods and by the or- 


ganized moral support of other independent 
dealers. The campaign is carried on by means 


of monthly educational meetings. 


Mr. Graves told eastern oil men, from the ex- 
perience on the Coast, that, after price and other 
conditions had been overcome which make for 
demoralization in the retail market, they would 
accept the independent dealer as a worthy factor 
in marketing and that they would begin to work 
out means by which both the dealer and the oil 
company could benefit by his participation in the 
market. 


Grease Makers Plan Industrial Survey 


CLEVELAND—For the purpose of making a 
temporary survey of the industry, the National 
Association of Lubricating Grease Manufacturers 
has selected D. S. Hunter, commissioner for the 
Steel Barrel Manufacturers Council, to analyze 
problems which confront it. The survey is now 
underway. 

Its purpose, states Mr. Hunter, is “to make a 
study of the problem of the grease manufactur- 
ers with the possibility in mind that some con- 
structive work along trade associations and code 
administrative lines might be developed for the 
betterment of the industry.” 

Long connected with the steel barrel interests, 
Mr. Hunter maintains headquarters in Cleve- 
land. Should results of this preliminary survey 
prove satisfactory, it is understood that Mr. 
Hunter may devote his entire time to the grease 
association, serving as its executive secretary. 
This, however, is not as vet an official fact. 
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Sound Sales Administration 


Requires Accurate Cost Figures 
And Careful Budget Control 


DALLAS, Nov. 15 
ALES administration is only a means to an 
5 end, not in itself an objective, said A. A. 
Stambaugh, vice-president, the Standard Oil 
Co. of Ohio in his paper prepared for the annual 
meeting of the American Petroleum Institute 
here. Marketing operations have three func- 
tions, selling products, delivering and servicing 
and collecting payment for them. Frequently 
sales organizations become top heavy, having too 
many divisions which create confusion. Money 
spent for sales administration must show that 
it actually promotes sales and profitable opera- 
tions. 


Organization 


Sales administration takes three forms—(1) 
Planning; (2) Instruction and training; and (3) 
Operating control. These three divisions re- 
quire a close daily contact with the field as well 
as a complete knowledge of the marketing pol- 
icies of the company. The general objectives 
must be uppermost in mind. 

The ideal organization for sales administra- 
tion would be a single individual empowered 
with the functions of management. The single 
purpose would predominate. Policies would 
rarely get out of tune and plans undoubtedly 
would work most smoothly. There are two prin- 
ciples growing out of this idea: 

“1. Local managers should be allocated only 
such territory over which they may maintain 
a constant daily knowledge of all essential facts 
and conditions concerning their operations in it. 

“2. The fewer layers of management be- 
tween the top and bottom of the organization 
set-up the better. This, of course, must depend 
upon the nature of the selling job, the territory 
covered, the size of the concern, but compact- 
ness certainly lends itself to a general unity of 
thinking and purpose, a clarity of objectives, and 
a promptness and directness of action. Out of 
such compactness also good morale and en- 
thusiasm grow most readily,’ Mr. Stambaugh 
said. 

To have every man a so-called manager is a 
theoretical ideal that can only be achieved in 
large organizations when certain conditions pre- 
vail; such as a general knowledge of the com- 
pany’s purpose and policies, an understanding 
of all the jobs and an appreciation of their re- 
lationship and an unswerving loyalty on behalf 
of all employes to the company’s interests. Care- 
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ful employe selection is essential before such a 
pinnacle can be reached. Great understanding 
of the jurisdictional limits of the other manager 
must be had. Boundaries, technically speaking, 
can only be crossed at certain times and under 
specific conditions without creating misunder- 
standing. It takes long experience before one 
may safely and wisely trespass. It is the man- 
agerial novice who disrupts the organization 
under such conditions. 

“In the discussion thus far,’’ stated Mr. Stam- 
baugh, “I have been thinking in terms of the 
management and the operating functions, and 
it is primarily as to these that the advantages 
of decentralization apply. I think that in the 
matter of accounting, invoicing, and the tabula- 
tion and preparation of sales and operating re- 
ports the opposite principle, of centralization, 
may better apply. .. .’’ 

Under a single sales administrator there would 
be a minimum of worry over the problems of a 
sales organization. However, such an individval 
would be forced to keep closely in communica- 
tion with statistical and accounting records. 
These in turn might require analysis that he, 
the better, might plan his program and measure 
the success of his operations. If an individual 
needs such tools for planning and control, then 
the larger organization needs them even more. 
There are several of these so-called tools which 
Mr. Stambaugh mentioned as being essential to 
the conduct of a large company. 


The Expense Budget 


Heading the list is the expense budget, so se- 
lected because of its close relation to planning 
of a program. A sales expense budget can not 
be prepared without first examining every phase 
of the sales department. This brings into the 
range of administrative vision every possible 
function of the sales department no matter how 
small it may be. It provides an opportunity for 
the appraisal of each feature. The preparation 
of the budget requires forecasting sales, measur- 
ing proposed expenditures in terms of possible 
sales, and the laying of a foundation for an 
analysis of actual expenditures versus estimated 
costs. 

The expense budget is a time saver in Mr. 
Stambaugh’s opinion contrary to the attitude 
usually taken towards it by others. There is 
no effective way of measuring expenditures with- 
out it. With the budget a periodic study of ex- 
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penses are made, forecasts determined and al- 
located, and with approval upon the plan little 
else need be done other than checking actual 
expenditures against the budget. It frees the 
sales manager from many petty calls and allows 
him more time for sales promotion. the chief 
function of his department. 

This last point is of particular importance for 
the sales-minded man should not be haggled 
about expenses any more than is necessary. It 
tends to repress the spontaneous spirit needed 
in good salesmanship. ‘‘We do not mean by this 
in any sense to belittle the tremendous impor- 
tance of expense control. What we have in mind 
is that the more automatic this aspect of sales 
work can be made the better it is for sales mo- 
rale,’”’ explained Mr. Stambaugh. 

The time and thought needed to prepare a 
budget “‘breeds an expense consciousness which 
leads to reduction and elimination of doubtful 
and unnecessary expenditures. It also gives the 
organization an awareness of expense resulting 
in more careful control thereof on the part of 
every individual.’’ 


HE expense budget, which often bogs down 

because of a lack of understanding of its pos- 
sibilities, must be made a vital thing of every 
day use. Frequently it fails for the following 
reasons: 

“1. The budget period is too long. It should 

be short enough to allow for a reasonably high 
degree of accuracy in forecasting activities. A 
year is generally too long a period because con- 
ditions change too rapidly, especially in the last 
few years. When too long a period is used, the 
feeling is likely to develop that forecasts are 
impossible and hence it is unthinkable that the 
individual can be held to a budget. . With a 
six months’ or a three months’ period, the budget 
can be made with a degree of accuracy that 
makes it possible to treat it practically as the 
equivalent of an appropriation or authorization 
carrying with it the responsibility of observ- 
ance. ‘ 
“2. The budget sometimes becomes perfunc- 
tory. Too little thought or time is given to its 
preparation by the really responsible executive 
who allows it to become purely mechanical. 

“o Another danger is that the budget may 
be regarded as an allowance which had best be 
spent lest expenditures below the budget result 
in a reduction of future budget allowances with 
little thanks for the past achievement. This at- 
titude, we believe, can be overcome by the cre- 
ation of profit consciousness . . Which will pro- 
vide a strong incentive for savings and give con- 
tinuing recognition to permanent economies 
achieved. 

“4. The full effectiveness of an expense 
budget often is lost also through improper ac- 
counting practices and a poor classification of 
expense. Expenses must be carefully separated 
into well-defined, clear-cut accounts which leave 
no doubt as to what composes each account or 
where any given expenditure shall be charged. 
Catch-all or miscellaneous accounts generally 
prove disastrous in tracing expenditures. 

“5. Another faulty practice in budgeting, we 
believe, is for the home office to make the budget 
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and ‘hand it’ to the organization as a straight 
jacket to be adhered to. This does not produce 
co-operation, interest or understanding; the re- 
sult is that the budget becomes an arbitrary 
thing, much disliked. .. .”’ 

With these defects existing the budget he- 
comes little more than a hollow shell. Properly 
handled, a budget system becomes an exceed- 
ingly helpful tool for expense control. It also 
serves as an educational medium for an organ- 
ization, necessitating planning and checking 
which makes for vitality in its administration. 


Expense Analyses and Operating Statements 


According to the speaker an expense budget 
system in itself cannot tell the whole story. In 
his experience, the Standard company has placed 
considerable emphasis upon ‘“‘expense analyses 
and operating statements.” Effort has been ex- 
pended to work out types of statements throw- 
ing the greatest light possible upon the efficiency 
and profitability of each operation, and provide 
the maximum of information relative to opera- 
tions which come under the control of any major 
executive. There is danger in too many reports 
and the piling up of useless information. A pe- 
riodic examination and questioning of all state- 
ments enables the keeping of live reports. 

“Apart from the immediate budget compari- 
sons of the amounts of money actually spent as 
contrasted with the amounts which it was 
planned to spend for given activities, we have, 
in the first place, a number of statements in 
which comparative expense analyses, as among 
the various sale divisions, are made in terms of 
what the expense covered,” he said. ‘“‘For ex- 
ample, repair cost per pump, per car or per truck; 
or traveling expense, or automobile expense per 
salesman. 

“The effort here is simply to provide a better 
means of judging the reasonableness and effi- 
ciency of the expenditures in terms of what they 
were incurred for. For this purpose no one com- 
mon denominator can be used. In one case, it 
may be the number of units serviced; in another, 
the gallonage sold; in another, the number of 
men, etc.” 

“Operating statements’’ which are used from 
day to day prove to be most helpful. In these all 
the pertinent facts concerning bulk and sta- 
tion operations are grouped and reduced to a 
common denominator of gallons of gasoline sold. 
This makes for accurate comparisons among sta- 
tions or sales divisions, or from one month or 
a year to another. 

“For each service station we have a sheet, 
with a column for each month of the year,’ he 
reported. ‘‘First, we record by detailed items 
the direct expense incurred at the station for 
payroll, electricity, heat, supplies, stock losses, 
repairs, painting, etc.—in other words, the di- 
rectly controllable expense incurred at the sta- 
tion. From this we deduct what we call the non- 
gasoline merchandising credits—that is, the 
gross margin on all products other than gaso- 
line, including lubrication and other services. 

“The sales and resulting margins making up 
these credits are itemized in a separate sched- 
ule at the bottom of the page. Deducting these 
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other merchandise credits leaves what we call 
the net direct gasoline expense, which is ex- 
pressed both in dollars and in cents per gallon 
of gasoline. 

“To this net direct gasoline expense we then 
add the various other expenses. These include 
(a) what we call Occupancy, that is rents paid, 
taxes, depreciation, and interest on owned prop- 
erty, (b) an apportionment of the delivery and 
warehouse expense calculated to cover the actual 
cost incurred in handling and delivering serv- 
ice station products from our bulk stations, and 
(c) service station supervisors’ salaries and ex- 
penses, and a small part of the general sales- 
force expense, and finally (d) a pro rata share 
(based on the volume of sales) of the adminis- 
trative, accounting, and advertising expense. The 
total of all these items gives us the total net 
gasoline marketing expense in dollars and per 
gallon of gasoline sold.”’ 

Net gasoline marketing expense is arrived 
at by the deduction of the gross margin obtained 
on non-gasoline merchandise and service. 


N BULK plant operations the company has sim- 
ilar statements. The effort is made to get down 
to net marketing cost per gallon of gasoline com- 
parable with those figures for service stations. 
Consequently, included as selling expense, in con- 
nection with tank wagon sales, are discounts, 
margins, or agency rentals allowed on gasoline 
to dealers, agents, or consumers, who take tank 
wagon delivery. 

The differential between wholesale prices to 
dealers and retail prices is considered as a sell- 
ing expense. Salaries and salesmen expenses, 
repairs, depreciation and other expenses on 
leased or loaned equipment are dependent upon 
these differentials and margins. This is the to- 
tal direct selling expense from which is deducted 
the gross margin credits on non-gasoline mer- 
chandise sold. 

“To the net direct gasoline expense thus ar- 
rived at we add, in turn, as in the case of service 
stations, the apportionment of bulk station de- 
livery and warehouse expense deemed applicable 
to this branch of the business, and the pro rata 
share of administrative, accounting, and adver- 
tising expense, giving us a total net gasoline 
marketing expense on tank wagon sales to deal- 
ers and consumers. This figure, expressed as the 
amount per gallon of gasoline sold, is, we feel, 
directly comparable with the similar figure for 
service stations. This would not be the case, 
however, if the gross margin credits on non-gaso- 
line merchandise were not deducted from the 
esTross expense. 

“Probably in most cases the gross expense per 
gallon of gasoline sold is greater at service sta- 
tions than on tank wagon business, even includ- 
ing the dealer’s margin in the latter case. Such 
sross marketing cost figures do not provide sound 
comparisons, however, because along with the 
operation of service stations goes the opportunity 
of obtaining the full gross margin between retail 
price and delivered cost on motor oil, lubrica- 
tion service, tires, batteries, alcohol, and a num- 
ber of other items.”’ 

In comparing the relative cost of selling gaso- 
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line through service stations or other channels, 
consideration must be given to these collateral 
sales items. However, ‘‘the primary operation 
at a service station is the sale of gasoline—with- 
out it the operation could not be carried on. It 
is the sale of gasoline, therefore, that makes it 
possible to sell other products; the more net rev- 
enue that can be gotten from the sale of other 
products the less, in effect, will be the net cost of 
selling gasoline.”’ 


There is a third advantage to the merchandise 
crediting system which was commented upon by 
Mr. Stambaugh. The net direct gasoline expense 
per gallon sold can be varied by three factors, 
close to the local salesman or the manager. 

“These three factors are, (1) the amount of 
the direct expense, (2) the amount of the non- 
gasoline gross margin credits, and (3) the vol- 
ume of gasoline sold. Each item gets the weight 
that it deserves. Each of the non-gasoline items 
gets its true gross profit valuation rather than 
being treated simple as a gallon or a dollar.... 
On the other hand, there is no advantage in sell- 
ing extra merchandise to get the gross margin 
of credits therefrom if more expense is added to 
achieve the sales than the additional gross mar- 
gin taken in.’’ ea. 

Other forms of creditable cost accounting ex- 
ist but where an attempt is made to apportion 
the marketing expense among the various prod- 
ucts sold there are involved too many “arbi- 
traries’’ which tend to confuse the final figures. 
Finding out how much it costs, or might cost, to 
do a certain job, or handle a special line, can best 
be achieved by conducting specific studies from 
time to time, or as such issues arise. There are 
advantages to this type of check over the main- 
taining of current periodic reports which dis- 
tribute expenses among various products sold 
through the same outlets. 


Service stations are not charged the dealer 
price, as is done by some companies, continued 
Mr. Stambaugh. The dealer’s price must cover 
several items not involved in deliveries to serv- 
ice stations. A sales force is not needed to so- 
licit business or keep them handling the com- 
pany’s own products. The dealer’s price must 
cover advertising, accounting, and administra- 
tive expense of the supplier. Another reason for 
the price difference is that there are greater 
credit losses and collection expenses in connec- 
tion with tank wagon sales than with service 
stations. And fourthly, it is much less expensive 
to deliver to service stations than to dealers. 





Truck Deliveries 


In the marketing of petroleum products, the 
problem of drayage or delivery is most impor- 
tant. It experiences changes. The route sys- 
tem is inadequate though vestiges of it yet re- 
main. Closely related in this subject of hauling 
are the number of brands marketed, the ratio 
of sales among them, the capacity of trucks and 
truck compartments, the use of meter equip- 
ment, the size and location of retail storage 
tanks, and other points. 

Delivery to the company-owned service station 
is the easiest job required of the driver. Large 
storage tanks and ample driveway space, couplea 
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with the absence of collection, are factors in at- 
taining this end. However, there must be some 
form of inventory data collection and truck dis- 
patching. Telephone calls or postal cards pro- 
viding this inventory data are a tool for creat- 
ing economical per gallon truck cost. 

““A practice which frequently is encouraged is 
the delivery of a remaining compartment or two 
of gasoline into a service station upon the truck’s 
returning from a dealer delivery. Aside from 
unnecessarily obstructing driveways, increasing 
accounting work, and relieving the driver of the 
planning necessary for large deliveries, this pro- 
cedure is often wasteful of the driver’s time and 
truck mileage. Whether or not such de- 
liveries should be made can be calculated in in- 
dividual cases by determining the amount of 
time and miles required to make split-load as 
against full-load deliveries to the service sta- 
tion and computing the per gallon salary and 
truck cost under each method.’’ 


S YARD sticks with which to measure the 
A quality of the tank truck delivery job, the 
Standard believes that the most important is the 
‘evallons delivered per mile if driving,’ computed 
by dividing the tank’s total gallonage output by 
the number of miles run. This furnishes a con- 
tinuous record of the individual truck and driver 
which can be compared with the results of others 
in corresponding areas. 

To discover weak spots in delivery operations, 
an analysis of the ‘‘output per mile’ may be 
made by recording the average quantity deliv- 
ered per stop for each service station and dealer 
outlet. This will quickly sum up the effective- 
ness of the driver in negotiating the complete- 
load delivery. 

The greatest obstacle to lower delivery costs, 
for the industry as a whole, is the excessive num- 
ber of small, low gallonage resale outlets and 
consumer accounts which at best can only take 
small deliveries and ‘‘where the credit and col- 
lection problem often reduce the delivery still 
further.”’ Improvement can be made in delivery 
practices, regardless of the type of deliveries 
made, by careful analysis, adequate indices and 
proper administration. 


Merchandising of Non-Petroleum Products 


The accounting practice described earlier by 
Mr. Stambaugh, of crediting the gross profit on 
non-gasoline sales to the gross expense in arriv- 
ing at the net cost of marketing gasoline, brings 
the sale of non-petroleum products into some 
prominence in this connection. There are two 
sides to the question; (1) the extra gross margin 
from such sales, which is pleasant, and (2) the 
added expense, which is not so pleasant and may 
be at the root of the reason, among others, why 
this point is not always studied as closely as it 


should be. Mr. Stambaugh has in mind here, 
however, the net difference between the two 


sides. 

The introduction of the selling of non-petro- 
leum products was made about five years ago by 
many companies who felt that marketing condi- 
tions surrounding gasoline were none too favor- 
able. It seems safe to say that many of these 
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companies entered the accessory selling field 
without even ‘‘an approximate knowledge of the 
cost of such sales.’’ This is true of dealer sales 
where the gross margin is smaller, and where 
expense is even more indeterminate, ‘and 
where service demanded by dealers is more cost- 
ly than on sales through company operated serv- 
ice stations.” 

All too frequently companies have rushed into 
the field under a heavy head of steam, pushed 
their tire, battery or accessory campaign with 
no adequate understanding of their own peculiar 
set-up in its relation to the marketing facilities 
at hand. Experimentation should be done on a 
small scale to avoid ‘‘merchandising headaches.”’ 
Just because someone has tried it does not pre- 
vent a premature campaign from turning into a 
‘“‘major fizzle’, resulting in the failure of the 
sales plan and the loss of the basic gasoline busi- 
ness. 

“One of the limitations of the ordinary serv- 
ice station for merchandising non-automotive 
products may be the lack of any substantial oc- 
casion for the motorist to come in contact auto- 
matically with merchandise other than that 
which he came in primarily to buy—at best the 
opportunities for island store display are limited 
and on most occasions motorists visiting service 
stations are not in a shopping mood, and usually 
are not even disposed to get out of their cars. 
Contrast this with the purchase of a drug or 
hardware store item. 

“There should, therefore, in our opinion,”’ 
went on Mr. Stambaugh, ‘‘continue to be a dis- 
tinction made between providing the necessities 
or conveniences of motoring and selling prod- 
ucts outside this group. Because, although it 
is being demonstrated every day that consumer 
buying habits can be changed, it is an expensive 
process and should not be undertaken unless 
long range profits are going to be the result. 

“Until we revise our accounting and sales 
methods, our concepts and our organizations, 
there will continue to be a question as to the ad- 
visability even of going into tires and automo- 
tive accessories, let alone merchandise which 
may deteriorate in style or quality, or which de- 
pends upon a wide selection of identical sizes to 
meet competition. 

“Summarizing the matter it seems obvious 
that any accessory or ‘extra-profit’ merchandise 
must be preceded by carefully conducted and 
properly interpreted experiment, made in terms 
of one’s own particular physical and organiza- 
tion set up. With careful planning and vigilant 
attention to sales details, we believe some ad- 
vantages may be gained from the sale of care- 

fully selected automotive items, but beyond this 
we are extremely doubtful.” 
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Wisconsin Jobbers to Meet in January 


MILWAUKEE, Sept. 10.—The annual conven- 
tion and equipment show of the Wisconsin Pe- 
troleum Association will be held Jan. 8, 9 and 10 
at the Plankington hotel, Milwaukee. 

The association already has had more requests 
for exhibit space than was the case at last year’s 
convention, according to Roy L. Brecke, secre- 
tary. 
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*. DETROIT—Over 2000 com- | B 
v- plaints alleging a violation of | Z 
the petroleum code have been | BZ 
to handled by the Michigan State | EE 
ed Petroleum Code Committee. Of Gg 
th that number, it has been neces- E EZ 
ar sary to turn only 190 violations ‘2 EB 
ies over to the federal government i EZ 
a for the enforcement of compli- i BZ 
ag ance. H ae 
re- Rankin P. Peck, secretary of i BZ 
Aen the committee and the man who i Z 
he is considered largely respon- ‘ EB 
S1- sible for the group’s successful i B 
record, stated that the effective- tt = 
= ness of the committee’s work is H Zz 
— due in great measure to the Ht BZ 
idl method in which complaints are i Z 
~ handled. Alleged violators ap- # Z 
_ pearing before the committee or Z 
a sub-committees are not treated é 
a as law-breakers, but are E 
ly brought before the group and Zz 
cae made to feel that there is a will- 
apie ingness on the part of each 
- member of the committee to 
— help rather than to prosecute. 
a According to Mr. Peck, many 
ities of the violations are due to mis- zS 
rod- understandings or ignorance of Z 
h it the code requirements, and in = 2 
mer many cases compliane i Oh wr, 8 8+ e 
sive tained simply by setting the de- 
1less fendant right on the proper in- 
a terpretation of the section vio- 
ales lated. 
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* Hofmayer Succeeds Wickersham These faucets, made of close-grained 
* iron and finished with a heavy cadmium 
. . ; —_ : 
; INDIANA] OLIS, Nov. 19.- WN plate, serve every application in the 
George Hofmayer has been ap- petroleum products industry for which 
mnven- pointed acting secretary of the such faucets are required, 
in Pe- Independent Petroleum Ass’n. | Lock Lever Faucet Phey are thoroughly dependable, leak- oo on nett ig 
ind 10 it was announced today by C. sao pd { 5_ Std proof, and considerably less expensive Pipe thread—34"" Flow 
oi . : it _< he, en ‘ ow than similar faucets of brass or bronze. The valve facing of 
E. Foreman of Mid-Continent ; _ iy — toeach Hardware Jobbers the e ountry over carry — special impregnated 
. yarre ane i spring + - | , 
quests Petroleum (¢ Orp., treasurer. Mr. washer = maint aa" a them in’ stock. Write for illustrate d aa v 7 ‘aa os 
y ” ~ i ( eve eqdt res e- 
year’s Hofmayer succeeds Max By tight joint circular on Stearns faucets and oil gates. placement : 


secre- Wickersham who resigned as ex- E. C. STEARNS & CO. » » SYRACUSE N. Y. 


ecutive secretary. 
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Pool Suspension Halts Upward Price Trend 


CLEVELAND, Nov. 19 

USPENSION again of operations by 

the buying pool unsettled refined 

oil markets in most parts of the 

country in the week ended Nov. 17. 

These operations have been a supporting 

factor in recent price advances and its 

collapse caused gasoline prices to ease 
off in the middle west. 

East Texas refiners were disappointed 
at the Oil Administrator’s move to sus- 
pend operations. They were said to 
have been operating on legal crude un- 
der a promise of 5 cents for low octane 
gasoline and many of them now have 
gasoline to sell on the open market. 
Whether the market can absorb these 
offerings without a set-back remains to 
be seen. 

Oklahoma and Texas refiners reduced 
their quotations for U. S. Motor. There 
was little new business at the lower 
prices, however. North Texas gasoline 
for interstate shipment was reduced to 
4.75 cents from 5 cents. Only in the 


Louisiana-Arkansas district did gasoline 
hold its ground. 

Reaction to the buying pool suspen- 
sion was felt in the Chicago market al- 
most immediately. Low octane gasoline 
was Offered freely at 4 cents. Sellers 
indicated that a large quantity of gaso- 
line which had been held at refineries 
in anticipation of higher prices would 
now be put on the market. One hope of 
those who wished to see the present 
price maintained was that if the legality 
of the tender board was upheld, failure 
of the buying pool would have no per- 
manent effect on the markets. 


On the other hand eastern wholesale 
gasoline markets worked higher as sup- 
plies became scarce. Prices were 0.25- 
cent higher in most key markets. 


No general improvement of retail 
prices was noted. Scattered points were 
reported improved; New Jersey prices 
remained subnormal. An attempt to in- 
crease metropolitan Philadelphia prices 


failed when prices were reduced to 9 
cents the day after being raised to 10.5 
cents. 

Pennsylvania refiners continued to 
feel a bigger demand for their gasoline 
and prices were fairly firm. 

Most kerosine markets were in good 
shape. Prices were firm to higher. Some 
refiners were running to furnace oil in- 
stead of kerosine which helped the mar- 
ket. 

The cold weather materially helped 
the other heating oils. Prices were ad- 
vanced in a district or two, but in the 
main no changes were made. 

Pennsylvania bright stock and cylin- 
der stock prices worked 0.5-cent lower 
as demand continued slow. It was the 
opinion among some traders that prices 
had reached a point that refiners could 
not afford to shade them and any change 


would be for the better. Others dis- 
agreed with this view. 
Wax markets were unchanged. De 


mand was Off slightly. 





Chicago Market dior On Buying Pool Suspension 


Staff Special 
CHICAGO, Nov. 17 
ITH the virtual collapse of the 


buying program, the Chicago 

gasoline market lost one of 

its main supports in the week ended 
Nov. 17. 

A reaction was noted almost im 


mediately after the ‘“‘temporary” 
pension of the program was indicated. 
A spotty condition displaced the 
former firm position of the market, 
and while no definite break in prices 
was apparent, gasoline was freer at 4 
cents for low octane and 4.625 
for 63 to 70 octane gasoline. 
Chicago reported 
siderable gasoline had been held at 
refineries in anticipation of higher 
prices after the operation of the buy- 
ing pool had gotten underway, but 
when the program was again suspend- 
ed, this gasoline was finding its way 


sus 


cents 


sellers that con- 


50 


to market more readily. However, it 
was generally thought that if the legal- 
ity of requiring tenders for East Texas 








Summary of Group 3 Quotations for 
U. S. Motor Gasoline 


In Effect November 19, 1934 


62 Octane 63-70 70 Octane 
and Octane and 
Below No. Above 
Okla. 4.00-4.25 4.625-5.00 ira 
Kans. 4.25-4.50 5.25-5.50 
N. Tex. 4.00-4.125 4.625-4.75 
W. Tex. 4.00-4.125 4.625-4.75 
Kk. Tex. 4.00-4.125 4.625-4.75 


La.-Ark. 4,.125-4.25 


Prices 


4.75-5.00_ . 
quoted on the basis 
of f.o.b. Group 3 by refiners in the dis- 


are those 


tricts designated. 





shipments is upheld, the failure of the 
buying program would have no lasting 
effect on markets. 

Retail prices and lack of spot buy- 
ing still were the crux of the present 
situation. It was pointed out by most 
traders that a substantial rise in the 
tank wagon market would make neces- 
sary the purchasing of gasoline in the 
open market by distributors who at 
present are purchasing commitments 
from tank wagon, and the buying sup- 
port thus afforded would go a long 
way toward establishing the position 
of the markets at present to higher 
levels. 

Meanwhile, the tank car market 
rides through the formation and col- 
lapse of buying program; the present 
low retail situation; and the indicated 
assault on the tender order with only 
minor effect. This comparatively steady 
position of the market, it was pointed 
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out, is predicated solely on lack of 
sales pressure, and in no way reflects 
an active strong market. In fact, the 
market at prevailing minimums was 


decidedly in the doldrums, and the 
general policy on the part of resellers 
to operate conservatively was strongly 
evident. 

Kerosine was well held throughout 
the week. No disposition to shade the 
minimum of 3.25 cents for 41-43 w.w. 
was apparent. Volume of business, 
however, at best, was only fair, and 
again lack of sales pressure was the 
dominating factor in keeping prices 
on an even keel. 


Heating oils were in excellent posi- 
tion throughout most of the week. The 
market for these oils was receiving 
an occasional set-back by low-priced 
offerings. However, effect of these 
shaded offers was quickly thrown off, 
and market throughout most of the 
week was steady at published mini- 
mums, 


The market for No. 1 oil was being 
occasionally harassed by offers of un- 
treated kerosine sold as No. 1 oil at 
reduced quotations. As a general rule, 
however, quotations were steady for 
No. 1, 2 and 3 oils. Demand was re- 
ported fair to good the forepart of the 
week, while later, under effect of ad- 


verse weather conditions, movement 
slumped off. Industrial oils were hold- 
ing fairly well at unchanged levels. 
Volume of business in some quarters 
was reported good, but was confined 
almost solely to material originating 


in the Chicago refining district. How- 
ever, it was reported that prices at 
local plants were on the upgrade, but 
as yet had not reached a point where 
material originating in Group 3 was 
competitive for local shipment. 








Mid-Continent Refinery ‘Markets 








Rising Price Trend Halted 


Staff Special 

TULSA, Nov. 17 

ID-CONTINENT markets were 
highly unsettled the week end- 

ed Nov. 17. Suspension of buy- 

ing pool operations removed the sup- 
porting factor that has been largely 
responsible for recent price advances. 
For the past few weeks Mid-Con- 
tinent markets have been virtually de- 
void of buying support from jobbers. 
But in spite of this lack of support, 
prices had shown considerable gains. 
These advances in prices were attri- 
buted to the tightening up of supplies 
from East Texas and more directly to 


anticipated results that were expected 
to come about when buying operations 
were resumed. 

Bitter disappointment among East 
Texas refiners was indicated late in the 
week at Ickes’ move to suspend opera- 
tion of the pool indefinitely. Several 
East Texas refiners reported they had 
been operating on “‘dollar’’ crude for 
some time under promise of 5 cents 
for low octane gasoline from the pool. 
Shipping instructions actually had 
been placed with some refiners. These 
instructions immediately were can- 
celled in many cases. As result of the 
suspension, several East Texas refiners 





SL ne 
71 and above 
60-62, 400 e.p. gasoline..... 
64-66, 375 e.p. gasoline............. 
68-70, 350-360 e.p. gasoline. . 
41-43 water white kerosine.... 
42-44 water white kerosine 


Fuel and Gas Oils: 
No. 1, white 
No. 1, straw 
i A ee 
No. 2, straw 
No. 3 
No. 4 
No. 5 
og 

U.GiL., gas oil 


Stoddard Solvent........ 

V. M. & P. Naphtha........ 
Cleaners Naphtha 

Oleum Spirits........... 
Rubber Solvent..... 
Lacquer Diluent. . 





Following prices are in cents per gallon, except fuel 
oil in barrels, in tank car lots, representing majority 
of sales of products made from legally produced crude 
to jobbers on Group 3 freight basis, although ship- 


U. S. Motor Gasoline, by octane numbers: 
Oe 


See eRe Rens O62 GS CONES C8 


Chicago Tank Car Market 


North, West and 


Prices 
Nov. 19 
a org a, 4.00 -— 4.25 
4.625- 4.875 
4.00 4.25 
4 375 - 4 SO 
4. 625- 4.75 
7. 6 398 
3.375-— 3.50 


Nov. 19 


Domestic 


peuaat 3.125-— 3.25 er lalaas 
Par Na ee an eee 3.00 — 3.125 eee an 
eee ree 1 Bi 5.00 er ere ee 
2 STS— F.00 «sv cecnccce 

EOS Behe.) -weuces es 

75-$0.925 $0.85 —$0. 


$0.60 —$0. 


Sota aa ; sharma ae $0.50 -—$0.52 
S49 


Mitehna iy welstates 1.7 r# 


Naphtha and Solvent 


(Prices are in cents per gallon, in tank car lots, as quoted by Chicago sellers f.o.b. Group 3 Basis) 


Nov. 19 


joa) NO 
coco cm CO 
I~ i | 
ManaMnUin 


~] - 


ments may originate in other refining districts, such as 


Indiana, Illinois, Kentucky, etc. Prices do not include 
state or federal taxes levied on some products. 


East Texas, Louisiana, Arkansas, 


Prices Prices 
Nov. 12 Nov. 5 
4.00 - 4.25 3.75 -— 4.00 

4.625-— 4.875 4.50 -— 4.875 
4.00 — 4.25 3.75 — 4.00 
4.375-— 4.50 4.25 -— 4.375 
4.625— 4.75 4.50 -— 4.75 
3.25 — 3.375 3.125— 3.25 
3.375- 3.50 3.25 -— 3.375 
Nov. 12 
Domestic Industrial! 
; 5 GS YS os Be 5 ere 
SiR SeRee” da tclantnn 
yA be |) i oe 
YP 7 as Ol |) et ise 
BOSS AEE) | Rwelateras 
90 $0.875-$0.925 $0.85 -$0.90 
65 $0. 625-$0.65 $0.60 -—$0.65 
SS tiC wk hc hweaees $0.50 -$0.525 


1.75 — 2.00 


Nov. 12 Nov. 5 
6.375 6.375 
6.875 6.875 
5.875 5.875 
4.895 7.875 








November 21, 1934 
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Barometer of Mid-Continent Refinery Market 


Charted Course of Prices of Crude and Principal Refined Products, Week by Week 
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one vee 


24-26 FUEL OIL 








U. S. MOTOR GASOLINE 
(60-64 Octane Number)* 


41-43 W. W. KEROSINE 
38-40 STRAW FURNACE OIL 






35-35.9 GRAVITY MID-CONTINENT CRUDE 
(Stanolind Crude Oil Purchasing Company) 
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now have gasoline to sell for ship- prompt shipment was more pro- tinent bright stocks during the week 
ment into northern consuming areas. nounced. Inquiry from most quarters Open market movement was reported 
Refiners in other Mid-Continent dis- was brisker, although there was a light, although contract business was 

tricts also have been accumulating slight letup in jobber inquiry. This fair. Other commodities showed little 
gasoline. This accumulation has re- letup was due, many thought, to the change. 
sulted from lack of open market de- unsettled condition of the refined 
mand and through the desire of some gasoline market. - 
refiners to hold their gasoline for the Offerings of kerosine in the Mid- 
higher prices they expected when @ontinent generally were light. Re- W ax Markets 


buying operations were resumed. With 
little likelihood of advances in the 
very near future, due to suspension of 
the pool, these refiners now were will- 
ing to sell in the open market. 

Whether this gasoline can be ab- 
sorbed without undue pressure on the 
price structure was of utmost concern 
to the Mid-Continent trade. With pres- 
ent movement of gasoline in the open 
market so light, this concern was 
mounting rapidly. Additional offerings 
late in the week were tending to bear 
prices down, In one or two districts, 
actual reductions in gasoline prices 
were brought about by the increased 
offerings. 

Oklahoma and Texas refiners re- 
duced prices for gasoline in attempts 
to attract business. Quotations for low- 
octane U. S. Motor in Oklahoma gen- 
erally were 4 cents. 

North Texas refiners, who had been 
holding their gasoline for 5 lo- 
cally within Texas, found it necessary 
to reduce prices to 4.75 cents. 

Gasoline markets in 
Louisiana and 
position, 
gasoline 


cents 


North 


good 


Kansas, 
Arkansas were in 
Reports indicated of 
in Louisiana and Arkansas 
had been reduced materially the past 
week two. One Kansas refiner was 
inquiring for high-octane U. S. Motor, 
which indicated somewhat of a scarcity 
of this product in that area. The low- 
ectane gasoline in Kansas 
freely available, although 
steady. 
Demand 


stocks 


or 


was more 


prices were 


for natural gasoline for 


finers were making less of this mate- 
rial and bearing down harder on pro- 
duction of furnace oils. As result, the 
market for kerosine was tight in spite 
of lack of appreciable buying support. 
Prices were up in a district or two. A 
ready market for East Texas kerosine 
for shipment to the Gulf was reported. 

Furnace oil generally was steady 
throughout the Mid-Continent. Sup- 
plies were closely held in most cases, 
althought slightly more material was 
reported moving from East Texas into 
the northern markets. Prices were 
steady. Zero cold test gas oil was show- 
ing advancing tendencies in Okla- 
homa., 

Gas and fuel oils were in light de- 
mand, although few distress offerings 
were encountered. Price of East Texas 
fuel oil for unrestricted shipment was 
advanced to a low of $0.475. 


Reductions were made in Mid-Con- 





Demand Moderately Active 


NEW YORK, Nov. 17.—Wax mar- 
kets at New York and New Orleans 
were quiet according to some reports 
and fairly active according to others 
during the week just ended. Export 
selling was in many instances handled 
direct by the refiners with brokers 
holding to the sidelines. Stocks of 
scale waxes were generally confortable, 
according fo the reports. Prices 
showed little change. 

In the domestic markets it was said 
that wax products were moving well 
at retail, but that as yet the wholesale 
markets have not felt any sizeable buy- 
ing. 

The markets for the fully refined 
grades were generally unchanged. 





U: Ss: 

Octane in Pa.) 
Grade 26-70 Natural Gasoline 
4 Kerosine (Okla. 41-43; 
Fuel Oil (Okla. 24-26; 
Crude (Okla. 35-35.9) 


Pa. 36-40) 














Prices A Year Ago 
November 20, 1933 


Motor (60-64 Octane in Okla., 


Oklahoma Penna. 
Min. 60 
eeacten mosis 5.00-5.25¢ 6.625-6.75c 
are estes oe 5.00e yee 


i ee Pe ek reeeonee ores 


Chicago tank wagon (including 3c state, 1.5c federal tax) 


————— 


3.25-3.50¢ 
$0.65-$0.70 
$0.98 


5.25-5.375¢ 
4.125-4.25¢ 
$2.37 
17.8¢ 
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California Refinery Market | 





Kerosine Prices Higher; Gasoline Holds 


LOS ANGELES, Nov. 16 

PART from an attempt to stabil- 

ize kerosine prices at somewhat 

higher levels for domestic sales, 

no important changes in prices were re- 

corded in Pacific Coast petroleum mar- 
kets the past week. 

The immediate outlook, however, for 
continued stability was considered less 
favorable than in recent weeks because 
of the federal government’s announced 
intention of taking vigorous action 
against one of the leading independent 
refiners on the charge of violating provi- 
sions of the oil code. A temporary break 
in both wholesale and retail prices of 
gasoline was considered possible as a 
result of this development, details of 
which are given elsewhere in this issue. 

One of the most serious factors in 
the situation was the general belief that 
present tank wagon quotations of 12.5 
cents a gallon for both independent com- 
petitive and major-company third-grade 
brands of gasoline in many instances 
did not represent the prices actually 
paid to refiners for deliveries in the Los 
Angeles Basin area. Among the eva- 
sions of the marketing agreement re- 
ported was the shipping of large quan- 
tities of gasoline to points in San Ber- 
nardino county on consignment. 

Demand for natural gasoline was 
good, with no change in quotations, 
which ranged from 6.75 to 7 cents a 
gallon. 

Seasonal demand for fuel oils was be- 
low normal and the market did not 
register the expected improvement in 
prices, which continued at 60 cents a 
barrel and up. 

Announcement was made that major 
companies had stabilized the price of 
high-grade kerosine and had withdrawn 
quotations on second grades. For tank 
car and tank truck and trailer deliv- 
eries of treated kerosine, quotations 
were 8.5 cents a gallon, with 9.5 cents 
a gallon to peddlers and 12.5 cents a 
gallon for small deliveries. Independent 
refiners were expected to revise their 
prices on Nov. 17, establishing them at 
1.5 cents under major quotations. Some 
doubt was expressed as to the possi- 
bility of holding prices at this level in 
view of the large quantity of kerosine on 
the market, and the low level at which 
kerosine -distillate was being offered. 

Reported reopening of the Chinese 
market was expected to relieve the do- 
mestic situation somewhat, however, and 
assist in stabilizing kerosine prices at 
the higher levels. Although orders from 
the Orient were coming in better volume 
than in recent weeks, the outlook was 
not considered satisfactory in view of 


,7 


November 21, 19384 


the unsettled political situation in the 
Far East. 

No changes were reported in cased 
goods, with few inquiries received and 
only routine shipments made. 

Pacitic Coast cargo markets in general 


were quiet, with little indication of im- 


mediate improvement. Under present 
conditions suppliers were disinclined to 
take the extra risks involved in foreign 
shipments and were concentrating on 
the domestic market. 


Quarterly Report Issued 


WICHITA, Kansas.—The report on 
gasoline gallonage in Kansas for the 
third quarter of 1934 has been prepared, 
John A. Motter, secretary of the Kan- 
sas Oil Men’s Association, has announced 
and is available to association members 
at 50 cents a copy. 





Eastern Domestic Markets 





Markets Tighter For All Oils 


Staff Special 
NEW YORK, Nov. 17 
ASTERN wholesale gasoline and 
heating oil markets were tighter 
and prices turned higher during 
the week ended Nov. 17. Supplies of 
gasoline and kerosine were scarcer 
than for many weeks. Heating oils 
were in better shape due to improved 
demand. Higher tanker rates on ship- 
ments from the Gulf to north Atlantic 
seaboard points tended to_ bolster 
prices in the key markets. 

Retail markets were improved at 
seattered points while other areas 
continued low particularly in New Jer- 
sey. The metropolitan Philadelphia re- 
tail market was advanced 3.5 cents 
to 10.5 cents on Nov. 16 by the Atilan- 
tic Refining. Co. and was then reduced 
to 9 cents on Nov. 17 when a major 
company refused to advance above 
that figure. Lack of accord on retail 
policies tended to keep most eastern 
markets in an unsettled state. 

Low-priced offerings of gasoline and 
kerosine dried up noticeably early in 
the week and tank car prices were ad- 
vanced 0.25 cent in the key markets. 
This advance was lost in Philadelphia 
when tank ear lots of gasoline began 
moving more freely at 5, 5.25 and 5.5 
cents for the low to high octane 
grades. When it appeared likely that 
retail markets would be advanced, 
some jobbers were inclined to pay 
premiums for spot shipments. This was 
particularly true in the Baltimore mar- 
ket where retail prices were advanced 
4.5 cents. 

Kerosine was in demand from re- 
finers and jobbers alike. Little of this 
product was available for prompt ship- 
ment at present market levels. In 
some cases buyers were inclined to 
pay premiums for this oil. The Boston 
market for kerosine was 0.25 cent 


higher due to this tightness and im- 
provement in marketing conditions. 

The heating oils were particularly 
sensitive to increased demand due ta 
colder weather. No. 2 oil was steady at 
the Gulf as well as in the seaboard 
markets, while No. 4 oil was un- 
settled by offerings at the Gulf at 
lower prices. These offerings were in 
the form of light crude oil suitable for 
use as No. 4 oil in its raw state. Ask- 
ing prices were around 3 eents at the 
Gulf. 

Export trading was more active in 
the cargo market at the Gulf. A cargo 
of 64-66, 375 end point gasoline and 
a cargo of kerosine changed hands 
early in the week. Prices were 4.375 
cents for the former and 4 cents for 
the latter. 

A South American buyer was in the 
market for a cargo of 64-66, 3 
point 


75 end 
gasoline for January lifting 
Ideas of prices for forward shipment 
were 4.5 cents and higher for this 
grade. 


Domestic inquiry for kerosine failed 
to dislodge any sizeable quantity at 
4.125 cents. Gas oils were well held 
and prices were slightly higher. 


Loopholes in Monopoly 


NEW YORK—Unexpected loopholes 
for compromise on foreign business 
have been found in the new Manchu- 
kuo oil monopoly regulations pub- 
lished Nov. 14, according to a wireless 
dispatch to the New York Times last 
week. 

The loopholes in the recent decree 
will allow foreign companies to con- 
tinue on a quota basis though it is 
ultimately hoped to limit distributors 
to native companies, 
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It is Hinde & Dauch’s privilege to furnish the 
shipping boxes in which good old Pennstate, called by ve 
its refiners the “Champion of Motor Oils,” is packed and 
shipped. « And it is also H&D's privilege to furnish 
the shipping boxes for a score of other prominent Oil as 
Refiners’ and Jobbers’ products. « Some prefer the ordi- 
nary type of box, others want the new combination of + 
shipping-box and display stand, still others like a colored 
Hinde & Dauch 


furnish them all at reasonable cost. « « « 2 


box with an all-over pattern design. 















The HINDE & DAUCH PAPER CO. #f ,4e Nn. & 
218 Decatur Street, Sandusky, Ohio jf 
Send me ‘Make Your Shipping Boxes Advertise 
Your Products” which describes H & D's new 
display stand-shipping box. 

NAME _ 

COMPANY __ 

ADDRESS _ 
CITY 











H& D FACTORIES ARE AT YOUR SERVICE IN 


Sandusky, Cleveland, Buffalo, New York, Boston, Philadelphia, Baltimore. 
Richmond, Saint Louis and Kansas City. 


In Canada, Toronto and Montreal 








| Pennsylvania Markets 





Trade Sentiment Improves 


CLEVELAND, Nov. 19.—In spite of 
lower prices for bright stock and cyl- 
inder stock in the Pennsylvania mar- 
ket the week ended Nov. 17, sentiment 
in trade circles was more optimistic. 
Gasoline eased off 0.125 cent in the 
lower field but quickly regained this 
loss. 

Traders were by no means unani- 
mous in the opinion that there would 
be a better market. Those who were, 
however, pointed to a reported reduc- 
tion in crude runs, better demand for 
gasoline, and increased movement of 
dark and light cylinder stocks, par- 
ticularly for export. 

Gasoline was fairly firm in the up- 
per field. Western New York retail 
prices, still depressed, continued to 
hinder movement. Refiners apparently 
were not over stocked. 


Contradictory reports about gasoline 
were heard from the lower field. Most 
refiners were short of gasoline, and 
demand from western Ohio, Indiana, 
and Michigan was good, some sellers 
said. Others, however, were experienc- 
ing difficulty in moving their product 
at 5 cents and reduced quotations 0.125 
cent. When the refiners who were 
short attempted to buy this gasoline 
the lower quotations were withdrawn. 
This caused the price to rally quickly 
to 5 cents. 

Kerosine was unchanged. Demand 
apparently was equal to supply al- 
though some refiners reported their 
inventories slightly increased. The 
cold snap had no appreciable effect on 
demand. Some refiners were running 
their kerosine-distillate to furnace oil. 


Fuel oil was plentiful at prevailing 
prices, Demand, particularly in the 
lower field, was only fair. Some in- 
crease in demand from cracking plants 
was expected before the end of the 
month. This, together with reduced 
erude runs, would place this oil in a 
better position, it was said. 


Cylinder stocks eased off another 
0.5 cent. Prices are now at levels 
which few refiners can afford to shade, 
according to reports. Increased de- 
mand from exporters was reported by 
some refiners, and it was hoped the 
eall from abroad would be sufficient to 
give substantial relief to present bur- 
densome stocks. 


Bright stocks reached a new low for 
the current move with 25 pour test 
oil offered at 16 cents. 

Buyers were having difficulty obtain- 
ing neutral oils. This was true of con- 
tract buyers as well as open market 
buyers. 

Demand for wax was off slightly but 
prices showed little change. 
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Refinery Markets on Light Oils and Lubricants 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 
‘ent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 


They do not represent inter-refinery sales or sales made for export. 
Tank car prices do not include state or federal taxes levied on some products. 
(These Refinery Prices compiled in the OIL PRICE HANDBOOK for a whole year) 








GASOLINE AND NAPHTHA 


Prices Prices Prices 
Nov. 19 Nov. 12 Nov. 5 
OKLAHOMA (fF. o. b. Oklahoma refineries) 


90-52, 450 e.p. naphtha.. 3.875-— 4.00 3.875- 


0 3.625-— 3.75 
U. S. Motor Gasoline 


62 octane and below. .. 4.00 -— 4.25 4.1 5 3.75 — 4.00 

63-70 octane number. .. 4.625- 5.00 4.75 - 0 4.625- 5.00 

PRGCUMEO OMMOEOO...  ccacsccce. cccececcne..  cesmedecan 
60-62, 400 e.p. Gasoline. . 4.00 — 4.375 4.125— 4.375 3.875— 4.25 
64-66, 375 . Gasoline. . 4.375- 4.50 t4.375- 4.50 4.125-— 4.375 
68-70, 350-360 e.p. gasoline 4.50 — 4.625 4.50 - 4.625 4.375-— 4.50 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to car 
ealoaders) 


Prices Nov. 19 


Bradford- Other 
‘ Warren Districts 
92-54 Naphtha.... 5.00 — 5.125 4.875- 5.00. 
UE cctbecem j-  *<«seseaeed 5.00 — 5.125 


Motor Gasoline: 


U. S. Motor (58-62°) — 5.00 — 5.125 5.00 - 5.125 

Minimum 60 octane. — 6.00 -— 6.25 6.00 - 6.125 

Minimum 65 octane. .. 6.375— 6.50 6.375- 6.50 

DE POs, = (‘iN ~©6—6(UCUC~*«*C*éC : 
64-66, 390 e.p. gasoline. .. 5.625- 5.75 5.625— 5.75 
68-70, 350-360 e.p. gaso- 

eee errr — 6.125- 6.25 6.125-— 6.25 

Prices Nov. 19 Nov. 12 Nov. 5 


CALIFORNIA (3c tax to be added to prices if used in state.) 


§4-58 U.S. Motor, 437 e.p. 7.00 — 8.00 7.00 — 8.00 7.00 — 8.00 
§4-58 U.S. Motor, 437 e.p. 


for outside state shipment 6.50 7.50 6.50 - 7.50 6.50 -— 7.50 
§8-61, 375-400 e.p. gaso- 

line, 65 octane and above 8.50 — 9.50 8.50 - 9.50 8.50 — 9.50 
42-45 Engine Distillate 

445-480 e.p......... aa 6.00 - 7.00 6.00 - 7.00 6.00 - 7.00 


KANSAS (F. o. b refinery, Kansas destination) 
WM, S. Motor Gasoline 


62 octane and below. — 4.50 4.50 4.50 
63-70 octane number.. 5.50 5.50 5.50 
TEOCEAEO GEG'SDGVO. 5 wk ke sess  keaeewedars ar 
40-62 400 e.p. gasoline. — 4.50 — 4.625 4.50 -— 4.625 4.50 — 4.625 
NORTH TEXASt# (F b. Wichita Falls district; prices { products 
made from legally produced crude) 
(For unrestrict- For Texas 
ed shipment yment 


U. S. Motor Gasoline 
62 octane and below. 4.00 - 4.125 $ 


63-70 octane number. — 4.625- 4.7 2 
71 octane and above. — ee ee ‘ 
0 e.p. gasoline. .. 4.00 — 4.125 : £75. 
64-66 375 e.p. gasoline... 4.25 — 4.375 { 4.875 
68-70 350-360 e.p. gasolin 4.375- 4.50 4.875 


WEST TEXAS} (F. o. b. West Texas refinery or unrestricted shipment; 
erices apply on products made from legally produced crude) 
U. S. Motor Gasoline 
62 octane and below. — 4.00 —- 
63-70 octane number... 4.625- 
71 octane and above. — 


BAST TEXASf?t (F. o. b. West Texas refinery for unrestricted shipment; 
prices apply on products made from legally produced crude) 
U. S. Motor Gasoline 


2 octane and below. — 3.875— 4.125 4.125— 4.25 3.75 -— 4.00 
63-70 octane number. 4.50 — 4.625 4.50 -— 4.625 4.50 — 4.625 
Pc oncsticne... shadeisdaec.  canewedwac 

40-62, 400 e.p. gasoline. — 4.00 — 4.125 4.125- 4.375 3.75 — 4.00 


NORTH LOUISIANA (For Louisiana and Arkansas destination) 


GU. 8. Motor Gasoline 
62 octane and below. — 4.50 
63-70 octane number. — 5.1 
5. 
6 


71 octane and above. — 6 


y 
25 
tCorrection: Price on Nov. 5 for 63-70 octane was 5.00c, instead of 5.25c 
as shown in Nov. 7 issue, page 91. 
ARKANSAS (For Arkansas and Louisiana destination) 
0. 8. Motor Gasoline 


62 octane and below. — 4.50. 4.50_ 4.25 
63-70 octane number. — 5.125 5.125 5.00 
71 octane and above. — 5.625 5.625 5.50 
tCorrection: Price on Nov. 5 for 63-70 octane was 5.00c, instead of 5.25¢ 
as shown in Nov. 7 issue, page 91. 
OHIO (Quotations of S: O. Ohio, Delivered any point in Ohio.) 
U. S. Motor Gasoline.... 6.875 7.00 7.375 
Above 65 Octane number 7.125 y fy 3. 7.625 


Note: Octane numbers shown above are determined by C. F. R. motor 
@ethod, (A. S. T. M. D. 357.M 33 T.) 


tRefiners generally receive 0.25c to 0.5¢ per gallon more for gasoline and 
berosine for local or differential territory shipment. 


tPrices Nominal. ttOnly one refiner Quoting. *Quotations only. 
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NATURAL GASOLINE 


(Prices f.0.b. Group 3 and Breckenridge represent majority of sales made os 
dates shown to blenders on the freight basis shown below, although shipments 
may originate in other manufacturing districts, such as East Texas, Panhandle: 
Southwest Texas aad Kansas), 


Prices Prices Prices 
Nov. 19 Nov. 12 Nov. 5 
Grade 26-76. ..056ciccccs 
(F. o. b. Group 3) 3.125 3.00 3.00 
ey, SO ee 
(F. o. b. Breckenridge) 2.625— 2.75 2.625— 2.75 2.625= 2.75 
CALIFORNIA (F, o. b. plants in the Los Angeles basin) 
75-85, 375-390 e.p. for 
blending..... ee es 6.75 — 7.00 6.75 — 7.00 6.75 — 7.00 


BURNING OILS 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to ce 


unloaders) 
Prices Nov. 19 
Bradford- Other 
Warren © Districts 
45 w.w. kerosine..... 4.50 — 4.625 4.50 -— 4.625 
46 w.w. lerosine......... 4.625— 4.75 4.625— 4.75 
47 w.w. lerosine......... 4.75 — 4.875 4.75 — 4.875 
Prices Nov. 19 Nov. 12 Nov. 5 
OKLAHOMA (F, o. b. Oklahoma refineries) 
41-43 w.w. berosine...... 3.25 — 3.50 3.25 -— 3.50 3.25 -— 3.50 
42-44 w.w. kerosine...... 3.50 — 3.625 3.50 — 3.625 3.50 — 3.625 
KANSAS (fF. o. b. refinery Kansas destination) 
41-43 w.w. kerosine...... 4.00 4.00 4.00 
42-44 w.w. lerosine...... 4.125 4.125 4.125 
NORTH TEXAS (F. 0. b. Wichita Falls district prices apply on products 
made from legally produced crude) 
(For unrestrict- (For Texas 
ed shipment) shipment) 


41-43 w.w. berosine....— 
3.25 — 3.375 3.50 
EAST TEXAS{ (F. 0. b. East Texas refiners for unrestricted shipmen 
prices apply on products made from legally produced crude) 


41-43 w.w. berosine...... 3.25 = 3.375 3.25 - 3.375 3.125— 3.25 
NORTH LOUISIANA (For Louisiana and Arlansas destination) 

41-43 w.w. kerosine....— 3.75 3.75 3.625 
ARKANSAS (For Louisiana and Arkansas destination) 

41-43 w.w. kerosine. ...— 4.00 4.00 3.32 
CALIFORNIA (F. o. b. California refineries) 

38-40 w.w. kerosine. —.— 5.00 — 5.25 5.00 — 5.25 5.00 — 5.25 


NEUTRAL OIL 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to cas 
unloaders) 
Vis. Viscous Neutrals (Viscosity at 70° F.) 
200 (180 at 100) No. 3 
color 420-425 flash: 


Zero pour test....... oa 30.00 -30.50 30.00 -30.50 30.00 -30.50 
IG POUP 06066 66 c6scce 29.00 -29.50 29.00 -29.50 29.00 -29.50 
ES POOP Gist iccwss 28.50 -—29.00 28.50 -29.00 28.50 -29.00 
25 pour test.......... 27.50 —28.00 27.50 -28.00 27.50 -—28.00 
180 No. 3 color, 410-415 
ash: 
fee 24.50 -25.00 24.50 -25.00 24.50 -—25.00 
150 No. 3 color, 400-405 
flash: 
Zero pour test... ...< 23.50 -—24.00 23.50 -—24.00 23.50 —24.00 
10 pour test... .ccccce 22.50 —23.00 22.50 -—23.00 22.50 -—23.00 
35 MOGs 0668s vc 5 ceca 22.00 -22.50 22.00 -22.50 22.00 -22.50 
SP BOGE UGE 6.6.6 ccccic 21.00 —21.50 21.00 -—21.50 21.00 -21.50 


— TEXAS (F, o b. South Texas refineries) 
or 


le (Viscosity at 100° F., pour test * 
100—No. 14-2 pale.. 5.00 5.00 5.00 - 5.75 
200—No. 2-3 Pale....— 7.00 7.00 7.00 — 7.50 
300—No. 2-3 Pale...... 7.50 7.50 7.50 — 8.00 
500—No. 244-3% Pale... 8.50 8.50 8.50 - 9.00 
750—No. 3-4 Pale...... 9.00 9.00 9.00 - 9.50 
1200—No. 3-4 Pale...... .50 9.50 9.50 -10.00 
2000—No. 3-4 Pale.... 10.00 10.00 10.00 -10.50 
200—No. 5-6 Red Oil. 7.00 7.00 7.00 — 7.50 
300—No. 5-6 Red Oil. .. 7.50 7.50 7.50 — 8.00 
500—No. 5-6 Red Oil. .. 8.50 8.50 8.50 — 9.00 
750—No. 5-6 Red Oil. 9.00 9.00 9.00 -— 9.50 
1200—No. 5-6 Red Oil. — 9.50 9.50 9.50 -10.00 
2000—No. 5-6 Red Oil. — 10.00 10.00 10.00 -10.50 


Note: Red oil prices shown above cover oils with green cast; blue cast reé 
oils are slightly lower in some cases, 
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Refinery Markets, Wax, Lubricants, Heavy Oil 


Prices given below are in cents per gallon, except where $ is shown in tank car lots, f.o.b. Refinery. They repre- 
sent prices made only to domestic jobbers who resell to the consuming public, except where otherwise noted. 


They do not represent inter-refinery sales or sales made for export. 
Tank car prices do not include state or federal taxes levied on some products. 
(For quick reference to refinery Prices, get the OIL PRICE HANDBOOK, published annually) 





Prices Nov. 19 
MID-CONTINENT (Vis. at 100° F.; F. o. b. Tulsa basis) 


Prices represent quotations and sales. 





0 to 10 15 to 30 
Pour Point Pour Point 
5.25 4.75 
5.75 5.25 
10.00 9.00: 
9.50 8.50 
11.25 10.25 
10.75 9.75 
10.25 9.25 
11.75 10.75 
11.25 10.25 
10.75 9.75 
12.75 21.75 
12.25 11.25 
12,75 10.75 
83.75 i272 
13.25 17525 
12.75 11.75 
14.75 13.75 
14.00 13.00 
13.50 12.50 
3 15.25 14.50 
300—No. 5-6... 2.22200. 13.25 13.00 


CHICAGO (F. o. b. Chicago district refineries) 
Prices Nov. 19 


(Vis. at 100°F.) 15 to 30 Pour Point 


Vis. Color Pale Oils Vis. Color Red Oils 
60-85—No. 2.........- 6.50 

86-110—No. 2 7.00 180—No. 5...... 10.25 
BURR NO. Ss cciccbontncus 9.75 200—No.5...... 10.75 
SE ING. So osc nveseenvas 10.50 220—No. 5...... 11.75 
SOLO aka ci kaes oes 11.25 250—No.5...... 12.75 
eS Re ere 11.75 280—No. 5...... 13.50 
NS ee ae 13.75 300—No.5...... 14.00 


*Oile with 0 to 10 pour point bring Ic higher than above prices. To above 
prices add 0.25c to obtain prices delivered in Chicago. 
CALIFORNIA (F. o. b. California refineries; Wiaies at 100°F.) 
All neutral oils, 13.5¢ per gal. in tank car lots, and 15.5c in iron bbls. to 
refiners only, excluding federal tax. 


CYLINDER STOCKS 


Prices Nov. 19 Nov. Nov. 5 


MID-CONTINENT (F. o. b. Tulsa basis) 
(Prices represent Quotations and Sales) 
Bright Stocks: 


190-200 Vis. D at 210°.. 17.00 18.00 18.00 
150-160 Vis. at 210°; 

0-10 cold test........ 14.00 15.00 15.00 
10-25 cold test........ 13.50 14.50 14.50 
25-40 cold test........ 13.00 14.00 14.00 

150-160 Vis. E at 210° 13.00 14.00 14.00 
120 Vis. D, 210°: 

0-10 cold test........ 13.75 13.50 13.50 
10-25 cold test. .....00. 13.25 13.00 13.00 
25-40 cold test......... ‘2.75 12.50 12.50 

600 St. Ref. Olive Green 6.00 7.50 6.00 - 7.50 6.00 - 7.50 
600 St. Ref. Dark Green 5.00 — 6.00 5.00 — 6.00 5.00 — 6.00 
631 Steam Refined...... 9.00 9.00 9.00 
ee eet eee 3.00 - 3.25 3.00 - 3.25 3.00 — 3.25 

CHICAGO (fF. o. b. Chicago district refineries) 

140 unfiltered........... 9.00 9.00 9.00 
BGO mamitered. ....ccecse 10.00 10.00 10.00 
200 unfiltered........... 11.00 11.00 11.00 
Bright stocks, 160 vis. No. 8 color: 

0 to 10 cold test....... 16.25 16.75 16.75 
15 to 25 cold test....... 15.75 16.25 16.25 
30 to 40 cold test....... 5:25 15.75 15.75 

E filtered Cyl. Stochk..... 14.50 14.50 14.50 


WESTERN PENNSYLVANIA (A. S. T. M. Tests; Quotations and/or 
sales prices to car unloaders) 


600 Steam Refined....... 8.50 — 9.00 9.00 - 9.50 9.50 -10.00 
650 Steam Refined....... 12.00 -12.50 12.50 -13.00 13.00 -13.50 
Serre er 13.00 —13.5( 13.50 -14.00 14.00 -14.50 
2S eee 17.50 -18.00 18.00 -18.50 18.50 -19.00 
600 Warren E........... 13.00 -13.50 13.50 -14.00 14.00 -14.50 
Bright Stock, No. 8 color 

140-150 vis. at 210°, 

540-550 flash: 

a OG REEL. ns Ks ecces 20.00 —20.50 20.50 -21.00 20.50 —21.00 

RS pour Lest. 0600005 19.00 -19.50 19.50 -20.00 19.50 -—20.00 

| 18.50 -19.00 19.00 -19.50 19.00 -19.50 

ep OG CEE ck iw decks 16.00 —17.00 16.50 -18.00 17.00 -—18.00 


PETROLATUMS 


WESTERN PENNSYLVANIA (Per pound, in barrels, carload lots, f.o.b. 
Penna. refinery. In tank cars 0.5c per pil less. Quotations are from majority 
of petrolatum makers). 


fe eee TE 7.375-— 7.50 7.375— 7.50 7.375- 7.50 
AOS OSS er 6.375— 6.50 6.375- 6.50 6.375- 6.50 
COMER WRITE. .occccccss Per 5.50 5.375- 5.50 §.375=- 5.50 
EO See 2.87 3.00 2.875- 3.00 2.875- 3.00 
ere err 2.62 1 a 2:625= 2.75 2.625— 2.75 
_ ee eee ane 2.50 -— 2.625 2.50'— 2-625 2.50 — 2.625 





WAX 


Prices Prices Prices 
Nov. 19 Nov. 12 Nov. 5 
WESTERN PENNSYLVANIA (Per pound, F. o. b. New York) 
_ op white crude scale 
Saree eae 325° = $.30 
124. 126 white crude scale 
ROB is as wise sis ces ei 


3.25 - 3.30 3.25 = 3.30 


3.30 -— 3.35 3.30 -— 3.35 
OKLAHOMA (Per pound in barrels; in a few instances, per pound ip 
burlap bags; F. o. b. Oklahoma refineries.) 
124-126 white crude scale 
Wath Wek 5 vias care crarosne 3.25 — 3.375 3.25 
CHICAGO (F. o. b. Chicago district refineries, in cents per pound, in bags, 
are ee Melting points are A.S.T.M. method; add 3° F. to convert into 


3.30 - 3.35 


SS 0575 


A. 

122-124 fully refined..... 4.90 — 5.00 4.90 — 5.00 4.90 — 5.00 
125-127 fully refined..... 5.15 — §.25 5.15 — 5.25 5.15 -— 5.25 
127-129 fully refined..... 5.30 — 5.40 5.30 - 5.40 5.30 - 5.40 
130-132 fully refined..... 5.90 — 6.00 5.90 - 6.00 5.90 - 6.00 
132-134 fully refined..... 6.15 6.25 6.15 - eo 6.15 - 6.25 
135 137 fully refined..... 6.90 — 7.00 6.90 - 7.0 6.90 - 7.00 


GAS AND FUEL OIL 


WESTERN PENNSYLVANIA (Quotations and/or sales prices to car 
unloaders, for outside Pittsburgh district) Prices Nov. 19 


Bradford- tOther 
Warren Districts 
ee UL | ee 3.75 — 3.875 3.50 — 3.625 
tNot including Pittsburgh. 
Prices Nov. 19 Nov. 12 Nov. 5 
OKLAHOMA (fF. o. b. Oklahoma refineries) 
38-40 straw furnace Oil 5° 425— 3225 3.00 — 3.125 3.00 — 3.125 
— prime white furnace 
Sc RPE Ss cataeeete crete i205 3.125- 3.25 3.125- 3.25 
32-: 36 straw gas oil...... 2.125- 2.25 2.125= 2.25 2.125— 2.25 
32-36 straw gas oil zero 3.00 — 3.125 3.00 — 3.125 2.875- 3.00 
32-36 dark gas oil....... 2.125 yy 2,125 
32-36 dark gas oil zero... 3.00 — 3.125 2.875- 3.00 2.875- 3.00 
28-30 fuel oil,zero(per bbl.) $1.075-$1.10 $1.075-$1.10 $1.05 -$1.10 
28-30 fuel oil (per Bol). ie $0.90 $0.90 $0.90 
24-26 fuel oil (per bbl.)... $0.75 -$0.775 $0.75 -$0.775 $0.75 -$0.775 
22-26 fuel oil (per bbl.).. $0.725-$0.75 $0.725-$0.75 $0.725-$0.75 
18-22 fuel oil (per bbl.)... $0.725-$0.75 $0.675-$0.70 $0.675-$0.70 
16-20 fuel oil (per bbl.)... $0.675-$0.70 $0.65 -$0.70 $0.65 -$0 


: i .70 
14-16 fuel oil (per bbl.)... $0.65 -$0.675 $0.65 -$0.675 $0.65 -$0.675 
KANSAS 1 (F. o. b. refinery Kansas destination) 
38-40 straw furnace Oil.. 3.50 3.50 3.50 
18-22 fuel oil (per bbl.).. $0.85 —$0.90 $0.85 -$0.90 $0.85 -$0.90 
10-14 fuel oil (per bbl.)... $0.65 —$0.70 $0.65 -$0.70 $0.65 -$0.70 
NORTH TEXAS (F. o. b. Wichita Falls district refineries prices apply 
on products made from legally produced crude) 


(For unrestrict- (For Texas 
ed shipment) shipment) 
38-40 straw furnace Oil.. 3.125- 3.25 3.125- 3.25 
38- = prime white Furnace 
eee ee or ee a. 25 F.23 = Scars 
32- cr ee 3.00 — 3.125 3.00 3.125 
SPS MUNGUs <0 cescgaas’ 2 125= 2.25 2.125— 2.25 
24-26 fuel oil (per bbl.).. $0.75 -$0.775 $0.775-$0.80 
18-22 fuel oil (per bbl.).. $0.65 -$0.70 $0.675-$0.70 


WEST TEXAS (F. o. b. West Texas refineries for unrestricted shipment 
prices apply on products made from legally produced crude) 
32-36 gas oil, zero....... 3.00 — 3.125 2.875-— 3.00 2.75 -— 3.00 
18-22 fuel oil (per bbl.). $0.625-$0.675 $0.625-$0.675  $0.625-$0.675 
EAST TEXAS (F. ¢ o. b. East Texas refineries for unrestricted shipment 
prices apply on products made from legally produced crude) 


38-40 p.w. furnace oil. 3. 125— 3.25 3.425—= 3.25 3.00 -— 3.125 
a a. | nor 1.50 — 1.625 1.375- 1.50 1.25 - 1.50 
32-36 gas oil, zero....... 3.00 — 3.125 3.00 - 3.125 2.875- 3.00 
30-36 feed Ol. oc cscs secs $0.475-$0.525 $0.45 -$0.50 $0.40 -$0.45 
NORTH LOUISIANA (For Louisiana and Arkansas destination) 
pe | re 2.625- 2.75 2.625— 2.75 2.625— 2.75 
32-36 gas oil, zero....... 3.00 - 3.125 3.00 -— 3.125 3.00 -— 3.125 
pe OS eer $0.95 $0.95 $0.95 
Ee Se! eer = 80 -$0.85 $0.80 -$0.85 $0.80 -$0.85 
ee P| errr 70 -$0.75 $0.70 -$0.75 $0.70 -$0.75 
ARKANSAS (For Po seth and Louisiana destination) 
TE ee 2.625- 2.75 2.625— 2.75 2.625— 2.75 
32-36 gas oil, zero....... 3.50 3.50 sy 
28-30 gas oil, zero.... 3.00 3.00 3.00 
20-24 fuel — (per bbl.). $0.825-$0.875  $0.825-$0.875  $0.825-$0.875 
a SS eee $0.725-$0.775 $0.725-$0.775  $0.725-$0.775 
BOWES TSE Gs 5k cskcsiccec $0.60 —$0.65 $0.60 -$0.65 $0.60 -$0.65 


CALIFORNIA*® (F. o. b. San Joaquin Valley) 
14-18 fuel oil (per bbl.).. $0.60 -—$0.65 $0.60 -$0.65 $0.60 -$0.65 
14-18 bunker oil (per bbl.) $0.60 -$0.70 $0.60 -—$0.70 $0.60 -$0.70 
30-34 gas oil (per bbl.).. $1.00 -$1.15 $1.00 -$1.15 $1.00 -$1.15 
27 Plus diesel oil (per bbi.) $1.05 -$1.15 $1.05 -$1.15 $1.05 -$1.15 


*Nominal pipe line charge to San Francisco, 24c per bbl. more, and to 
San Pedro, 20¢ per bbl. more. 
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Tank Wagon, Service Station Markets for Gasoline and Kerosine 


(OIL PRICE HANDBOOK has t.w. and s.s. markets for a whole year, arranged for quick reference) 
Tax column includes Ic federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 


These Prices in Effect November 19, 1934, as Posted by Principal Marketing Companies 





Latest Changes in Tank Wagon Markets 


Motor Gasoline 


Ss. O. New Jersey issolene: S.s. up 
4.5¢c, Baltimore, to 17.5c, Nov. 14. 

S.s. up 4¢e, Washington, to 15.5¢, 
Nov. 14. 

Dealer t.w. cut 1.5¢ and s.s. eut 
2.5¢e, Danville, to 13.5¢e and lb6c, Nov. 
3. 

Dealer t.w. cut 0.6e and s.s. cul 
1.6c, Charlotte, to 16.4c and 18.9¢, 
Nov. 5. 

Ss. O. New York—Socony Mobilgas: 
T.w. and s.s. cut le, Rochester, to 15¢ 
and 14c, Nov. 9; T.w. and s.s. cut 
0.5¢e, to 12.5¢ and 13.5c, Nov. 10. 

Changes at Albany since Sept. 1, 
have been: T.w. and s.s. cut le, to 
14c and 16c, Sept. 8; t.w. cut 0.75¢ 
and s.s. cut 1.5¢, to 13.25e and 14.5¢e, 
Oct, 24; t.w. and s.s. cut 0.5¢c, Oct. 27; 
t.w. up 1.75¢ and s.s. up 3c, to 14.5¢ 
and 16.5¢e, Nov. 6. 

Changes at Danbury since Sept. 1, 
have been: t.w. and s.s. cut le, to 14¢ 
and 16ec, Oct. 26; t.w. cut 3.5¢e and s.s 
cut 5¢e, to 10.5¢e and ile, Nov. 8. 

Atlantic Refining — White Flash 
Plus: T.w. up 2¢ and s.s. up 3c, Phila- 
delphia, to 13.5e and 14.5¢c, Nov. 16; 
t.w. and s.s. up 1.5¢c, to 15¢e and 16c, 
Nov. 17; t.w. cut 0.5¢ and s.s. cut 1.5c, 
both to 14.5¢e, Nov. 19. 

T.w. up 0.9¢ and s.s. up 1.9¢c, Cam- 
den, to 8.9e and 9.9¢c, Nov. 13. 

T.w. up 3.2¢c and s.s. up 42¢, Rich- 
mond, to 16e and 18c, Nov. 12. 

S. O. Kentucky—Crown: T.w. and 
s.s. up 0.5¢e, Covington, to 14.5e and 
15.5¢c, Nov. 12. 

T.w. and s.s. adjusted upward, thru 
Kentucky, Alabama and Mississippi, 
Nov. 14. Advance ranged from 0.5e¢ to 
4c, with these points affected: Louis- 
ville, Lexington, Paducah, Vicksburg, 
Mobile and Montgomery. 

Kyso: T.w. and s.s. up 0.5¢, Coving- 
ton, to 14c and 15¢, Nov. 12. 

T.w. and s.s, adjusted upward, thru 
Kentucky and Mississippi, Nov. 14. 
Advance ranged from 0.5e to 3.5e, 
with these points affected: Louisville, 
Lexington, Paducah and Vicksburg. 

T.w. and s.s. cut 0.5¢e, Birmingham, 
to 18¢c and 20c, Nov. 14. 

S.s. price was established 16.5e, 
Mobile and 17¢c, Montgomery, Nov, 14. 

S. O. Indiana—-For a list of price 
changes following the general changes 
of Oct. 20 and Nov. 13, see page 76. 


S. O. Nebraska—Red Crown and 


Reliance: T.w. and s.s. up 3c, thru 
state where normal price in effect, 
Nov. 17. Prices unchanged at Omaha, 
McCook, Norfolk, North Platte and 
Scottsbluff, 

S. O. Louisiana—Essolene: Dealer 
t.w. and s.s. up le, New Orleans, to 12¢ 
and 14.5¢e, due to parish tax increase 
to 2c, Nov. 1; dealer t.w. up 3.8¢e and 
s.s. up 4.8e, to 15.8e and 19.3e, Nov. 
13. 

Dealer t.w. and s.s. cut 0.2¢, Alexan- 
dria, to 14.4¢ and 17.4¢c, Noy. 8. 

Dealer t.w, and s.s. cut 0.3e, Lake 
Charles, to 14.4¢ and 17.4¢, Nov. 8. 

Dealer t.w. cut 0.5¢ and s.s. cut 1e, 
Lafayette, to 14.8¢ and 17.8c, Oct. 13; 
dealer t.w, and s.s. cut 0.4¢, to 14.4¢ 
and 17.4¢, Nov. 8. 

Magnolia Petroleum — Metro: T.w. 
and s.s. cut le, Dallas, to 8e and 10e, 
Nov. 13. 

T.w. and s.s. cut 2¢ 
to Sec and 10c, Nov, 1 

T.w. and s.s. cut 8 
Se and 10c, Nov. 16, 

T.w. and s.s. cut le, El Paso. to 
l4e and 1l6ec, Nov, 14. 

T.w. and s.s cut 2e, 
1l0e and 12¢, Nov. 17. 


* Fort Worth, 
7 


oc, Houston, to 


Texarkana, to 


Kerosine 
Atlantic Refining——Cut le, Trenton. 
to 9e, t.w., Oct. 29. 
S. O. Nebraska—Cut 0.3e. 
to 7e, t.w., Nov. 10. 


McCook, 


S.0. NEW JERSEY TERRITORY 


Posted Essolene Kero- 
Tank Dealer Tax- Posted sine 
Car T.W. es SS. T.W 

Atlantic City, N. | ae tom Oe 4 12 10 
Newark, N. J......... 6.8 3.4 4 9.9 8.5 

Annapolis, Md....... 7.1 Te. 3 15.6 10 
Baltimore, Md 6.6 5.5 5 77.5 9.5 
Cumberland, Md 8.1 9 5 87.5 13.7 
Washington, D. ¢ 6.8 6 3 5.5 38.5 
Danville, Va : 8.2 7.5 6 16 12.9 
Nortotk, Vas... ..scc 6.7 6.2 6 14.7 11.3 
Petersburg, Va....... 7 6.3 6 14.8 11.4 
Richmond, Va........ 7 6:3 6 4.8 13.7 
Roanoke, Va......... 8.3 7.3 6 15.8 12.9 
Charleston, W. Va.... 7.5 9 5 17.5 12.6 
Parkersburg, W. Va... 6.8 on 'S.3 433223 
Wheeling, W. Va..... 7.5 9 5 17.5 12.2 
Charlotte, N. C....... 8.9 9.4 7 18.9 13.5 
nrekory. N. Co.cc o:2 €5 7 18 13.7 
Mt, Asry, N. C....... 9.2. 10 7 20 13.8 
MEME Gc csccce-ee | 68S 18 13.3 
Salisbury, N. C....... 9 5.5 7 15 13.6 
Charleston, S. C...... 6.7 oe 2 18.7 %14.3 
Columbia, S. C........ 8.5 ee 57.4" 13.2 
Spartanburg, S. C..... 8.9 7.5 7 17 13.5 


Price basis to undivided dealers: Dealer t.w. 
price, less 0.5c per gal. 

Price basis to commercial consumers: Con- 
sumer t.w. price at time and place of delivery; 
consumer t.w. is generally 2c off s.8. price. 

Kerosine Discount: Ic off t.w. price for 25 gals. 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount 
in state of New Jersey. 


SOCONY-VACUUM CORP., Inc. 
(S. O. New York Division) 
Socony Mobilgas 


Total Kero- 
CD-1 CD-1 sine 
T.W. Taxes T.W. S.S. T.W 
New York City....... 11 4 15 17 8 
Brooklyn, Queens 10 4 14 16 8 
Albany, N. Y 10.5 4 14.5 16 8.5 
Binghamton, N. Y....11.5 4 15.5 17.5 9.25 
Buffalo, N. Y......... 8 4 12 13 9 
Jamestown, N. Y.....11 + 15 17 9 
Plattsburg, N. Y......11.5 4 B.S 17.5 @.3 
Rochester, N. Y Ss 6 2.5: §ac5 8.5 
Syracuse, N. Y. oven + 15 17 8.75 
Danbury, Conn re 10.5 11 8 
Hartford, Conn nceaeen. oo 3:5 35.3 39 
New Haven, Conn....10.5 3 RS: 3: BSCS ace 
Bangor, Me.......<<- ys 5 16.5 18.5 9.5 
Portland, Me......... 11 5 16 18 8.75 
Boston, Mass........10 + 14 16 7.5 
Conceed, Nod). oaks: 12 5 17 19 9.25 
Lancaster, N. H...... 13 5 18 20 » 
Manchester, N. H....11 5 16 18 9 
Providence, R. ]...... 10 3 13 15 ' 
Burlington, Vt ee? 17.5 19.5 9 
Rutisad, Vt........ me Y 5 17 19 9.75 


*This includes Long Island, Greenport, Sag 
Harbor and West Hampton. 

Discounts to dealers: off normal s.s. price, 4c 
to undivided dealers, and 3.5c to “split” dealers. 

To commercial consumers: in accordance with 
CD-1 contract form. 


ATLANTIC REFINING 


Atlantic White Flash Plus Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Philadelphia, Pa 10.5 4 14.5 14.5 9 
Pittsburgh, Pa a 4 14 16 10 
Allentown, Pa.... 9.25 4 13.25 15 10 
a nr 10 4 14 16 9 
Scranton, Pa.. 9.25 4 3.25 15 10 
Altoona, Pa.. 10 4 14 16 10 
Dover, Del.. ~ Bae 13.25 5 10 
Wilmington, Del 9.25 4 13.25 15 9 
Boston, Mass 10 4 14 16 7.5 
Springfield, Mass 10.5 4 14.5 16.5 y Ph. 
Worcester, Mass 10.5 4 14.5 16.5 8.5 
Fall River, Mass... 10.5 4 14.5 16.5 8 
Providence, R. I 10 3 13 15 7.5 
Hartford, Conn 10.5 3 3.5 “35.3 4.5 
New Haven, Conn 10.5 3 5 635.5 mao 
Atlantic City, N. J 7 4 11 12 10 
Camder ] 4.9 4 x 9 9 RS 
Trenton, N. J 6 4 10 11 9 
Annapolis, Md dak: Gene 3:6 35:6 9.5 
Baltimore, Md goes o 5 12 13 9.5 
Hagerstown, Md...... 9 5 14 15 10 
Richmond, Va 11 5 l¢ 18 e172 
Wilmington, N. C..... 9.8 7 16.8 18.8 11.4 
Brunswick, Ga....... 3.5 7 18.5 20.5 43.5 
Jacksonville, Fla...... 10 8 18 20 EES 


Note: Tank wagon prices are those applicable te 
consumers purchasing lots of 100 gals. or over in 
one delivery and in accordance with CD-1 Official 
Commercial Consumer Contract. 

Dealer discounts: on Atlantic White Flash Plus 
gasoline, thru territory, divided dealers, price equal 
to 3.5c off posted s.s. price; undivided dealers, price 
equal to 4c off posted s.8. price; authorized dealers 
contracts previous to Aug. 19, 1933, price equal to 
3c less than posted s.s. price, plus Ic rental. 


*Georgia kerosine has Ic state tax, not included 
in above prices. 


S. O. OHIO 
Sohio X-70 Gasoline 
vcuc Me Ss 38:5. 22S 


Ohio statewide. . 


Defiance county (outside of Defiance city): 
7 , ee) eS 6.5 37:5 9 
Summit county....... $5.3 14.5 17.5 *11 


Green county, excluding Bath, Miami townships: 
naw ators alee aeaeraran a2 3 14.5 16.5 *12.5 
Allen, Auglaize, Darke, Hancock, Logan, Mercer, 
Paulding (excluding Paulding City), Putnam, 
Shelby and Van Wert counties: 
Boal Zrasal al ola catalase 9.5 5§ 14.5 15.5 *11.5§ 


Champaign, Clark, Jackson, Miami and Preble 
counties. .......e-. 9.5 5 14.5 15.5 *12.5 

puter, Hamilton and Montgomery counties: 
SE Re ree $.5 5 is.5 5.5 ide 


Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, 1/40c on gasoline, 1/2c on kerosine; Arkansas, 1 /Sc per gal. in a single barrel, 1/20c per 
per gal. in a single barrel; 5/10c per gal. in lots of 2 to 10 bbls., 1/5c for f 


: al. in bulls; Florida, 1/8c; Illinois, 3/100c; Indiana, 1/2e 
0 to 50 bbis., 2/25c for over 36 bbls.; Kaneas, 1/50c, (3/50c can be charged to meet 


inspection 'department expenses); Louisiana, 1/32c; Minnesota, 1/25c; Missouri, 3/100c; Nebraska, 3/100c; Nevada, gasoline, 1/20c; North Carolina, 1/4c; 
North Dakota, 1/20c; Oklahoma, 2/25c per gal. in lots of more than 50 bbls. 1/5c in lots less than 50 bbls. ;South Carolina, 1/8c; South Dakota, 1/10c; Tennes- 


eee, 2/5c; and Wisconsin, 1/25c. 


Kerosine inspection fees only: Iowa, 2/25c; Michigan, 4/5c per gal. for first 2 bbls.; 3/Se for next 3; 2/Sc for next 5; 3/10c for next 15, and 1/Se per 


gal. in lots over 25 bbis. 


November 21, 1934 


(Continued on next page) 
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Tank Wagon, Service Station Markets for Gasoline and Kerosine 


Tax column includes Ic federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 


These Prices in Effect November 19, 1934, as Posted by Principal Marketing Companies 





S. O. OHIO (Continued) 


Renown (Third Grade) 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Ohio statewide.......10 5 15 16 *12.5 
Defiance county (outside of Defiance city): 
ene eine in ieee 10 5 15 16 *9 
Summit county....... a5. 5 4.5 16 *121 


Allen, Auglaize, Champaign, Clark, Darke, Jackson, 
Logan, Mercer, Miami, Paulding, Preble, Put- 
nam, Shelby and Van Wert counties: 

- 5 11.5 


a ee ee ao > 14.5 
Butler, Hamilton and Montgomery count 
EA POET rT o> » 13; iS. 5 *12.5 
Green county (excluding | Bath and Miami townships): 
OR ee oa 2 14.5 15.5 "12.5 


**Statewide Resellers’ Tank Wagon Prices 


Undivided Authorized 
Accounts Agents 

(Exc. of (Exc. of 
Authorized Divided c 


Including taxes Agents) Accounts Rental) 
Sa | 13.5 14 14 
Renown (3rd grade) 13 13.5 13.5 


**Resellers’ t.w. prices in counties where prices 
are below statewide level are generally lc lower on 
X-70 and 0.5c lower on Renown, than statewide 
resellers’ prices. 


*Kerosine prices include lc state tax. 


Note: On single deliveries of motor gasolines under 
25 gallons, to t.w. consumers, 8.8. price applies. 


Discounts to contract consumers only: of 
t.w. price, on vay er month: 0 to 3,000 gals., 
Sohio Ethyl, X- od Renown, full t.w. price, 
3,000 to a'000 th Ethyl and X-70, lc; over 
10,000 gals., 2c. 
0.5c; over 10,060 gals., Ic. 


Governmental business (U. S., state, county, 
municipal and departments thereof) for tank wagon 
deliveries: effective March 29, 1934, get seller’s 
t.w. price, at time and place of delivery, as posted 

sdlacs plant from or at which delivery is made, 
subject to a maximum price limitation during the 
first three months of this contract of 25% more than 
the posted price. (Price to U. S. Gov't. is less 4c per 

al. state tax, and to state deps., less lc federal tax). 

Giiesmane same as those contained in Official Con- 
tract Form CD-1l. For service station deliveries: 
same price basis as for t.w. deliveries, except that 
prices are posted s.s. prices. 

Discounts on kerosine: to dealers and com- 
mercial consumers, 2.5c per gal. off t.w. price, any 
quantity. 


S. O. KENTUCKY 


Crown Gasoline 


Lexington, Ky........ 10.5 6 16.5 18.5 11.5 
Louisville, Ky.... 10 6 16 18 11 
Paducah, Ky... 10 6 16 18 11 
Covington, Ky. 8.5 6 44.5 15.5 11.5 
Jackson, Miss... oS 7 7.5 39.5 715 
Vicksburg, Miss 10.5 7 17.5 89.5 712 
Birmingham, Ala.....11 *8 19 21 14 
Mobile, Ala. fa 8.5 *8 16.5 17.5 32 
Montgomery, Ala es ams 4 18 *15 
Macon, Ga....... th 7 16 17. ¥*14.5 
Atlanta, ee ee A 14.5 15.5 *14.5 
Augusta, SRR B.5° 7 45.5 -16.5' 934.5 
Savannah, Ga........ 10 7 17 19 *14 
—— eee 10 8 18 20 5 
le 10 8 18 20 13.5 
ORDA, TUR. ..5560.0ci0n 10 8 18 20 iZ.5 
Pensacola, Fla...... <5 6.9 7S 23-5" 16.5 95.5 
Kyso (Third Grade) 
Lexington Ky........ 9.5 6 15.3 37-5 2455 
Louisville, Ky ; ) 6 15 17 ll 
Paducah, Ky....... ) 6 15 17 11 
Covington, Ky... 8 6 14 15 7.5 
— Miss... 9.5 7 16.5 18.5 *12 
ficksburg, Miss. (ee i 16.5 18.5 *12 
Birmingham, Ala. 10 —-*8 18 20 14 
Mobile, Ala....... 7.5 *8 is. 46.5 32 
Montgomery, Ala..... 7 *9 16 17 *15 
Astanta, Ga..sccsccce 7 7 14 15 *14.5 
Dewesta, (585 .6<0s000 8 7 15 1G: *i6.5 
ORR ae 15.5. 36.5 14.5 
Pensacola, Fla........» 6 » 15 16 =-*13.5 


Dealer Discount: off posted s.8. price, on Crown 
and Crown Ethyl gor ee to “‘undivided” dealers 
4c; on Kyso, 3c; to “‘divided” dealers, Crown and 
Ethyl, 3.5c, ne g ang 2.5c, all effective on or 
about Jan. 1, 934, 

*Taxes: in aa tax column is included these 
city and county gasoline taxes at the following points: 
Birmingham, lc city; Mobile, lc city; Montgomery, 
lc city and lc county; Pensacola, lc city. Georgia 
and Mississippi kerosine prices include lc state tax. 
Montgomery kerosine price includes ‘4c city tax 
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Renown, 3,000 to 10,000 gals., 


S. O. INDIANA 


Standard Red Crown Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Chicago, Tbs. .6< 500 8.8 *4 12.8 12.8 8 
Decatur, | RSet 10.4 *4 14.4 9.9 10.2 
St. Louis, Ill... 10.4 74 24.4 9.9 9.5 
Joliet Ill. ae ..+ BLOF TS 12.8 We 
Peoria, ee 10.7 *4 4.7 141.5 10.2 
Quincy, Tl... 10.6 *4 14.6 13.9 10 
Springfield, Ill.. .10 *4 14 15.9 10.2 
Indianapolis, In oe 11.4 *5 16.4 15.4 $14.2 
Evansville, —_ ren Pe Be 13.5 2.5 306 
South Bend, ind.....:10.7 %5 5.7 i7.2 tes 
Detroit, Mich..... 11 4 15 1 10.5 
Grand Rapids, Mich. .10.9 4 14.9 16.9 10.2 
Saginaw, Mich..... 11.2 4 5:2 i7:2 5 
Marquette, Mich 12 + 16 18 10.8 
Green Bay, Wisc.....10.2 5 5.2 34.2 36.2 
Madison, Wisc.......11 5 16 17 9.9 
Milwaukee, Wisc..... 9.6 5 14.6 16.6 9.7 
La Crosse, Wisc. .....11 5 16 18 Pe 4 
Minneapolis, Minn. 9.5 4 13.5 11.4 10.4 
Duluth, Minn...... 3.3 4 16.3 7.5 Wes 
Mankato, Minn......11 4 15 17 10.3 
Des Moines, Ia.... 9 + 13 14.4 8 
pioux (ty, 28;..<. 8.4 4 12.4 14.4 9.7 
Davenport, Ia.... 10.5 4 4.5 43.5 10.1 
Mason City, Ia.......10.7 4 14.7 16.7 10.1 
St. Loum Mo......<> 8. 73.5 12.5 E25 S7 
Kansas City, Mo... 9.9 4 13.9 15.9 ‘fo 
- alge py Mo... ee Oe me 13.9 15.9 8.8 
Fargo, (5 pe |. 4 16 18 12.1 
Grand ag N. D...124@ 4 16:4. 18% 12:4 
Minot, N. D...... A3.2 4 2 2 We 
Pierre; 3. 19s. ..55 Bh Bey Pa 7.2 39:2 F253 
caren, B. Dscs.ces + yt 16.5 18 11.4 
Wichita, Kansas... 9.5 4 13.5 15.5 6 
Bartlesville, Okla.....11 5 16 18.5 8.5 
Note: Kerosine s.s. prices are generally 3c above 
normal t.w. price. 
Stanolind Gasoline (Third Grade) 
Stanolind prices are lc under normal Red Crown 


prices shown above, thru territory. 


Among ex- 
ceptions are the following points: 


Grand Rapids, Mich.. 9.9 4 13.9 15.9 
Green Bay, Wisc..... i a 14.7 13.7 
Huron, S bee soe L.S. 5 16.5 47 

Indianapolis, Ind.....10.4 5 15.4 14.9 
pt a | eee 1.9 & Fo ELS 
Milwaukee, Wisc..... 8.1 5 Bo. 435.3 
Davenport, Ia........ 5 % “ics 43.0 
Decator, Ti. ..c ose scce 9.4 4 13.4 9.5 
Des Moines, Ia....... 6.0 4 10 13.9 
Evansville, Ind....... 10.3 5 3.3 13,8 
Minneapolis, Minn.... 8.1 4 12.1 10.4 
Peone; 0l...5:.s6008 9.7 = Ti HS 
et Oe | eae 12 @ Do 12.9 
Saginaw, Mich.......10.2 4 14.2 14.5 
St. Louis, Mo...... ae 3.5 1.5 25 
Sioux City, Tae. cs ssc 9.6 4 13.6 13.4 
ers Bend, Ind......10.7 5 S37 7-2 

Pe a | | re 9.474 13.4 15 

Sonnghcld. ‘ re 9 4 13 14.5 
Madison, Wisc.......10 5 15 16.5 
Grand Forks, N; D....10.4 4 14.4 16.4 


TSt. Louis tax includes 0.5c city tax; Kansas City 
and St. Joseph, lc city tax. tIncludes 4c state tax. 

*Illinois collects a sales tax of 2%, to cover which 
Standard charges 0.2c per gallon on gasoline, kero- 
sine and naphtha: this tax is included in t.w. and s.s. 
columns in above table for gasoline, but not in tax 
column. South Dakota gasoline and kerosine prices 
include 0.lc for sales tax. Indiana t.w. and s.s. 
gasoline prices include 0.2c for chain store tax. 


Discounts: to controlled and uncontrolled dealers, 
undivided gasoline accounts, thru territory, off s.s. 
price Ethyl and Red Crown gasoline, 4c; Stanolind, 
3c. Divided gasoline accounts get 0.5c less per 
gallon. In case of lease and agency and AAA ac- 
counts, the above discounts include the U.5c per 
gal. rental allowance. 


Discounts to commercial consumers: _ ef- 
fective Feb. 26, 1934, thru territory, including 
Chicago, on purchases per month, discount off t.w. 
price; Ethyl and Red Crown, 3000 to 10.000 gals., 
lc; Stanolind, 0.5c; over 10,000 gals., Ethyl and 
Red Crown, 2c; Stanolind, le. Purchases under 
3,000 gals. monthly made at regular t.w. price; if 
single deliveries of less than 25 gals. are made, 
regular s.s. price applies. 


S. O. NEBRASKA 


Standard Red Crown Gasoline 


RIOENO, TEED: 206 605ec 10.6 5 15.6 17.4 10 
McCook, Neb........ 1.3 5 16.3 7.9 10 
Norfolk, Neb......... 11 5 16 17.9 10.4 
North Platte, Neb....11.4 5 16.4 18.3 8 
Scottsbluff, Neb...... a.t 5 a 3 | OD 


S. O. NEBRASKA (Cont’d) 


Reliance Gasoline (Third Grade) 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Reliance gasoline prices are 1.5c below normal 
ed Crown prices. Following points are among 
those below this normal differential: 


oo eee 9.6 5 14.6 15.9 10 
McCook, Neb........ 0:5 5 F535 16.2 
Nortoik, Neb... 10 . 16.9 10.4 
North Platte, Neb....10.4 5 15.4 17 8 
Scottsbluff, Neb...... Mot S NM WS: 9 


Discounts to dealers: including rentals under 
lease and agency agreements, off 8.8. price: to un- 
divided accounts, Standard Red Crown and Ethyl 
oe. 4c; Reliance, 3c; to divided accounts, 

ed Crown and Ethyl, 3.5c; Reliance, 2.5c. 

Discounts to consumers covered only by form 
CD-1 Official Commercial Consumer Contract. 


S. O. LOUISIANA 


Essolene 
Posted Kero- 
bony Dealer Tax- Posted sine 


T.W. es SS. T.W 
Lattice Rock, Ark...... 8:1 7S 154 Tok 3 
Alexandria, La....... 6.6 7.4 *7 17.4 *10 
Baton Rouge, La..... GF Far .® 16.7 *12 
New Orleans, La...... 6.3 .7.8 *8 19.3 *10 
Lake Charles, La..... 6.7 7.4 *7 17.4 *12 
Shreveport, La....... ae 6 16.5 *10 
Lareyette, Lids sc0.<0 6.8 7.4 *7 17.4 *12 
DeristOk, FOR is6 0055. 9 4.9 8 15.4 14 
Chattanooga, Tenn... 9 5.5 8 16 11 
Knoxville, Tenn...... 22> 7 & 17.5 13.5 
Memphis, Tenn...... 1.6 @£49 § 154 10.5 
Nashville, Tenn...... Sc 49 &¢ ES 


*Lake Charles, Alexandria and Lafayette gasoline 
tax includes 5c state tax, lc federal tax, and lc 
parish tax; New Orleans 2c parish tax. Louisiana 
kerosine prices include lc state tax. 

Price basis to dealers: Undivided dealers get 
dealer price, less 0.5c. 

Price basis to commercial consumers: Con- 
sumer t.w. price at time and place of delivery; 
consumer t.w. is generally 2c off s.s. price. 

Kerosine discount: 2c per gal. off t.w. price to 
open dealers, 


MAGNOLIA PETROLEUM 


Mobilgas Kero- 

otal sine 

T.W. Taxes T.W. S.S. T.W. 
Muskogee, Okla...... 11 5 16 18 6 
Oklahoma City....... 10 5, 5 17 7 

ye are 11 5 16 18 4:3 
Fort Smith, Ark...... 9.5 14.5 35.5 8 
Little Rock, Ark...... 9.5 1.9 27 19 9 
Texarkana, Ark...... > 14 16 8 
pS re ; 13 6 
Fort Worth, Tex...... az 5 14 6 

ae Se 8 5 13 15 8.5 

San Antonio, Tex..... 11 5 16 18 8.5 
ol PROD. BOE is 60008 12 5S i 19 11 
Santa Fe, N. M..... 12 **7 19 21 13 
Roswell, N. M....... 712 tt6.5 18.5 20.5 7 

Metro Gasoline (Third Grade) 

Muskogee, Okla...... 8 : 15 6 
Oklahoma City... 666% 8 5 15 7 

Tiles; Gel6.. cece cece 8 5, 15 7.5 
Fort Smith, Ark...... es 5. TS 1S 6 
Little Rock, Ark...... = as 7.5 16 18 9 
Texarkana, Ark. 5 5 10 12 8 
Dallas, age pada ana wea 3 5 8 10 6 
Ft. Worth, Tex....... 3 5 8 10 6 

Houston, Tes avara rereae 5 8 10 8.5 

San Antonio, Pee ors 9 5 14 16 8.5 
i POOR Behe ases secs 9 5 4 16 11 
Santa Fe, N. M...... 9 %97 18 13 
Roswell. N. M....... 10 tt6.5 16. ] ts Ff 


*In Texarkana, 4c Texas tax applies; outside 
Texarkana, 6.5c Arkansas tax applies. 

tin Fort Smith, 4c Oklahoma tax applies outside 
Fort Smith, 6.5c Arkansas tax applies. 

**Includes 1c city tax. 

ttIncludes 0.5c city tax. 


Note: Price basis to dealers off s.s. price 
in t.w., bulk or bbl. = on Mobilgas and 
ag to 100% dealers, 4c; to divided dealers, 3.5c. 

etro gasoline, to 100% dealers, 3c; to divided 
dealers, 2.5c. 

Price basis to ae in t.w., bulk or bbl. 
deliveries of 25 or more in Tex., Oklahoma. 
and N. Mex., and 50 50 gals. or more in Ark. and La.; 
all grades gasoline invoiced at t.w. price, which is 
normally 2c less than s.s. price, less quantity dis- 
counts, if any, earned under CD-1 contract form, 
at end of month and at end of year. 


(Continued on next page) 
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Tank Wagon, Service Station Markets for Gasoline and Kerosine 


Tax column includes lc federal tax, state gasoline tax; also city and county taxes as indicated in footnotes 


These Prices in Effect November 19, 1934, as Posted by Principal Marketing Companies 











CONTINENTAL OIL 


Conoco Bronze Gasoline 





Kero- 
Total sine 
T.W. Tax co T.W. S.S. T.W 
Denver, Colo........ 03 5 18 20 12.5 
i i ee 13 5 18 20 ll 
Grand Junc., Colo....15.5 5 20.5 22.5 15 
oe A eee 13 5 18 20 11.5 
Cheyenne, Wyo......13 > we 20 13 
Billings, Mont........ 15 6 2 23 16.5 
Butte, Mont......... 15 6 21 23 17.5 
Great Falls, Mont....15.5 6 21.5 23.5 17.5 
Helena, Mont........ 17 6 23 25 17.5 
Salt Lake City, Utah. .14 . 21 16 
eS err 16.5 G6 25 M.S 18 
Twin Falls, Ida....... 6.5 6 25 0.5 is 
Albuquerque, N. M...11.5 16.5 18 20 13 
Demand (Third Grade) 
Beaver, Cole.....c6 11 5 6 8 10 
Cheyenne, Wyo...... ms 5 65 i8:5 
Helena, Mont........ 15 6 i 23 17.5 
Salt Lake City, Utah. .12 5 iz 19 16 
ee ae 4.5 6 2.5 22.5 18 


Albuquerque, N. M... 9.5 t6.5 16 18 13 
tincludes city tax of 0.5c. 

Discounts: effective March 1, 1934, on gasolines, 
thru — off 8.8. price: to ‘ tundivided’ —— 
Ethyl and Conoco Bronze, 4c; Demand, 3c; 
“divided” dealers: Ethyl and Conoco ome “hse. 
Demand, 2.5c. 


S. O. CALIFORNIA 


— Gasoline 


San Francisco, Cal....12.5 4 16.5 18.5 12.5 
Los Angeles, Cal...... 8 4 3.5 2.5 fas 
fa ee 13 4 17 19 14 
Phoenix, Aris. ..oses 11 Se 19 16 
Reno, Nev.........-. af @ 2 oe 
Portland, Ore........ 13 6 19 21 13.5 
Seattle, Wash....... Be 6 19 21 33.5 
Spokane, Wash....... 16 6 22 24 18 
Tacoma, Wash.......13 6 19 21 53.5 
Flight Gasoline (Third Grade) 
San Francisco, Cal....10.5 4 14.5 16.5 12.5 
Los Angeles, Cal...... 9.5 4 13.5 15.5 12.5 
i ee ll & 17 14 
errr 12 S 19 15.5 
Phoenix, Ariz........ 9 6 15 17.—_ $16 
Pestiand, OFe... <icse ll 6 17 19 13.5 
Seattle, Wash........ ll 6 17 19 eR 
Tacoma, Wash.......11 e 19 13.5 
Spokane, Wash....... 14 6 20 22 18 


tincludes 5c state tax. 

Discounts: to a dealers: on Standard gaso- 
line, pesinving June 20, 1934, 2c per gal. off t.w, 
price; on Flight prot on le off t.w. 


CANADA 


Prices of Imperial Oil Ltd. 


Per Imperial Gallon, which is 1.2 U. S. Gallons 
Imperial Three Star Gasoline 


Hamilton, Ont.......*15 6 *21 23.5 47.5 
Toronto, Ont........ *15 6 *21 a3.5 Secs 
Brandon, Man....... aan ft 3S 3S 28 
Winnipeg, Man....... a. ¢ Ut Ht We 
Regina, Sack bisacweuta 23 6 29 aa 21.5 
Saskatoon, Sask voree 23.8 6 31.8 46.8 2.3 
Edmonton, pS ere ae & St See sae 
Cieary, Bib... ckccs 2.5 6 26.5 31.5 
Vancouver, B. C...... 20 7 S37 30 24 
Montreal, Que........ 18 6 24 27 17 
St. John, "N Mik cscs 18 8 26 30 21 
oo eS 8 26 30 21 


*No established t.w. price at these points: dealers 
and consumers’ prices based on “so many cents 
below s.s. prices’; open dealers get 2.5c off; 100% 
dealers get lc additional. 

Discount to dealers and A.R.D. Accounts: 

On gasoline, effective May 14, 1934: in Maritime 
Provinces, all dealers get 4c off 8.8. price; in all other 
Provinces, open dealers get 3c off s.8. price and lc 
additional to 100% accounts. 


| Aviation Gasoline Prices | 








Following are tank car and/or tank 
wagon prices of aviation gasoline in princi- 
pal marketing territories (Stanavo aviation 
in all territories except Continental Oil and 
Magnolia Pet. Co.) Tax column includes Ic 
federal tax, and state tax; also municipal 
taxes as indicated in footnotes. 


November 21, 1934 


S. O. NEW JERSEY 
Prices in Effect Nov. 19, 1934 





(Excluding Taxes) Tank Car 
Pn ee eee ree eee 10 
DN Rs ia 5 Lib ada donde +eee Kecs 10 
Basis of F.o.b. Jacksonville, Fla......... 9.75 

Discounts: to dealers and contract consumers 
conform to CD-1 contract form. 

COLONIAL BEACON OIL CO. 
Tank Car 
Bayonne, N. J. (exclusive of taxes)..... ‘i 10 
S. O. PENNSYLVANIA 
Total 
T.W. Tax T.W. 
Philadelphia, Pa...... 15.5 4 19.5 
Pittsburgh, Pa.......16 20 
Po 16 4 20 
Harrisburg, Pa....... 15.5 4 19.5 


Discounts: to dealers and contract consumers in 
accordance with CD-1, or generally 2c off consumers’ 
tank wagon price. 


S. O. OHIO 


Thru Ohio: (To Commercial Consumers) 
Stanavo Ethyl eee: - Octane): , ‘a 
Discounts: to ae consumers on contract 
only: 60 octane and above, from 3,000 to 10,000 
gals. per month, Ic; over 10,000 gals. per month, 2c 
or delivery on contract to hangar operators 
reselling: 2c below commercial consumer posted 





t.w. price. 
S. O. INDIANA 
Ce: Aree 13.8 4 17.8 
Indianapolis, Ind..... 14.4 5 19.4 
Detroit, Mich........ 1 a 19 
Milwaukee, Wisc..... 13.8 5 18.8 
Minneapolis, Minn....14 q 18 
a ee aaa 32.2 3 16.2 
Kansas City, Mo..... 12.9 4 16.9 
3 Sar 4 19 
Ereeets So EP. oo sce **14.5 5 19.5 
Wichita, Kans........ 2.5 4 16.5 
*Includes lc city tax. 
®*Includes 0.lc to cover sales tax. 
tIncludes 0.2c to cover Ill., 2% sales tax. 
S. O. LOUISIANA 
(Excluding Taxes) Tank Car 
Basis of F.o.b. Tulsa, Obla............. 8 
MAGNOLIA PETROLEUM 
Total 
T.W. Tax T.W. 
eee 15 5 20 
HUMBLE OIL & REFINING CO. 
Tank Car 
Baytown, Tex. (exclusive of taxes)...... ° 
CONTINENTAL OIL CO. 
Total 
Tax T.W. 
Beaver, Celessciccccs 5 21 
Cheyenne, Wyo......1 5 21 
Helena, Mont........ 6 26 
Salt Lake City, Utah.. 5 22 
Albuquerque, N. M.. “iG 6.5 22.5 
*®Includes city tax of 0.5c. 
S. O. CALIFORNIA 
Phoenis, Ari@....20.- 14, 6 20.3 
Los Angeles, Cal...... 12.3 a 16.3 
San Francisco, Cal....12.2 4 16.2 
es PEN osc baceccs 13.5 5 18.5 
Portland, Ore........ 14.7 6 20.7 
Seattle, Wash........ 15.4 6 21.4 
Spokane, Wash....... 17 6 23 


Note: Above prices are for deliveries by tank 
truck or in iron barrels in quantities of 100 gallons 
or more. For quantities less than 100 gallons, add 
2c per gallon. 





| Naphtha Prices | 


Prices in Effect Nov. 19, 1934 
(In Tank Wagon “_ Barrels; in Cents per 





lion) , ‘ 

a Ns ad 

Ss 3 38 §g 

om P| ea > 

Ce so $a r 

= is z g 

=n >Z Sz © 
Altoona, Pa.... das ae 17 
Baltimore...... outs -.. 99914,5 
ee eee 17 17 16 17 
Bridgeport..... niga Fe aa 


Buffalo (net).. ory ee ene 14 
CHESBGs.. c.cave $13.9 $15.9 $15 18 
po ee $917.4 %*21 **18.5 17.5 
Kansas City.... 14 15.5 16.3 19.3 
Lancaster, Pa. . aaa aa 17 
Milwaukee..... 19.5 21 21.8 18.5 
Minneapolis.... **19.8 ®*21.3 ©*22.1 ff15.9 
Newark, a Saal re ard 13 
New York City 13 13 15 13 
Philadelphia.... 13.5 15 16 13.5 
Providence..... . uae ant 15 
Rochester (net). aiaa aes cao 16 
St. Louis...... 14.7 16.2 17 13 
Syracuse....... oxen aes waréid 16 


Petroleum Spirits (Solvent) 


n Tank Cars (F.o.b. refinery or seaboard terminal) 
New Youd Mar0ee: ..occeccccccscceces 9 
POGUES GUMGIOR 6650. <4ccccsenane 2 
PIIGNNOON oo dc cdsckcccdcivecncwouae 
*In the East, prices apply on product “general 

known Ba Petroleum Spirits; P the middlewest, 

prices ply on Stanosol (S. O. Indiana grade of 

Stoddar Solvent). 
tincludes 4c state tax. 
**Includes 3c state tax. 
tIncludes 0.2c to cover Illinois 2% sales tax. 

Tylc “— for less than 100 gals. 

***2c discount allowed if under contract; 3¢ 
allowed on 200 gals. or more, with lc premium of 
steel bbls. 

Note: 2c off above t.w. prices to large buyers ia 
some instances. 





| Heating Oil | 





Following are tank wagon prices of various 
grades of heating oil at the points shown in various 
territories. Prices are in cents per gallon. 


Prices in Effect Nov. 19, 1934 


No. 1 No. 2 No.3 No. @ 
S. O. New Jersey 


Wemet We. Desc cccacdce 3 7 poe ey 
Atlantic City, N. o 8.5 7 cae <= 
Baltimore, Md......... 8. 7 ay 
Washington, D. C....... S.05 7.38 sce Ti 
S. O. New York 
New York City......... 8.5 6.5 6.5 6 
De > eae 8.75 6.75 6.75 6.50 
Rochester, N. Y........ 9.25 7.35 7 aaa 
Boston, Mass.......... 8.50 6.50 6.50 6.50 
Augusta, Me....... or, | ae. 7 7 
Manchester, N. H...... 8.75 6.75 6.75 6.75 
Burlington, Vt......... 9.75 8.25 8.25 8.25 
New Haven, Conn...... 8.50 6.50 6.50 6.50 
Providence, R. I........ 6.50 6.50 6.50 


No. 1 No.2 No.3 Ne. 4@ 
Atlantic Refining 


Philadelphia, Pa........ 8.5 7 eee, 
pO ee 9 ton.) Hae fan 
Wilmington, Del........ 8.5 7 caca aaa 
Springfield, Mass....... S.¢2 2.45 7.25 
Worcester, Mass........ 8.75 7.25 7.25 
Hartford, Conn......... 8.5 7 7 

S. O. Ohio 


Ohio Statewide 8 7.05 4.58 2.28 
Note: S. O. Ohio prices are for hose dumps; buchet 
dumps are 0.5c per gallon higher. 


S. O. Indiana 
Stanolex Fuel Oil No. 1 


Cc. 6 suackegdadadacduancuuewex ce 6.50 
DIEING ok s.06 cednawdmadwanaae *12.7 
RE BEEING Laceeckanctawentinnneadewe 9 

I i ia ais Knee cae deacaawaneas 8.4 
Minneapolis, Minn............... akiunde 8.9 
Oi acodc cat cakiaedacndeuddee 8.2 
er RE BEOn che nacdedeeee decdedeceean 7.8 
MRO CIN Bile a oo cdcceuerecccececds eS i 


*Includes state tax of 4c. 


Discounts: at Chicago above price applies on 
150 gals. or more; 100 to 149 gals., 0.75c higher 
under 100 gals., 1.75¢ higher. ea aa 
Detroit lc off t.w. price for deliveries of 100 gals. 
and over; at St. Louis, ic off for 50 gal. dumps and 
over; at other above points, lc off t.w. price for 
deliveries 150 gals. and over. 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 
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U. S. Crude 


3y Telegraph 
NEW YORK, Nov. 20 


Runs Gain 126,000 Barrels Daily 


minal stocks declined 143,000 barrels, to 
16,817,000 barrels, while stocks of un- 


Stocks gained 89,000 barrels in Inland 
Texas, 49,000 barrels in Oklahoma-Kan- 





DECREASE of 920,000 barrels in 
ect of finished motor fuel was 
reported the week ended Nov. 17, when 
stocks totaled 39,892,000 barrels, com- 
pared with stocks of 40,812,000 barrels 
the week ended Novy. 10, according to 
the American Petroleum Institute. 

Bulk stocks of motor fuel declined ap- 
proximately 800,000 barrels, standing at 
48,810,000 barrels the past week. Stocks 
at refineries declined 777,000 barrels, to 
23,075,000 barrels. In-transit and ter- 


finished gasoline totaled 4,703,000 bar- 
rels, a gain of 64,000 barrels. On hand 
were also 4,215,000 barrels of other mo- 
tor fuels Nov. 17. 

The largest decline in finished gaso- 
line stocks was one of 453,000 barrels 
in California. Another large decrease 
was one of 311,000 barrels in East 
Coast plants. Other sizeable decreases 
were: 197,000 barrels, Texas Gulf; 77,- 
000 barrels, Indiana-Illinois-Kentucky; 
and 61,000 barrels, Louisiana Gulf. 


sas-Missouri and 33,000 barrels in the 
Appalachian district. 

Crude runs to stills gained 126,000 
barrels, to 2,371,000 barrels daily the 
past week, with all districts showing 
gains. The largest of these was in Ok- 
lahoma-Kansas-Missouri where refiners 
ran 247,000 barrels of crude to stills 
daily, a gain of 35,000 barrels the past 
week. East Coast crude runs gained 24,- 
000 barrels and Texas Gulf 15,000 bar- 
rels. 





Current Refinery Operations 


Stocks 





Cracked Gasoline Production 





Per Cent Daily Average Crude Per Cent of Reporting (Thousands of Barrels) % Total Daily Av. Pro- 
Districts Capacity to Stills (Barrels) Capacity Operated Total Finished Total Finished Gas & Gas & Capacity duction (Barrels) 

Reporting Week Ended Week Ended Motor Fuel* Motor Fuel* Fuel Oil Fuel Oil Reporting Week Ended 

Nov. 17 Nov. 10 Nov. 17 Nov. 10 Nov. 17 Nov. 10 Nov. 17 Nov. 10 Nov. 17 Nov. 10 
East Coast..... 100 0 457,000 433,000 78.5 74.4 11,546 11,857 14,487 14,743 95.0 87,000 76,000 
Appalachian.... 3.3 10,000 82,000 64.3 58.6 1,519 1,486 1,640 1,633 100.0 25,000 24,000 
Ind., Ill., Ky 4.¢ 333,000 325,000 72.9 77.0 6,127 6,204 5,437 5,485 95:3 101,000 99,000 
Okla., Kans., M 83.7 247,000 212,000 64.0 $4.9 3,505 3.456 3,913 3,827 93.0 61,000 51,000 
Inland Texas. 47.6 101,000 91,000 60.5 54.5 1.054 985 1,618 1,560 80.5 29,000 24,000 
Texas Gulf.. 17.5 521,000 506,000 94.4 91.7 4,192 4,389 11,109 11,091 99,2 100,000 100,000 
EE Ch ae 6.4 110,000 109,000 * 67.9 67.3 1,058 ue eel 3,450 100.0 19,000 16,000 
No. La., Ark.. 83.7 45,000 41,000 58.4 Se 165 163 580 561 92.7 7,000 7,000 
Rocky Mt..... 66.7 45,000 38,000 70.3 59.4 409 383 583 577 97-3 13,000 9,000 
California 5 as 1.9 422,000 408,000 51.3 49.6 10,317 10,770 71,222 72,055 100.0 46,000 50,000 
i, y. | re ‘n 89.7 2,371,000 2,245,000 70.3 66.5 39,892 40,812 114,106 114,982 95.6 488,000 456,000 
*Includes stocks at refineries, in bulk terminals, pipe lines and in transit. 
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Separate Lines Required 
In N. D. Bulk Plants 


MINNEAPOLIS.—The recent warning 
of C. S. Ladd, North Dakota state oil 
inspector, on multiple piping at bulk 
plant truck loading docks has been pub- 
lished in the Northwest Petroleum Asso- 
ciation bulletin. 

Mr. Ladd advises jobbers that the 
regulations of August, 1932, requiring 
separate lines for each tank of compart- 
ment are still in force in North Dakota. 
Additions to bulk plants, or rearrange- 
ment of storage facilities to handle more 
products may have led to violations of 
this order, he stated. 

Following is the bulk 
regulation of August, 1932: 

“Storage and pipelines for petroleum 
products: The use of a single tank par- 
titioned into compartments for storing 
of different types of light petroleum 
products, i. e. high flash products with 
low flash products, is prohibited. 


plant piping 


“Separate pipelines for loading truck 
tank shall be provided from each tank 
or compartment. The use of a common 
pipeline for unloading or handling kero- 
sine and gasoline or any high flash prod- 
uct and any low flash product through a 
single pump is expressly prohibited.” 


Oil Reports Issued 


PIERRE, S. D.—The annual report 
of the department of agriculture has 
been issued, covering inspection of petro- 
leum products for the year ended June 
30, 1934. Copies may be obtained by 
writing the secretary of agriculture, at 
Pierre, S. D. 





Oil Dividends 


Declared and Waiting Payment | 


CHICAGO BRIDGE © IRON WORKS 





Amount Record Payable 


Nov. 21 Dec. 1 
Nov. 23. Dec. 1 


Company 





Atlantic Refining Co. q..25c 
Buckeye Pipe Line q. «f5e 


un 


Can Oil Cos., Ltd., a 
do 8% pfd. ic actus $2.00 Dec. 20 Jan. 1 
Chesebrough Mfg. Co. q. $1. 00 Dec. 7 Dec. 28 
OG. CBWE. odeccxecss $1.00 Dec. 7 Dec. 28 
El Dorado Oil Works q. "37 Yc =Nov. 15 Dec. 1 
Hancock Oil, Cal., q....10c Nov. 15 Dec. 1 
Imperial Oil Co. Ltd., 
BGiiiccatsasccnawess 25c Nov. 15 Dec. 1 
GS. Qe ci csvavunws 15c Nov. 15 Dec. 1 
International Pet. Co., 
eee ere rey 56 Nov. 15 Dec. 1 
Ge (Mas ec ae cas 44c Nov. 15 Dec. 1 
McColl Frontenac q.. . 20¢ Nov. 15 Dec. 15 
National Transit s.a.....3 35¢ Nov. 30 Dec. 15 
ie Gl Cor Giese seca 15c Nov. 15 Dec. 15 
Otis “Pee Git caswacea $1.50 Dec. 3 Dec. 15 
Pacific W estern Oil, irreg. = Nov. 1 Nov. 30 
Pantneon Ohl @. cise << 2%c Nov. 19 Nov. 28 
gS eee Sc Nov. 2 Dec. 1 
Seaboard Oil, Del. q.....15¢ Dec. 1 Dec. 15 
Gah MER eo cw nenec 10c Dec. 1 Dec. 15 
Seaboard Oil, Cal., .25¢ Nov. 15 Dec. 15 
Socony-Vacuum On eae 15c Nov. 16 Dec. 15 
Standard of Ind.,q..... 25c Nov. 15 Dec. 15 
Standard of Ky. q...... 25c Nov. 30 Dec. 15 
a ree 50c Nov. 30 Dec. 15 
Standard of N. J. s.a....50c Nov. 15 Dec. 15 
ee ar rer 25¢ Nov. 15 Dec. 15 
Same Ue Ge Gi sc cecccas 25¢ Nov. 24 Dec. 15 
GO Gide Qissesesncas $1.50 Nov. 10 Dec. 1 
do extra, Com.......*9% Nov. 24 Dec. 15 
Union Tank Carq...... 30c Nov. 17 Dec. 1 


*Payable in common stock on the common stock. 
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A TYPE OF STORAGE TANK 


—to meet every evaporation problem 





The eight crude oil storage 


tanks at the Standard 
Franco-Americane de Raf- 
finage refinery at Port 

rome, France, are equip- 
ped with Wiggins Pontoon 
Roofs. There are 18 other 
tanksin this refinery simi- 
larly equipped. 


OU may associate evaporation 

loss only with extremely vola- 

tile products or excessively high 
temperatures. But every handling 
operation and tank full of oil is an 
evaporation problem—varying only 
in degree of seriousness. 


There is no single solution for all 
evaporation problems because (1) 
the effectiveness of various methods 
of controlling evaporation loss de- 
pends to some extent on conditions, 
and (2) the justifiable expenditure 


| to stop or reduce evaporation loss 


varies with the value of the 


product. 


Our many years of specialized 
work in this field have resulted in 
the development of five types of con- 


| tainers for stopping evaporation loss. 





iin aot 
ee 
Oe al 








Each of these is available in various 
sizes and pressures to cover the com- 
plete range of service requirements. 


The most widely adopted of these 
storage units is the Wiggins Pontoon 
Roof. It is well suited to all ordi- 
nary conditions of working storage 
for products which do not boil at 
atmospheric pressure. Thousands of 
these roofs—on both old and new 
tanks—have proved their ability to 
effect important savings. 


Why not make a careful check of 
evaporation in your tanks? You 
may have more of a problem than 
you realize. We will gladly discuss 
evaporation with you or send com- 
plete information on any of our 
equipment with cost estimates for 
specific cases you are considering. 


Cleveland 2206 Rockefeller Bldg 
Chicago. . 2125 Old Colony Bldg 
New York 3345—165 Broadway Bldg 
Philadelphia 1614—*'1700"’ Walnut Street Bldg 
Boston... 1516 Consolidated Gas Bldg 
Detroit... . 1513 Lafayette Bldg 
Dallas. . 1239 Burt Bldg 
Birmingham 1534 Fiftieth St., N 
Houston 2919 Main Street 


Tulsa... 1607 Thompson Bldg 
San Francisco 1060 Rialto Bldg 
Los Angeles 1322 Wm. Fox Bldg 


Plants in 
Chicago, 
Birmingham 
and Green- 
ville, Pa. 


Bulk station at 
Montevideo, show- 
ing a 15,0600-bbi. 
tank equipped 
with ai Wiggins 
Pontoon roof and 
a 51,000-bbi. tank 
with a Wiggins 
Breather roof. (at 
extreme left) 




















Crude Oil Prices (in Effect Nov. 19, 1934) 


Crude prices for the whole year in OIL PRICE HANDBOOK published annually 
barrel of 42 U. S. Gallons at the well; A. P. I. Gravity) 


(Prices are per 





EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Nov. 6, 1934, except Corning effective 
Oct. 2, 1933) 
Bradford District oil in National Transit Lines$2.30 


Penna. Grade Oil in Southwest Penna. 
Pieb RaNOR. ou ras ec aaeosase tt ssase reasons $1.97 
Penna. Grade Oil in Eureka Pipe Lines 
[UR RIOD 6 cadens waweun enone ees $1.92 
Penna. Grade Oil in Buckeye Pipe Lines 
OO eS See ere Perret eres $1.82 


Corning Oil in Buckeye Pipe Lines (Ohio). .51.32 
tFor Macksburg oil run previous to March i, 
1932, $1.77, effective Nov. 6, 1934. 
Posted by Other Companies 
Tide Water Pipe Co., Ltd.: 
Bradford-Alleghany district (Penna. and 
N. Y.) (Effective Nov. 6, 1934)...........- $2.30 
*The Pennzoil Co.: (Effective Nov. 6, 1934) 
Penna. Grade Oil in National Transit Lines*$2.22 


Ashland Oil & Transportation Co.: (Effective Sept. 
10, 1933): ; 
Somerset Oil in Ashland Lines (Ky.)........ $1.23 


*The Pennzoil Co. posts $2.22 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
other districts range down to $2.17 per bbl. at well , 


MICHIGAN 
(Posted by Pure Oil Co.) 


Midland, Midland County (Sept. 30, 1933). .$1.02 
Wont Branch (hor. 1, 2954)... 6 c0vacecsevess $0.86 


(Posted by Simrall Pipe Line Corp.) 


CENTRAL STATES FIELDS 


Posted by Ohio Oil Co. 
(Effective Sept. 29, (Effective May 26, 
1933) 1934 


oS eee. $1.30 West. Kentucky $1.08 
(Effective Jan. 5, 1934) 
Princeton....... $1.33 ee ee $1.13 


CANADIAN CRUDE 
Posted by Imperial Oil Refineries, Ltd. 
Western Ontario 
(Effective 7 a. m. Sept. 9, 1933) 

DRE ana ng 6 SKE SAER SE SERN SR NOR ODED $2.10 
PES s 5a Sia b cb eos ne sain cas sssceecer $2.17 
Alberta 
Turner Valley 
(Prices f.o.b. field tankage) 


Crude: Naphtha: 
(Effective 7 a.m. (Effective 7 a.m. 
Dec. 9, 1933) May 21, 1934) 
“Ss See $1.50 8S Serre $2.31 
ae 2.07 tDiscolored...... $2.55 


(Effective 7 a.m. 

May 21, 1934) 
$0 and above....$2.19 

tClear naphtha: 22 color; 10 lbs. vapor pressure, 
Reid method; 90% recovery; end point, 410°, 
Discolored naphtha: same specifications as for clear 
aaphtha except color. 


MID-CONTINENT 
Prices of Stanolind Crude Oil Purchasing Co. 
(Effective 7 a. m. Sept. 29, 1933) 


(In North-North 


(In Oklahoma- Kansas) Central Texas) 


DEIOW 295 seceescccscses $0.84 $0.79 
SS ener 0. 0.81 
eee 0.88 0.83 
OL ery 0.90 0.85 
LO ee 0.92 0.87 
i a rere 0.94 0.89 
oe re 0.96 0.91 
Le a ree 0.98 0.93 
Serer 1,00 0.95 
DV Pte od sastneeea vases 1.02 0.97 
SE Ree 1.04 0.99 
“ase tbe POE OEE ee 1.06 1.01 
40 and above............ 1.08 1.03 


Above Stanolind prices met as follows: 


Sept. 29, by The Texas Co. in Oklahoma, and in 
North and North Central Texas; a Oil 
in all three states; by Empire, White Eagle and 
Gypsy (Gulf). 


See also Carter Oil, Magnolia, Humble schedules 
below and footnotes under Carter table. 


Prices of Carter Oil Co. 
(In Oklahoma and Kansas) 
(Effective 7 a. m. Sept. 29, 1933) 


Below 25 ..6.60006 $0.76 5 i NS eee $0.94 

oe er 0.78 oS re 96 
eS 0.80 oe ae 0.98 
A ei Ee 0.82 DS 1.00 
CS 0.84 ae 1.02 
oo aa 0.86 J) 2 ere 1.04 
“isin Pe 0.88 ee 1.06 
| Ee ee 0.90 40 and above... 1.08 
1 ae 0.92 


—_ 29, Carter gravity and price schedule met in 
Oklahoma-Kansas by Sinclair-Prairie, and Humble 
price schedule met in North-North Central Texas 
except that Sinclair-Prairie posts five lower grades 
down to below 25, with 2c differential for each. 
Same day, Shell Petroleum met Carter in full in 
Oklahoma-Kansas. 


Prices in Magnolia Petroleum Co. 
(Effective 7 a. m. Sept. 29, 1933) 


In Oklahoma, same schedule as Carter Oil, which 
see above, beginning with below 25, at $0.76 and 
ending with 40 & above, at $1.08. 


In Texas: North aad North Central, including 
Burkburnett, Archer, Stephens, Henrietta, Electra, 
Comanche and Olden; and in Central Texas, in- 
cluding Mexia, Wortham, and Panola county, same 
gravity and price schedule as Stanolind in Texas, 
which see above, beginning with below 29 at $0.79, 
and ending with 40 & above, at $1.03. 


MID-CONTINENT (Continued) 


Prices of Humble Oil & Refining Co. 
(*In North, North Central and Central Texas 


Belowt29....... i a > 93 

So Re 0.8 oe eee 95 
EM Pi sis%.caisc 0.83 Le ee 0.97 
lo |G, BS ese 0.85 ho A ee 0.99 
LY SN See 0.87 a it Oe ee 1.0] 
Sat hat Cee 0.89 40 and above... 1.03 
bs EE 0 


- 91 
*Including North Texas, Ranger, Mexia, Powell 


Boggy Creek, Richland, Wortham, Currie and 
Moran fields. 
PANHANDLE TEXAS 
Humble Oil & Refining Co. 
(Effective 7 a.m. Sept. 29, 1933) 
Gray Carson- 
County Hutchinsos 
DN SS si ssreeseeces $0.79 $0.69 
Ee eee ee 0.81 0.71 
36-36.9.. éalnaoure ees 0.83 0.73 
Le senwioct us 0.85 0.75 
Oe ee ieee “ 0.87 0.77 
be eraeiciee 0.89 0.79 
SU GC ROO0S & ..0iccséawas 0.91 0.81 


Sept. 29, above prices met by Sinclair-Prairie 
Magnolia and The Texas Co. in the entire area 
also by Continental Oil in Carson-Hutchinsoa. 


EAST TEXAS 
(Effective 7 a.m. Sept. 29, 1933) 


Stanolind, Humble, Sinclair-Prairie, Texas and 
MUN CONER 666.66 sc Ow cawecambendade wes sseun $1.00 


WEST TEXAS and NEW MEXICO 
Humble Oil & Refining Co. 


(Effective 7 a.m. Sept. 29, 1933) 
Ector, Pecos — Winkler Counties, W. Texas ana 


BO COay TNs. Wiis cw cscsanees nar emece emer 75 
Crane, Upton, Crocket, Howard and Glasscoc 
COCR OW PORN occas dis ces cmarewnes s 


Sept. 29, Magnolia met in Crane, Upton, Howard, 
Glasscock, Mitchell and Winkler. Sept. 29, Texas 
Co. met Humble in Winkler, Crane, Upton and 
Lea counties; Stanolind Oil & Gas met in Hendrich 
field, Winkler county and posted in Marion county 
Tex. below 25 at $0.63, plus 2c differential to 40 & 
above at $0.95. 


SOUTH and SOUTHWEST TEXAS 
(Posted by Humble Oil & Refining Co.) 


(Effective 7 a.m. Sept. 29, 1933) 


Darst Creel..... $0.87 Se ree 0.80 
ee 0.87 Pace sicceees 1.05 
MEOE: cou asiciatle 0.85 Ce 1.15 


Sept. 30, The Texas Co. met Humble in Darst 
reek. On Sept. 29 it posted $0.80 in Duval county 
and $0.85 in Saxet-Greta. 


(Continued on uext page) 
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Subject to Field Gather--_-- 


CALIFORNIA CRUDE 
Standard Oil Co. of California 





those quoted take highest price offered in the field) 


Effective 7 a. m. Sept. 6, 1933 
S os 
e 7) én 
S « = e a ~ > + 
O o a = = 3 x ) ) 
$8: s » 8 & we? 2 2 8 
e ce = os oe e =s= = 
aoe ¢ 2 y 4 © Suttte 2g i & SF 
% ea 0 8 a © = 7 © SoM we, OF es Ss Ma 6 
~~ 2a 5 FA oa = ~ S S$ £44 BIg = 7) ao ec 
es e286 6 & @ a § >» e BSSzess = & 3 8a Be 
oO <0 8 F & B = O azsMéSmar 3 6 & ae oF 
$0.65 ---- $0.65 $0.65 $0.65 $0.65 $0.65 $0.57 $0.57 $0.57 $0.57 $0.57 $0.57 .. 
.69 re ae a ae ee . a a a: a ai - ere 
Be: baat 69 67 68 5 65 | rr a a? a Ma ae 
.76 & 72 70 71 65.68 | a a rn ae: a: mallee 
BS 4 75 74 «74 Go et Ay 4 61 .61 .59 .58 .60 61 
82 : 78 78 ~=.78 65 .74 BY | 65 .62 6) .63 
.85 x 81 82.81 .78 ore 67 .69 .65 .64 66 67 
. 88 «a © a a 69 .81 $0.72 .. cs a re 4 69 =.70 
ae . 86 89 = .87 72 «.84 =. 76 oy | a ee? 70 7 73 
.95 $0.83 89 = 93 90 76 =.87 = =~.79 A ay > ary 73 75 7 
98 .86 2 OT 3S © © 2 . a ae. 76 ~=£.78 8) 
1.01 .90 -95 1.00 «as ° on 86667 8 << «81 79 ~—sC Bl 85 
1.04 .94 oe 4. -89 .96 .90 . a. eee . 84 85 
i aa 1.08 99 = =.94 Ses 88 
1.10 1.01 iil 1:02 .98 -97 94 «92 
one keue 1,05 1.05 1.01 1.0 -97 -96 
1.08 - 1.09 1.05 1.05 1.00 1.00 
ONE? “Sciak. eas 1.12 1.08 08 ks su 
1.55 sc. coos Mettlomen Hille 1.15 2.12 i: aa ‘ = 
ee ae $0.93 1.18 1.16 Bel? xe es ° 
1.06 -96 1.21 1.19 eae 
1.09 .99 me E 
32 1.02 coc. oe : 
1.15 1.05 1.30 ‘ 
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Crude Oil Prices 
(In Effect November 19, 1934) 


(Continued from preceding page) 





SOUTH TEXAS (Continued) 


t. 2, ey osted $0.87 in Darst Creek and 

$1. se in Tomball Sept. 29 it ee $0.80 in Mi- 

rando, $0.75 in Listing and $0.95 in Lytton Springs. 

Jan. 11, 1934 Magnolia bree $1.00 for Cleveland, 
Liberty county, Tex. 


Humble 
Conroe (Montgomery Co., Tex.) 
(Effective 7 a. m. Sept. 29, 1933) 





Ln Ore $1.1 
oe 1.17 
40 & above..... 1.19 


Sept. 30 Texas Co. met above prices. 


NORTH LOUISIANA-ARKANSAS 
Prices of Standard Oil Co. of Louisiana 
(Effective 7 a. m. March 17, 1934, except Homer, 
Smackover and Nevada county Sept. 29, 1933) 
(In Caddo, Homer, Haynesville, Sabine. De Soto, 
Sarepta, Carterville, El] Dorado and Miller county) 


Below 25....... $0.71 bss eee $0.89 
ke 0.73 pT ore 
i. es 0.75 i. 2 0.93 
Sk 0.77 hae 0.95 
4 eee 0.79 Lt ae 97 
1 ee 0.81 .) 2 2 eS 0.99 
ci! 0.83 5 > es 1.01 
2 8 eee 0.85 40 and above 1.03 
_ A Se 0.87 

RUE. DOR: occcces cc cacsancsccesiinwess $0.70 
oe TTT ec Te er 0.60 


Urania, La. (La. Oil Refg. Co., Jan. 1, '34)... 0.87 
*GULF COASTAL 


Posted by Humble Oil & Refining Co. 
(Effective 7 a. m. Sept. 29, 1933) 


Below 20....... $0.82 yy Oe ee $0.98 

_ re YS Serre 1.00 
OE eee 0.86 yy a yee 1.02 
po 0.88 Ct ee 1.04 
0 ee 0.90 i ee 1.06 

ae 0.92 py) a ee 1.08 
7 a cis er 1.10 
1 3 Sa 0.96 34 and above. 1.12 
Se WO ioe kno cis cacecsuccmicsacecss : $0.85 


*Includes these fields: Barbers Hill, Goose Creek, 
Hull, Humble, Liberty, Moss Bluff, Orange, Pierce 
Junction, Rabbs Ri ge, Raccoon Bend, Refugio 
ight, Sour Lake, Spindletop, Sugerland ‘and West 
Columbia. 

Above prices met Sept. 29 by Sinclair-Prairie and 
8un Pipe Line Co. 


The Texas Co. 
(Effective 7 a. m. Sept. 30, 1933) 
Same gsi and price schedule as Humble 


ap to 30-30.9 gravity, which see; plus these grades: 
LS Bee $1.04 Ses sawiees $1.10 
= | a 1.05 37-37.9. 1.11 
J ee 1.06 5 kk A re 4.32 

=| 5 Se 1.07 See as o6ae ue 1.13 
Pere 1.08 40 and above. 1.14 
rE 1.09 


ROCKY MOUNTAIN FIELDS 
Posted by Stanolind Oil & Gas Co. 
(Effective 7 a. m. Sept. 29, 1933) 


Salt Creek and Dutton Creek, Wyo. Same 
schedule as Stanolind posts in Oklahoma-Kansas 
which see on first crude price page. 


Ge NONE. 2a cccwincaceneseienucene $1.18 
Gee GN THIS 65.6. 6666 02s ee eeceeweccces 1.18 
Grass Cretk, BeVy.cccccscccccccescccceseesce 0.62 
Goapiall-TotcRhQnt. o..cccccccccccscceccces 1.18 
eg ae Paeerrrrercrrrrrre rer re 0.96 
{les, Wank Kha. bees CSe ua deed eceetuns 0.90 
oS | Serre eee |B. 
Frannie light (Effective May 1, 1934)........ 0.70 
VUONEE WOOO sxc ca ciseccaroucededecdacctces 0.62 
Posted by Ohio Oil Co. 
(Effective 7 a. m. Sept. 29, 1933) 
OI Ws <5. 0.0.0s bes cdctecsccecsscese $1.18 
Geaed Creel, HERE. 6 ccc cccccccccccccccese 1.18 
1 Seer re err e 1.02 
Big Muddy.......... Ka cdcuvansseaaenses 1.01 
DUES IS iccuseeicaswueccecciceeaue 1.35 
Posted by *International Refining Co. 
(Effective 7 a. m. May 23, 1934) 
Cuthash, MOR. . ccscoccccocicccesccccesese $1.45 


®Texas Co. subsidiary. 
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CLEAN * CoNVENIENT * PROFITABLE 


IN THE 
PACKAGE! 


Everybody wants 
oil in refinery-sealed cans! 


For Quick Turn-Over 


Sell them 


FREEWOM PENN ACE 


REFINED FROM 100% PENNSYLVANIA 
GRADE CRUDE BY ONE OF PENNSYL- 
VANIA’S OLDEST OUTSTANDING REFINERS 


EXCLUSIVE TERRITORY: 
. First Served 


First Come. 


Use THE Coupon! 


MOTOR OIL 


THE FREEDOM OIL WORKS CO. 
120 Third St., Freedom, Pa. 


my territory for Penn Ace? 
Name 
Address 




















Gentlemen :—Can I get the exclusive sales rights in 








FIRST 
COME 


FIRST 
SERVED 





29% DISCOUNT 


If You Act Quickly 


ONLY 9—complete sets of the ten-year (1924-1933) 


editions of the OIL PRICE HANDBOOK 
are left! 


WHILE THEY LAST, we are giving a 25% discount 


on these complete sets—10 volumes for 


$45.00. (Formerly $63.75). 


Since 1924, National Petroleum News publishes an- 
nually the only complete record of oil prices. Oil men all 
over the country have proclaimed these OIL PRICE 
HANDBOOKS invaluable for quick reference. 


Send for your complete set TODAY! 
When these 9 sets are gone—no more will be 
printed and you can’t buy them at any price. 











Clip & Mail 
NATIONAL PETROLEUM NEWS 
501 Penton Bldg., Cleveland, Ohio 


I want the oil price reference library. Send me the 
10 editions (1924-1933, inclusive) of the OIL PRICE 
HANDBOOK. 


Enclosed is check for $45.00. 
PR at RiGcdednvacccehieennsencheareseesseewene ea 

















Complete Seaboard Markets 


Prices on this page do not include federal tax 
levied on some products 





Eastern Domestic Markets 


Priees for tank car lots, unless otherwise noted, f.o.b. refinery or 
board terminal, representing majority of sales and quotations to 
fobbers and/or consumers. Florida and S. Carolina inspection tax 
not included.) 
MOTOR GASOLINE: Prices—Nov. 19 





59 Octane 65 Octane 
and Below 60-64 Octane and Above 
New York harbor....... §.25 5.50 5.49 
New York harbor, barges $.25 5.50 3.45 
Philadelphia district..... 5.00 — 5.25 5.25 - 5.50 5.50 — 5.75 
Philadelphia dist., barges 5.00 — 5.25 5.25 — 5.50 $50: = 5.75 
Baltimore district....... ie AS 5.50 We: 
Norfolk district......... §.25 5.50 5.75 
Wilmington, N.C., district S25 5.50 Sed 
Charleston, S. C., district 5.25 5.50 Bek: 
Savannah district....... 5.25 5.50 We 
oom ma district..... 5.25 5.50 5.75 
ortland district. ies S45 6.00 6.25 
Boston district.......... S629 5.50 5.75 
Providence district...... 5:25 5.50 5.75 
WATER WHITE KEROSINE—Prices—Nov. 19 
ew York harbor.. 5.25 Wilmington, N.C..... 5.00 
ew York harbor, Charleston district. . ‘ 5.00 
ae SS 5.00 Savannah district.... 5.00 
Philadelphia district. . 52> — district. . 5.00 
Philadelphia district, ortland district..... §.25 - 5.50 
OTEOO s.. acc0scccce 5.00 Boston district....... 525 
Baltimore district..... 5.25 Providence district.... 5.25 
Norfolk district...... S25 
AEBATING OILS: New York New York Philadelphia 
Prices—Nov. 19 harbor harbor, barges district 
_ ee §.25 5.00 5.25 
iN Ser 4.50 4.25 4.50 — 4.75 
oa poreks nanos 4.50 4.25 4.50 — 4.75 
OO eee 4.50 4.25 4.50 -— 4.75 
No. 5 (per barrel) $1.35 we $1.35 
No. 6 (per barrel) $2.15 : : i: 15 
Philadelphia Baltimore Boston 
district, barges district district 
SS ee 5.00 5.25 §.25 
LN eee 4.50 4.50 4.50 
PED icinistoe ssi ee © 4.50 4.50 4.50 
Oe aa 4.50 4.50 4.50 
No. 5 (per barrel) $1.35 $1.35 $1.45 
No. 6 (per barrel) $1.15 $1.15 $1.15 
Boston district Providence Providence 
barges district dist., barges 
| ees ares 5.00 5.25 5.00 
oe Be 4.25 4.50 4.50 
_ | Be 4.25 4.50 4.50 
ye 4.25 4.50 4.50 
Prices—Nov. 19 Bunker Oil fDiesel Oil yas Oil Diesel Oil 
Grade C Ships’ Bunker 28-34 Gravity Shore Plants 
Per barrel Per barrel Per gallon Per gallon 
New York harbor. *$1.15 *31.89 4.50 4.75 
Philadelphia dist.. *$1.15 *$1.95 4.50 ae 
Baltimore district. *$1.15 *$1.89 4.50 ee 
Norfolk district. *$1.15 *$1.89 4.50 <P 
Charleston district $1.10 $1.95 és a 
Savannah district. $1.10 $1.95 ‘ 4.75 
neo ee dist... *$1.10 $1.95 c 4.75 
ortland district.. $1.25 $2.05 : oe 
Boston district... *$1.15 *31.89 : : 
Providence district $1.15 $1.95 
*Lighterage for bunker oil, 5c per bbl. additional; for Diesel oil, 6.5¢ per bbl. 
additional. 


Pacific Export Market 


(Quotations are at seaboard, Los Angeles, in cargo lots, cents per 
gallon, except where otherwise noted.) 


$1 $ 
Diesel oil, 27 plus, per bbl. $1.05 .10 $1.05 -$1.10 $1.05 -$1.10 
Grade C bunker oil, for 


ships bunkers, per bbl. $0.825—$0.85 $0.825-$0.85 $0.825-$0.85 
Grade C bunker oil, in 


Prices — Nov. 19 Nov. 12 Nov. 5 
§3-55 U. S. Motor...... 4.75 — 5.00 4.50 — 4.75 4.75 - 5.00 
400 e.p. blend 65 Octane : - 
PRD MOUS. 35 cs00% 00s £.75 = 3.29 4.75 — 5.25 4.75 -— 5.25 
Gas oil, 30-34 per bbl.. $ 2 Be $1.10 -$1.15 1.10 -$1.15 


cargoes, per bbl....... $0.65 —$0.67 $0.65 -$0.67 $0.65 -—$0.67 
38-40, w.w. kero., 150 fire 4.50 — 4.75 4.50 — 4.75 4.50 -— 4.75 
Cased Geods 


Gasoline, U.S. Motor.... $1.50 —$1.65 $1.50 -—$1.65 $1.50 -$1.65 
Gasoline, 400 e.p. blend.. $1.60 —$1.75 $1.60 -$1.75 $1.60 -$1.75 
38-40 w.w. kero., 150 fire $1.20 —$1.30 $1.20 -$1.30 $1.20 -$1.30 
Kerosine, prime white. $1.17 -$1.20 $1.17 -$1.20 $1.17 -$1.20 


New York Export Markets 


(Prices in cents per gallon in barrels, F. a. s. New York) 
CYLINDER OILS (Pennsylvania Products) 


Nov, 19 Nev. 12 Nov. 5 

Bright stock, No. 8 color 22.00 —22.50 24.00 -24.50 24.00 -—24.50 
Bright stock, No. 6% 

color diluted.......... 21.00 -21.50 23.00 —23.50 23.00 -23.50 
Neutral 200 No. 3 color.. 35.00 -35.50 35.00 -35.50 35.00 -35.50 
Neutral 150 No. 3 color... 28.00 -—28.50 28.00 -28.50 28.00 -28.50 
00 Warren E filtered.... 19.00 -19.50 19.50 -20.00 19.50 -20.00 
@00 stm. refd. unfiltered . 15.25 -15.50 15.75 -16.25 15.75 -16.25 
450 stm. refd. unfiltered... 18.00 —18.50 18.50 -19.00 18.50 -19.00 
600 flash, steam refined... 18.50 —19.00 19.50 -20.00 19.50 -20.00 
630 flash, steamrefined... 22.50 -23.00 23.50 -24.00 23.50 -24.00 


64 





Wax Market 


(Prices in cents per pound. Tests made by A. S. T. M. method with 

melting points converted into A. M. P. by adding 3° F. Export pricee 

are f.a.s. carload lots. Domestic prices are f.o.b. refineries in New York 

and New Orleans harbor district, in bags, carload lots, with 0.2c discount 
allowed for shipment in bulk). 


Prices—Nov. 19 New York New Orleans 
Domestic Export Domestic Export 
124-6 Y.C. scale.... 3.125— 3.25 3.125- 3.25 3.125- 3.25 3.125- 3.25 
122-4 W.C. scale... 3.25 — 3.375 3.25 - es 5 3.25 = 375 3.25 — 3.375 
124-6 W.C. scale... 3.375- 3.50 3.375- 3.50 3.375- 3 ‘= 3.375- 3.50 
123-5 Fully refined.. 4.70 4.625 4.7 4.625 
125-7 Fully refined. . 4.80 4.75 +0 4.75 
128-30 Fully refined 5.05 5.00 5.05 5.00 
130-2 Fully refined. . 5.20 Lee 5.20 5.25 
133-5 Fully refined... 5.80 5.75 5.80 5.75 
135-7 Fully refined. . 6.05 6.00 awa ere 


Gulf Coast Bulk Market 


(Prices are f.o.b. Gulf oil terminals representing sellers’ opinions 
except prices specified to the contrary. Prices cover bulk shipments 
of 20,000 barrels or more, unless otherwise noted.) 


Prices— Nov. 19 Nov. 12 Nov. 5 
MOTOR GASOLINE: For Domestic Shipment 
59 octane and below..... 4.75 4.50 — 4.75 4.50 -— 4.75 
60-64 octane number.... 5.00 4.75 -— 5.00 4.75 - 5.00 
65 octane and above..... $:25 5.00 — 5.25 5.00 — 5.25 


HEATING OILS 


No. 1 Heating oil........ 4.00 - 4.25 4.00 - 4.25 4.00 ~— 4.25 
No. 2 Heating oil..... bats 3.50 — 3.625 3.375- 3.625 3.375-— 3.625 
No. 4 Heating oil........ 3.00 -— 3.25 3.25 -— 3.50 3.25 = 3.50 
KEROSINE 
i Serer reer ere 4.125- 4.375 4.00 — 4.125 4.00 - 4.125 
For Export Shipment 
GASOLINE 
U. S. Motor gasoline..... 4.00 — 4.125 3.625-— 3.875 3.75 — 4.00 
60-62, 400 e.p. gasoline... 4.125-— 4.25 3.875- 4.125 4.00 — 4.25 
61-63, 390 e.p. gasoline... 4.25 -— 4.375 4.125— 4.25 4.25 — 4.50 
64-66, 375 e.p. gasoline... 4.375- 4.50 4.25 -— 4.375 4.375- 4.625 
7 * Motor, cases (car- 
Oise cacauudecs $1.20 -$1.25 $1.20 -$1.25 $1.20 -$1.25 
64- aa. 375 e.p. cases (car- 
goes) Sgatdiee teen ees cue $1.25 -$1.30 $1.25 -$1.30 $1.25 -$1.30 
KEROSINE 
44 water white.......... 4.25 -— 4.50 4.25 — 4.375 4.25 -— 4.375 
41-43 water white....... 4.125- 4.375 4.00 — 4.125 4.00 — 4.125 
41-43 prime white....... 4.00 — 4.25 3.75 — 4.00 3.75 -— 4.00 
W.W., cases (cargoes)... $1.15 -$1.20 $1.15 -$1.20 $1.15 -$1.20 
P.W., cases (cargoes).... $1.10 —$1.15 $1.10 -$1.15 $1.10 -$1.15 


For Domestic and/or Export Shipment 
GAS AND BUNKER OILS 


*26-30 translucent gas oil a 


25 — 3.375 SEAZS— 32375 3.125- 3.375 

*30 pbus translucent gas oil 3.375- 3.50 3.25 — 3.50 3.25 — 3.50 

**30 plus transp. gas oil.. 3.50 — 3.625 3.375- 3.625 3.375-— 3.625 

Diesel Oil ships’ bunkers T$1.70 $1.70 +$1.70 
Grade C bunker oil, for 

ships’ bunkers, per bbl. $1.00 +$1.00 +$1.00 
Grade C bunker oil, per 

bbl. in cargoes........ $0.75 —$0.80 $0.75 -$0.80 $0.75 -$u.80 


*Less than 4% of 1% sulphur. fLighterage Sc per bbl. additional. 
**Less than 44 of 1% sulphur; Maximum No. 3 color. 


MEXICAN CRUDE AND BUNKER OILS (f.o.b. Steamer, Tampico) 
Heavy Panuco crude taxes 

to be paid, per bbl...... $1.00 $1.00 $1.00 
Grade C bunker oil, ships’ 

bunkers, taxes paid, per 

WO accrsseseteakeune $1.00 $1.00 $1.00 


MID-CONTINENT LUBRICATING OILS: (Prices in cents per gallon 
in bbls. f.a.s. Gulf terminals. In drums and new barrels, 0.5c to Ic 
higher per gal. in some instances). 


190-200 vis. D 210 brt. stk. 23.00 —23.50 24.00 -24.50 24.00 -24.50 
150-160 vis. D 210 brt. stk.: 


0-10 cold test........ 20.00 -20.50  21.00-21:50 21.00 -21.50 
‘ited. ....... 19.50 -20.00  20.50-21.00 20.50 -21.00 
25-40 cold test........ 19.00 -19.50 20.00 -20.50 20.00 -20.50 


150-160 vis. E 210 brt. stk. 19.00 -19.50 20.00 —20.50 20.00 —20.50 
120 vis. D210 bright stock 19.25 -19.75 19.00 -19.50 19.00 -19.50 
~~ vis. No. 3 color neutral 





°0. 10 pour test........ 17.25 -17.50 17.25 -17.50 17.25 -17.50 

15-30 Hoer CEEt.. 5.6600 16.25 -16.75 16.25 -16.75 16.25 —16.75 
~ vis. No. 3 color neutral 

0- 10 ne | 17.75 -18.25 17.75 -18.25 17.75 -18.25 

15-30 pour test.. oo «= AG 7S E725 16.75 -17.25 16.75 -17.25 
600 s.r. olive green... 12.00 -12.50 12.00 -12.50 12.00 -12.50 
600 s.r. dark green 11.00 -11.50 11.00 -11.50 11.00 -11.50 
i errs 15.00 -15.50 15.00 -15.50 15.00 -15.50 


(Continued on page 68) 


NATIONAL PETROLEUM NEWS 








oO et =_— 


| om 


Z 
= 











ee 














In Refinery Sealed 
Cans or in Bulk 


CONTI 












EVERY WEDNESDAY NIGHT! . 


Continental Oil Company presents Harry 
. .. Jack Denny and His Music. . 
and John B. Kennedy, over N. B. C., 10:30 


DIVISION OFFICES 


Albuquerque, New Mexico 
Butte, Montana 
Chicago, Illinois 
Denver, Colorado 
Fort Worth, Texas 
Great Falls, Montana 
Kansas City, Missouri 
Lincoln, Nebraska 
New York, N. Y. 
Ponca City, Oklahoma 
Richmond, Virginia 
Salt Lake City, Utah 
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Here They 





Are 
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(1) Positive Starting 


(3) Utmost Power Protection 


Conoco proved the superiority of Germ Processed oil over 
straight mineral oil in laboratory tests, in 963,000 miles of 
road tests, in the most daring oil test ever made—at Indianapolis 
Speedway. Conoco now offers this proved motor oil in 10W 
and 20W;; the lighter winter grades as recommended by S. A. E. 
and car manufacturers. 

With New and Improved Conoco Germ Processed Motor 
Oil you can offer your customers these definite advantages 
(1) POSITIVE STARTING. The new, lighter grades permit 
motors to reach higher ‘“‘cranking speed.’’ This saves batteries. 
Requires less choking. Wastes no gasoline. (2) DEFINITELY 
MORE MILES PER GALLON OF GASOLINE. This free- 
flowing oil never thickens or “‘drags.’”” (3) UTMOST MOTOR 
PROTECTION. Conoco’s “Hidden Quart” protects vital 
parts from starting wear. 

National sales are 66.1% ahead of last year. Individual 
stations are showing increases of several hundred percent. Get 
the complete Conoco story. Write our nearest office today. 


YW Wew and Dnytoved 


CONOCO 


GERM PROCESSED 


(PARAFFIN BASE) 


MOTOR OIL 
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New Winter Grades 


—in the motor oil that gives customers... 


(2) Improved Gasoline Mileage 


NENTAL OIL COMPANY, Established 1875 
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New REFINING PATENTS 





Cracking Still Gases. U. S. P. 
1971677, Aug. 28, 1934, application 
filed July 26, 1930 and in Great Brit- 
ain Aug. 21, 1929; Geo, H. Coxon, as- 
signor to Gasoline Products Co., Inc. 

N THE conversion of cracking still 
j gases and other hydrocarbon gases 
to anti-knock gasoline and other use- 
ful products, the usual method of heat- 
ing the gases by contact with the hot 
metal walls of a heated reaction ves- 
sel is very inefficient because the op- 
timum reaction temperature cannot be 
closely and accurately maintained. In 
this invention, therefore, heat is sup- 
plied to the gas by means of an inert 
earrier gas, not through the walls of 
the reaction vessel. By varying the 
temperature, amounts and sequence of 
admixture of the reaction gas and the 
carrier gas the reaction can be accu- 
rately controlled according to the na- 
ture of the reaction gas and of the de- 
sired products. When the residual 
gas contains carbon monoxide it can 
be utilized, with the hydrogen liberat- 
ed in the reaction, for synthesis of use- 
ful oxygenated carbon compounds such 
as alcohols, aldehydes, ketones and 
acids. Carbon black can also be made 
from the residual gas. 

Claims 

Thermal treatment of gases con- 
taining aliphatic hydrocarbon gases to 
produce condensible liquids by pass- 
ing a narrow, elongated stream of the 
gas into a narrow elongated stream 
of a carrier gas which is heated above 
the reaction temperature, passing the 
mixed gases to a reaction chamber and 
maintaining them therein at a deter- 
mined temperature for a determined 
time, and separating the condensible 
liquids from the gases after leaving 
the reaction chamber 


* * * 


Pyrolysis. U. S. P. 1 971 748, Aug. 
28, 1934, application filed May 2, 
1931; Francis X. Grovers, assignor to 
Indian Refining Co. 

N THE pyrolytic conversion of hy- 
 csemnations, either to make liquid 
products from gases or to make gaso 
line and the like from heavy oils or 
lubricants from waxes, long heating 
at a relatively low temperature is gen- 
erally considered chemically equiva- 
lent to rapid heating at a high tem- 
perature; but both methods have seri- 
ous disadvantages. It has now been 
found, however, that a two stage 
method can be made to combine the 


advantages of both while avoiding 
their disadvantages. The first stage 


is preheating of the gas or oil or wax 
to be treated; the second stage fs 
“flash cracking’’ by bubbling the hot 
vapor through a molten metal bath in 
which the time of contact is very brief. 
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Gasolines made in this way have a 
high power rating as well as good 
anti-knock properties. Wax distillates 
ean be cracked to give lubricants hav- 
ing unusual properties. A molten salt, 
such as cyrolite, may be used instead 
of molten metals such as lead, and 
catalyst such as flake nickel or iron 
may be suspended in the melt. Inert 
gases can be added to the hydrocar- 
bon gases or vapors to facilitate tem- 
perature control. 
Claims 9 
Cracking oils to produce a_ high 
gasoline yield without substantial 
secondary cracking, by preheating to 
a temperature, e. g. 750°F., at which 
cracking would occur if allowed to 
proceed, withdrawing the oil before 
substantial cracking occurs, momen- 
tarily exposing the hot oil to direct 
contact with molten material above 
about 1000°F. to effect practically in- 
stantaneous cracking of the oil to the 
desired extent, immediately withdraw- 
ing the cracked oil from contact with 
the molten material, and cooling to 


avoid undesired secondary reactions 
% x 
Oil and Coal. U. S. P. 1 972 944, 


Sept. 11, 1934, application filed Jan. 
25, 1932; Jacque C. Morrell, assignor 
to Universal Oil Products Co. 

HIS invention relates to an im- 
i esinaes in the art of coking oil 
and coal together, with an increased 
yield of light distillates in a self-con- 
tained operation in which excessive 
carbon deposition in the heater ele- 
ment is avoided and high pressures are 
not required. The major feature of the 
new process is that a light intermedi- 
ate distillate, produced under inde- 
pendently controlled conditions, is 
used as heat carrier for the cracking 
and coking of the oil and coal mixture 
which is separately heated and intro- 
duced into a low pressure coking zone, 


This arrangement permits reaction 
control so that a maximum yield of 


high grade anti-knock gasoline is ob- 
tained; and at the same time the qual 
ity of the final coke product is much 
improved by the maintenance’ of 
favorable operating conditions 
Claims 
Simultaneously treatment of solid 
fuel and oil to carbonize the solid fuel 
and convert its volatile products, and 
to crack the oil, by passing a suspen- 
sion of the solid fuel in the oil into a 
heating coil at a relatively mild con- 
version temperature, too low to cause 
carbon deposition, discharging the 
mixture directly from the coil to a 
coking chamber under a lower pres- 
sure, fractionating the vapors from 
the coking chamber, recycling the 
heavy reflux condensate, removing an 
intermediate reflux condensate and 


cracking it in a second coil at a high- 
er temperature than that in the heat 
ing coil, and passing the highly heated 
stream from the second coil into the 
coking chamber to assist in carboniz 
ing and devolatilizing the solid fuel, 
and recovering the overhead product 
from the fractionator. 
* Ed * 
Hydrogenation, U. S, P. 1 970 248, 
Aug. 14, 1934, application filed Sept. 
5, 1930 and in Germany Sept. 17, 
1929; Mathias Pier and Ernst Hoch- 


schwender, assignors to Standard-l. 
G. Co, 
HERMAL efficiency is a serious 


problem in destructive hydrogena 
tion of heavy oils because the reac 
tion, although exothermic, does not 
generate sufficient heat to compensate 
for unavoidable thermal losses, and 
some heat energy must be supplied 
Prior expedients for supplying heat 
have relied either on heating the re 
action chambers, which is necessarily 
thermally inefficient in this kind of 
operation, or on introducing highly 
heated gases into the reaction system 
as heat carriers, The latter method is 
also inefficient because of the low 
heat capacity of the available gases. 
Departing from these methods, there- 
fore, the present invention provides 
a simple, efficient, economical and 
readily controllable means for provid 
ing just the amount of heat required 
to maintain the desired cracking and 
hydrogenation temperature, The new 
method comprises introducing into 
the system oxygenated carbon com- 
pounds which are reduced to hydro- 
earbons in such a highly exothermic 
reaction that the evolved heat suffices 
to maintain the desired temperature, 
even in elongated reaction chambers 
or in a series of towers in which 
liquid is treated in the bottom and 
vapor in the top of the tower. For ex 
ample, about 0.5% of carbon dioxide 
may be introduced into the system; 
its practically quantitative catalytic 
methanation evolves the necessary 
heat, Or tars rich in phenols may be 
used, thus utilizing a cheap raw ma 
terial which is converted into desir 
able hydrocarbon components of the 
final product, An active hydrogenation 
catalyst, such a molybdenum or tung 
sten, is used to make sure of active 
hydrogenation of the oxygenated 
compounds. 

Claims 

In the destructive hydrogenation of 
heavy oils or the like, preheating the 
material approximately to the reac 
tion temperature, feeding it to a re 
action vessel heated only by the heat 
derived from the reacting materials. 
and supplying the necessary heat to 
obtain and maintain the required 
hydrogenation temperature only by 
adding to the preheated material suffi 
cient of an oxygenated carbon com- 
pound, forming a hydrocarbon with 
evolution of heat under the reaction 
conditions, to compensate for heat 
dissipated from the reaction zone. 


NATIONAL PreTRoLEUM NEWS 














ae / ff + u-, 


The GLOBE OIL & REFINING CO. 


PRODUCERS AND REFINERS 


SALES OFFICES REFINERIES | 
Nie BROWN BUILDING, WICHITA, KANSAS McPHERSON, KANS. 


y by 59 EAST VAN BUREN STREET, CHICAGO, ILLINOIS las N BLACKWELL, OKLA 
RA 


suffi 2424 UNIVERSITY AVE.,S. E., MINNEAPOLIS, MINN. /g 


mh ACL: 


November 21, 1934 


LEMONT, ILLINOIS 











Complete Seaboard Markets 


(Continued from page 64) 





SOUTH TEXAS LUBRICATING OILS (Viscosity at 100° F. cold test 0) 





(Tanker, f.o.b. Gulf oil terminals.) 
Prices Nov. 19 Nov. 12 Nov. 5 
100 vis. No. 3 unfilt. pale 5.50 — 6.00 5.50 — 6.00 5.50 - 6.00 
200 vis. No. 3 unfilt. pale 6.375— 7.00 6.375- 7.00 6.375- 7.00 
300 vis. No. 3 unfilt. pale 7.00 — 7.50 7.00 - 7.50 7.00 — 7.50 
500 vis. No. 3% unfilt. pale 7.875— 8.50 7.875- 8.50 7.875- 8.50 
750 vis. No. 4 unfilt. pale 9.00 — 9.50 9.00 — 9.50 9.00 - 9.50 ; 
1200 vis. No. 4 unfilt. pale 1.50 —10.00 9.50 =o Se a Rates—Nov. 19 
vis. No. 4 unfilt. pale 9.75 -10.25 9.75 -10.25 75 -10.25 ; . 
Oe No. 5-6 red a. ast 5.50 -— 6.00 5.50 -— 6.00 5.50 — 6.00 Calif.-U.K. /Continent*.. 
200 vis. No. 5-6 red oil... 6.125- 6.75 6.125- 6.75 6.125- 6.75 Gulf.-U.K. /Continent*, > 
300 vis. No. 5-6 red oil... 6.75 — 7.00 6.75 — 7.00 6.75 - 7.00 Calif.-N. Atlantic....... 
500 vis. No. 5-6 red oil... 7.875- 8.50 7.875— 8.50 7.875— 8.50 (not E. of N. = 
750 vis. No. 5-6 red oil... 9.00 — 9.50 9.00 -— 9.50 9.00 — 9.50 Gulf-N Atlantic**...... 
1200 vis. No. 5-6 red oil.. 9.50 -10.00 9.50 -10.00 9.50 -10.00 (not E. of N. Y.) 
2000 vis. No. 5-6 red oil.. 9.75 -10.25 9.75 -10.25 9.75 —10.25 
Note: Red oil prices shown above cover oils with green cast; prices for blue cast 
red oils are slightly lower in some cases. 


Tanker Rates 


(Approximate tanker freight rates to Continental ports, in shipments 
per ton of 2240 pounds, British sterling; to U. S. ports, cents per barre!) 


Crude &/or Fuel Refined Oil & /or Spirits 
Last Paid Owners Ask Last Paid Owners Ask 


9/6 13 /-14/ 11/3 19/-21/ 
9/6 10 /-10/6 12/6 13 /-14/ 
45c 50c 47c 49-52¢ 
17c 16-17¢ 19.5¢ 20-21¢ 


*Continental ports in range between Bordeaux and Hamburg, both incl usive 
**Venezuela loading same rate; Tampico 2c to 3c per bbl. additional. 









































Rubber Tape 


A new type of rubber tape to be 
known as Goodrich Mending and Elec- 
tric Tape has been announced by The 
B. F. Goodrich Co. The new product 
is 90 per cent pure rubber and a single 
thickness has tested to 8000 volts, it 
is claimed. The tape has been tested 
and listed by the Underwriters’ Labor- 
atories and is expected to fulfill wide 
ranges of industrial uses. 

It was said that building codes are 
requiring more rubber than is found 
in ordinary friction tape for electric 
wire splices. 

* * * 


Can Plant 


Continental Can Co., Inc., will spend 
$400,000 for a three-story addition 
to its plant at Houston, according to 
an announcement made recently. Upon 
completion, the company will have a 
completely integrated can manufac- 
turing unit for the manufacture of all 
kinds of cans with improved service to 
Texas customers. 

* * * 
Buys Service Launches 

Contract for 18 are welded steel 
service launches to be operated in 
Venezuela was recently awarded to 
Jakobsen and Petersen Co., Brooklyn, 
by the Lago Petroleum Corp., subsidi- 
ary of the Standard Oil Co. of N. J. 
Of the dispatch boat type, these ves- 
sels are 44 feet in length, 10 feet beam, 
and 4 feet 3 inches draft. Each boat 
is designed for one-man operation and 
will be powered with a 100 horsepower 
Diesel engine. 

* + id 
Motor Oil Dispenser 


The new ARO Motoroil Dispenser, 
built like a gasoline pump, is now in 
production by The Aro Equipment 
Corp., Bryan, Ohio, and will be on dis- 
play at the Automotive Service Indus- 
tries Show in Cleveland, Nov. 19-23. 

Features of the dispenser include 
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Interesting 


TRADE ITEMS 
































the dispensing of four different lubri- 
ecants from original sealed shipping 
containers of 10 gallons capacity direct 
to customers’ cars, visible metering, 
and dispensing through one hose and 
nozzle which is purged of oil by a spurt 
of air each time it is used. 

Possibility of brand substitution is 
said to be eliminated by an adapter 
which is screwed into the opening of 
each drum and without which the 
drum can not be placed upon the dis- 
penser. Each of the four grades of 
oil has a different adapter. Drums 
which have been opened or refilled 
without being sealed at the refinery 
can not be installed in the dispenser, 
it is claimed. 

A four page folder prepared by the 
company describes and illustrates the 
new dispenser fully. 
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Refinery Electric Control 
Oil-immersed  linestarters (Class 
11-202) have been designed by the 
Westinghouse Electric and Mfg. Co., 
East Pittsburgh, Pa., for use in loca- 
tions where either corrosive or ex- 
plosive gases are present. The con- 
tactor is submerged under an ade- 
quate head of oil for both corrosion 
protection and quenching the are but 
the core and tank are heavy cast iron 
alloy of sufficient strength to with- 
stand an internal explosion, should 
there be an inadequate quantity of oil. 


The class 11-200 air brake type of 
linestarter is available in several 
types of enclosures. Sheet steel, dust 
tight enclosures are available for lo- 
cations where the air is not contam- 
inated with acid or explosive vapors. 
Explosion-proof cast iron housings are 
for use in corrosive and explosive at- 
mospheres, either indoors or exposed 
to the weather. 


Combination linestarters, with in- 
coor circuit protection and disconnect 
features, are available in two general 
classes. Class 11-204 includes a 
manually operated quick break dis- 
connect switch, fused or unfused, with 
the standard starter, in sheet steel or 
in cast iron housings. 

Class 11-206 includes a type AB 
De-ion circuit breaker with the 
standard starter, in sheet steel or in 
cast iron enclosures. These com- 
bination units are factory assembled 
and wired, requiring only the mount- 
ing of a single unit and installation of 
incoming and outgoingleads to be 
placed in service. 


* ed * 
Ignition Service Kit 


Everything necessary for a com- 
plete ignition rewiring job is included 
in a new portable service kit designed 
for mechanics or operators of fleets. 
Its size, 7% x 7% x 11% inches, is 
large enough for a complete assort- 
ment of terminals, nipples, cable, ete. 
A spool provided for the cable revolves 
on a pivot and protects the cable from 
small tools. The kits are being intro- 
duced by the Sterling Cable Corp., 
Port Huron, Mich, 
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|Start 1935 with Da-Rite! 


s RIGHT NOW is the time for service station and bulkstation 


owners to prepare to install the Da-Rite daily record system. 


Service and bulk station operators have more time now to start 
the system than later in the season, when gallonage runs 
heavier. Then, too, it is easier to start off with a new calen- 














. dar year than to change later on. 

e€ 

: The Da-Rite daily record system will save you money in 1935! 
t- 

1- . . 7 
of Devised by an expert accountant of many years’ experience in 
yn the oil business and now used by many individual stations 
: and small marketing companies over the country, Da-Rite 
h- System offers at low cost: 

id 

il. a ee - . , oo P 

, 1—Da-Rite System of Simplified Bookkeeping, incorporating in one book 15 x 
Oo ; a ‘ . ; - 

al 91% inches, one year’s records in daily transactions of sales, purchases, etc., 
st with provision for monthly and annual totals. Price in U. S. and Canada $3. 
.O- 

nl 2—Da-Rite Bulk Station daily report forms, listing individual sales of all items, 
rs. ‘ . ‘ 

re cash or credit; stock check and inventory and receipt and sales summary. 32 
at originals and duplicate for one month’s use, price $1.25, or 64 originals without 
ed duplicate, price $1.50. 

me 3—Da-Rite Service Station daily report forms for recording sales and inventories 
ral of all items and cash summary, giving total day’s operations at a glance. 32 

a originals and duplicates for one month’s use, price $1.25, or 64 originals without 
lis- duplicate, price $1.50. 

ith 

or 
AB a SSS = 3 3) "= CUB GME NRE SO St ee ee a ee ee 
ns | NATIONAL PETROLEUM NEWS 
ny Use this | 1213 West Third Street, Cleveland, Ohio. 
led ' Send the following Da-Rite records at once: 
int- handy | 
of | copies of Da-Rite System of Simplified Bookkeeping, price $3 

sa coupon | copies of Da-Rite Bu/k Station daily report forms 

32 originals and duplicate, price $1.25 
; today ) 32 ones S 2 duplic i price nn ) 
4 64 originals without duplicates, price $1.50 
‘ | copies of Da-Rite Service Station daily report forms 

om- | (32 originals and -duplicate, price $1.25) 
ded | (64 originals without duplicates, price $1.50 
ned ‘ 
ets. | Enclosed is check for $ 
3, is | 
ort- | NAME 

etc. | 
lves | Address 
rom 
EO Date 
orp., | 
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Of the articles the Nymphs 
gave Perseus to aid him in his 
conquest of the Gorgon Me- 
dusa - - the Invisible Helmet 
was one of the most valuable. 
Once placed upon his brow, 
it made it possible for Perseus 
to attack this grim monster, 
yet remaining unseen himself. 

















Gy olloidal graphite, through the medium of the “graphoid” 
me” surface, protects mechanical devices from the ravages 
of friction, much as the Invisible Helmet of Perseus protected 
him from the monster. + An increasing number of engine 
manufacturers are employing “Oildag” Brand colloidal graphite 
(in oil) for setting-up their engines. This is but one indication 
of the widespread growth in appreciation of the value of this 
adjunct lubricant as an aid to efficient lubrication. Refiners, 
Blenders and Marketers who are not already taking advantage of 
this trend are urged to write us for Technical Bulletin No. B 92. 
Manufacturers of “dag” Brand Colloidal Products 
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“MERCHANDISING of PETROLEUM PRODUCTS” 
by R. H. Thomas 


Contains practical help for the oil and salesman can coordinate their 
salesman, agent, service station efforts to develop new business and 
operator and particularly valuable to give the service that holds accounts. 
the man just starting in business. How the market for other products 


than gasoline and motor oil can be 
worked up. Selling through service 
stations. Handling of complaints and 
other marketing problems. 

The author has had many years of 
actual experience in merchandising. 
It goes into methods of studying possi- His book gives you the benefit of 
bilities of your territory and making is own experience as a successful 
your own canvass of farm machinery marketer. 

on individual farms. How the agent Send for your copy today $2.50 


NATIONAL PETROLEUM NEWS, 1213 West Third St., Cleveland, Ohio 


The book is divided into five parts: 
1—Helps for Agents; 2—Service 
Station Salesmen; 3—Oil Salesman 
and his Duties; 4—Comnlaints; 5— 
Questions and Answers. 











Refiners’ & Compounders’ 
Supplies 





Following are average market prices for 
materials used by refiners and compounders 
effective on the date shown. 


Refiners’ Supplies 


Nov. 19 Nov. 12 


Soda Ash light 58..bags, cwt. $1.23-1.30 $1.23-1.30 
Silicate of Soda 60 deg. drums 


Rewiammaae ke eeeihalon 4a ewt. $1.75-1.90 $1.75-1.90 
Silicate of Soda 40 deg. drums 

Cen GAG dak wee Salealaeaee ewt. $0.70-1.00 $0.70-1.00 
BED OR WO 6 5.0.0 o.cico0 6-060 $1.00-1.10 $1.00-1.10 
Caustic Soda 76% solid. .cwt. $2.60 $2.60 


Sulfuric Acid 6 Y des. tank 
cars, f.o.b. shipping point 





eer ree $11.00-12.50 $11.00-12.50 

Sulfur, flowers of........ cwt. $3.10-4.05 $3.10-4.05 
Liquid Chlorine, tank cars, 

WEES oxct ose ccawnaesiees Ib. $2.00-2.40 $2.00-2.40 

Compounders’ Supplies 

Vegetable Oils 
Linseed carloads, spot..... Ib. 8.30-3.50 8.10 
ere errr er 8.10 8.10 
Soya Bean, Tank, coast. ..|b. 7.00 7.00 
Oleic Acid 
Distilled, tanks........... Ib. 6.50 6.50 
Distilled, bbls... ; 7.375 ta 
Saponified, tanke : 7.00 7.00 
Saponified, bbls........... Ib. 7.50 7.50 
Lard Oils 
Prime Winter Strained... .Ib. 9.00 9.00 
Extra Winter Strained.....lb. 8.25 8.25 
NS eee Ib. 7.75 7.75 
Ra re er Ib. (Fe ican 
oo er eri: Ib 6.875 6.875 
| eee eeirerer: Ib 7.50 y Pe 
Neatsfoot Oil 
ee Ib. 12.75 12.75 

NS eres Ib. 8.00 8.00 
Pe WN i is.c chesenses Ib. Py &: Ve. 
Cold test, 20 degrees...... Ib. 16.00 16.00 
Naval Stores 
- distilled turpentine, 

: — re 3 ge $3.00 $3.00 
Steam distilled turpentine, 

BAVOREER 2.6:0:0<:000:000% gal. 41.00 41.00 
Gum turpentine, N. Y...gal. 48.00 48.00 
Gum turpentine, f.o.b. cars 

ee ere gal. 48.00 48.00 
Wood Rosin, N. Y...... bbl. $5.10 $5.10 
Wood Rosin F, Savn’h..bbl. $4.25 $4.25 
Gum Rosin B, : % oe bbl. $5.25 $5.35 
Gum Rosin B, f.o.b. cars 

NINE ai5.0.05:6 8050 once bbl. $4.00 $4.10 
Rosin oil, puse.......... gal. 48 48 
Rosin oil, compounded. .. gal. 59 59 
Pine Tar 
er $12.00-12.50$12.00-12.50 
MEE aed. s-d.aisle auwsieware bbl. $12.50 $12.50 
Alcohol 
Denatured Formula 5, per gal., 


in bbls.. car lote.......... 34-35 34-35 
Fall Bridge Party 
CHICAGO, Nov. 14.—The annual 


fall bridge party of the Chicago Oil 
Men's Club will be held Thursday, 





Nov. 22 at the Chicago Athletic Club. 
Dinner will be served starting at 
6:00 p. m., followed immediately by 


the bridge tournament. A cordial in- 
vitation is extended to all oil men by 


the club. 


Dixie Field Man Hired 

OKLAHOMA CITY--The Dixie Dis- 
tributors of Oklahoma recently hired 
a field man. His duties are to help 
members achieve uniformity in = op- 
eration, obtain new business for Dixie 
stations, and to solicit new members 
for the organization, it was stated. 
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New Patents 





Prepared by R. E. Burnham, patent 
and trade-mark attorney, 511 Eleventh 
street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of pat- 
ent and name of inventor when order- 
ing. 


October 2, 1934 


REFINING 

Production of organic compounds by 
dehydrogenation — Mathias Pier and 
ISrnst Donath, Germany, assignors to 
I. G. Farbenindustrie. Filed Dec. 24, 
1929. No. 1,975,476. 

Process of cracking hydrocarbon oils 

-Ulysses S. Jenkins, Chicago, Ill., as- 
signor to Jenkins Petroleum Process 
Co. Filed June 9, 1930. No. 1,975,549. 

Process for treating hydrocarbons— 
Sijbren Tijmstra, University City, Mo., 
assignor to Shell Development Co. Filed 
Jan. 17, 1930. No. 1,975,568. 

Oil-reclaiming machine—Perry C. 
Stroud and Russell lL. Brace, Portage, 
Wis.; said Brace assignor to said Stroud. 
Kiled Sept. 9, 1931. No. 1,975,594. 


MISCELLANEOUS 


Breather-valve — Leroy a. Gates, 
lsakersfield, Calif., assignor to Standard 
Oil Co. (Calif.). Filed July 2, 1932. 


No. 1,975,144. 

Process of purifying tetra alkyl lead 

Alfred E. Parmelee, Carneys Point, 
N. J., assignor to E. I. duPont de Ne- 
mours & Co. Filed Mar. 28, 1931. No. 
L976: 17%. 

Grounder for gasoline-dispensing noz- 
wles—Franklin G. Klock, East Orange; 
N. J. Filed Sept. 29, 1932. No. 1,975,- 
550. 

Preparing lubricating greases—Ed- 
win M. Klemgard, Martinez, Calif., as- 
signor to Shell Development Co riled 


July 28, 1930. No. 1,975,582 
October 16, 1934 
REFINING 


Treatment of hydrocarbon gases—A|- 
bert IE. Dunstan, London, and Richard 
V. Wheeler, Sheffield, England, assign- 
ors to Gasoline Products Co. Filed July 
6, 1928 No. 1,976,717. 

Process of oxidizing hydrocarbons.... 
Warren K. Lewis, Newton and Per K. 
Frolich, Boston, Mass., assignors to 
Standard Oil Development Co. Filed 
May 12, 1927. No. 1,976,790. 

Oil absorption process—Henry J. 
Nichols, Jr., Seotch Plains Township, 
and Paul E. Kuhl, Elizabeth, N. J., as- 
signors to Standard Oil Development Co. 
Filed Oct. 17, 1931. No. 1,976,802. 

Process for breaking petroleum emul- 
sions— Melvin De Groote, St. Louis, Mo., 


and Claudius H. M. Roberts, San Ma- | 











rino, Calif., assignors to ‘Tretolite Co. | 


Filed Dec. 7, 1933. No. 1,977,048. 
Dewaxing system—-Roy N. Giles, Cas- 


per, Wvyo., assignor to Standard Oil Co. | 


(ind.). Filed Dec. 27, 1932 No. 1, 
977,054. 

Propane dewaxing process-—\William 
J. McGill, Alton, Ill., and Chester E. 
(dams, Hammond, Ind., assignor to 
Standard Oil Co. (Ind.). Filed Jan. 23, 
1933. No. 1,977,055. 

Method of recovering hydrocarbon va- 
pors—Paul M. Raigorodsky, Tulsa, 
Okla., assignor to Petroleum Engineer- 
ing, Inc., same place. Filed Dee. 29, 
1930. No. 1,977,087. 

Process for breaking petroleum emul- 
sions—Claudius H. M. Roberts, assignor 
to Tretolite Co Filed Dec. 7. 19388. No 
1,977,089. 

Process for breaking petroleum emul- 
sions—Claudius H. M. Roberts, assign- 
or to Tretolite Co riled Aug. 3, 1938. 
No. 1,977,146. 


Method of anticipating failure in oil- 


treating systems—Luis de Florez, Pom- 
fret, Conn Filed Mar. 19. 1981. No 
L.OTt, <4. 
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CLEAN ‘ ConvVENIENT ‘ PROFITABLE 


REFINED FROM 100% PENNSYLVANIA 
GRADE CRUDE BY ONE OF PENNSYL- 
VANIA’S OLDEST OUTSTANDING REFINERS 


First Come. . First Served 


IN THE 
PACKAGE! 


s 
Everybody wants 
oil in refinery-sealed cans! 


For Quick Turn-Over 


Sell them 


FREEWOM PERFECT 


MOTOR OIL 







ate 


[oar aN 


EXCLUSIVE TERRITORY: 


THE FREEDOM OIL WORKS CO 
120 Third St., Freedom, Pa. 


Gentlemen:—Can I get the exclusive sales rights in 


my territory for Freedom Perfect? 
Use THE Couron! Fe | = 


NINN i tical psbreeeninaiintinss 














YOU 
One 


National! Petroleum News, 
500 Penton Bldg., Cleveland, Ohio 
Yes—I’m one that is always promising myself ‘‘my own personal copy’’ 











of NATIONAL PETROLEUM NEWS each week. Se here goes! Send me the 
next 52 issues for which I enclose $5.00. (Foreign $6.50, Canada $7.50, in- | 
cluding tax.) 


NAME 





Transactions in Oil Stocks on New York Stock Exchange 


















Div. Last Transactions Week Ended Nov. 17 
1934 Listed Par Rate Div. Sales Week’e 
High -_ High Low Shares Value Company Period Paid Shares High Low Last Change 
$n95 18 18% 55% 39 922,070 N.P Amerads Cota... coscccees 50cQ Oct. 31, 34 2,300 47 4414 464% + 1% 
35 40 29% 2,290,412 $25 Associated Oil Co.. ee 50c Mar. 30, 34 10 33 33 3 =— 
+ tee 135% 35% 21% 2,696,652 25 Atlantic Refining Go... 25cQ Sept. 15, 34 12,000 26% 25% 23% + 
10 5% 2,258,779 5 Barnsdall Corp........ iaue May 11, 31 8,600 6% 6% 6% + % 
12 3 ye 9% 5 1,444,970 N.P. Colonial Beacon Oil Co. ii. fab Dekevea as 40 7% Pj 7% +1 
15%) 5 144% 7% = 14,218,835 N.P. Consolidated Oil Corp 14c Oct. 31, 34 21,400 8% 8% 8 3% lg 
108 95% 112% 108 132,771 $100 ee $2Q LES eS eee eas oe with Lor 
19 4% 22% 15% 4,722,652 5 Continental Oil Co.. 25¢ Oct. 31, 34 12,900 18% 18% 18% 1 
27 4% 23%4 12 413,333 $10 General Asphalt reteviel ‘ ecu June 15, 32 1,700 18 17 17 1 
38 8% 29% 12% 95,841 R00. “CERUNEDG TASH SSOisiuuecsewecacss “ieee  Lbmmiee es cus 1,400 17% 16% 164% 14 
™ 1% S214 G78: 244 25 do v.t.c. as ek Feb. ‘i, 32 5003 2% 28 8G \, 
4 1% 4% 2% 1,207,132 10 Indian Refining ai) parks ee Dec. 15, 20 300 234 2% 234 \y 
4 3 3% 1 1,309,060 N.P. Louisiana Oil Ref’g. Corp..... ae rr Oe 300 1% ll 1 Mg 
29 3 23 7% 40,000 $100 S|: RRP RE ore re ae eataw May 16, 32 60 135% 1034 13% + 3% 
4 % 3% 1% 330,000 N.P. eterneate Oil Exploration Co.. Sou ls Pee. ““Lacsisiatee esha nme : 
72 55 6353 50 449,083 $100 Mexican Petroleum Co...... er Bictete | Sgr; we 
16 3% («4 9% 1,857,912 N.P Mid-Continent Pet. Corp........ 25¢ Nov. 15, 31 6,200 11% 11% 1% + & 
17% 4% 15% 8% 6,648,052 N.P. OSE 15¢ Sept. 15, 34 17,600 10% 97 10 4 
14 8 11 10% 4,699,885 $5 Pan Amer. Pet. & Transp. Co.... Jee Mar. 15, 33 ee ; 
4% 4 2 % 199,370 N.P. Panhandle Prod. & Ref’g. Co..... OT eee 200 14% 1} 1% 4 
20 5 21 7 17,994 $100 DO PEE cei cuiinsconancsoues See {uly 2.33 50 10 10 10 
15 tH Mg 8% 2,153,444 5 Petroleum Corp. of America. 50c ay 14, 34 3,600 10 9% 9% + % 
18% 4% 20% 13% 4,439,450 N.P. Phillips Petroleum Co.......0.. 25c Sept. 1, 34 10,500 16% 15% 155 + kh 
1% yi My 1,184,817 $25 Pierce Oil Corp...... seeen ven es Seas  de@aepoadses 800 ¥% % _% iy 
13 3% 10 5 150,000 100 actstseaaess Sa BEES Feb. 1, 22 100 5 5 5 y 
2 3 2 % 2,500,000 N.P. Pierce esnsibaces OO Se . ae Feb. 16, 31 1,000 1 1 1 0 
17 6% 16% 8 1,050,000 $5 Plymouth Oil...... SeSbecceeces 25cQ Sept. 29, 34 10,200 9% - 9% + & 
15 2% 14% 6% 3,038,370 N.P. Pure a or TEP OE ET re Re oe aaa Sept. 1, 30 5,900 8 7% 7% le 
69 30 80 49 130,000 $100 ek er Apr. 1, 33 370 58% 55% 5514 1%, 
39% 817% 39% 30 425,342 $14.00 Royal ae Co. (N. Y. shares)... $1.35 july 31, 34 300 304% = $30% 30% a4 
43% 15 38 20 1,244,383 N.P. Seaboard Oil of Del.........cc0e “—? vm Ex. Sept. 15, 34 4,400 27% 2534 265 1% 
31 11% 26 21 56,148 L2 ~— Shell Transport & Trading Co.... | ae oe | ere ede ite ae 
1% 4 11% 6 13,070,625 N.P. Shell Union Oil Corp....... Seece ene ac 30, 30 4,100 7% 6% 6% \y 
61. 28% 89 8 57 400,000 $100 DO PIA WiWss56s00605so00ss $1.37% uly 1, 31 700 = 69 68 68 0 
12% 4% 15% 7% 461,000 10 Simms Petroleum Co.........045 30c Aug. 1, 34 24,900 16% 14% 16 1% 
9% 3 11 6 1,100,069 25 a ha Ce a ar eels 50c Dec. 15, 30 2,600 7% 6% 7} \Yy 
57% 22 68 51% K 100 SS Rr errr $1.50 Way ASE kk co iva sats 
me 6 19% 12% 31,701,348 25 +. % 4 oT 15¢ Sept. 15, 34 39,600 15% 143% 143 0 
102% 92% 111% 36% 925 100 O. Export Corp. pfd..... ee $2.50S.A. June 30, 33 7,000 *111 10 = s111} 1% 
45 19% 42% 26 13,102,900 N.P. S 0: RO er ere 25cQ Sept. 15, 34 16,500 3414 32% 3 Ly 
Sica Gen 23% = 15,375,175 $25 S. = MMR 5c 4c cbs seenss pede 25¢ Sept. 15, 34 13,500 25% 245% 25 + YY 
39% 12% 41° 2614 "320'000 $10 §.0. Kaneas.............. ac. ae og ig pao — se 
47% 22% 50% 334 25,740,965 25 S. O. New ‘erated pSeeun ce ceew ass 50cS.A, — 15, 34 27,900 44 43% 42% - & 
59 35 73 51 1,590,406 N.P. Sun Oil Goi.c e600 re aa 25cQ ept. 15, 34 1,200 *73 72 73 1. 1 
103 89 118 100 100,000 $100 do De Sa aide elabieie 6S ceaees $1.50Q Sept. 1, 34 310 117% >= II7 117 \% 
4% % «3 1% 966,979 N.P. Pr Oil Corp. (Del.)........ CP ere 800 1% 134 13 0 
30% 10% 29 19% 9,851,236 $25 The Texat Cord... ..o.000 neaee 25cQ Oct. 1, 34 10,300 22% 215% 2134 \y 
144 1% 6 2% 930,570 10 Texas Pacific Coal & Oil Co...... cane Dec. 31, 29 1,400 44 3% 35% 
11 3% 14% 8 5,998,919 N.P. ie =“ ee Oil Co.... 50c Apr. 1, 34 7,700 9% 9% 9% — kh 
65% 23% 85% 64% 503 $100 . Rea scpenee $2.00 Oct. 10, 34 500 814 80 80% + 2% 
26 9% 40 31 2,191,823 N.P. Tide a Git jacon paweeees ° 75¢ ee me wan aka or 
80 45 97 80 eG ier “Gr eeeepeseorseseongen *  -$1.25Q~—sNov. 15; 34 200 «(95%eiC<i«~CSC(‘i SK % 
23 8% 20% 11% 4,386,070 25 me rf of California seweemee'es 25cQ Nov. 10. 34 2,500 161% 15 155% - & 
22 10% 21% 15 1,200,000 N.P. Union Tank Car Co.......ccc0- . 30cQ Sept. 1, z 1,400 *2134 21 21% + # 
4% % 3% 1 759,538 N.P. Warne? Oeiniad Co, « .oc.svcc<cce soos tie 10 3; 3 2,800 1% 1% 1% 0 
5% 2 5% 2 431,443 $5 H. F. Wilcox Oil & Gas Co.. seas 0° 28 1,200 2% 2% 25% 4 
®New high. tNewiow. x Ex-div. **On accum. pfd. 
Standard Oil Stocks on New York Curb Market 
Div. Last Transactions Week Ended Nov. 17 
1934 Shares Par Rate Div. Sales Week’e 
mos” .a Low Issued Value Company Period Paid Shares High Low Last Change 
13 6 11 6 40,000 $25 Borne Scrymser Co............. ates et. 1.390 = ’secer ashe ate ewer 
393% 25 38 26 200,006 50 Buckeye Pipe Line Co........... 75cQ Sept. 15, 34 550 32 313% 3134 34 
129 71 131% 116 120,000 25 Chesebrough Mfg. Co..........- 50cEx.-$1.50Q. Sept. 29, 34 100 “15% 129 131% + 5% 
12 2u% 14% $9% 5,977,873 N.P. Creole Petroleum Co............ ce ~||UC«*«C cna Sena 3,600 13 134% 13\% 0 
41% 20 37 30 50,000 $100 Eureka Pipe Line Co......00000. $1Q Nov. 1, 34 50 33 33 33 0 
105 40 46 33\% 9,000,000 N.P. Humble On & Refg. Co.......... 25cQ Oct. 1, 34 5,700 433% 42% 42% + 
15% 6% 17% 12% 26, 742,792 N.P. Imperial Oil Corp. coup......... 25cQ June 1, 34 14,700 17% 17% 17% + k& 
i 3. ae! ae ¢ rrr ae N.P. ee 25cQ June 1, 34 300 =*17% 17% 17% + ‘ 
» 3% 6% 3% 300,000 $10 Indiana Pipe Line Co........... {{}5¢ S.A. Nov. 15° 34 200 4 4 4 0 
23% 8% 33% 19 14,247,088 N.P. International Pet. Co...........- TT56cQ June 1, 34 12,600 33 31% 31% 1 
10 5% 20 7 513,000 $12.50 National Transit Co...... See 15c April 14, 34 300 7% 7\% 7% 0 
4% 3 a 3 100,000 5 New York Transit Co........... 15¢ S.A. Oct. 15, 34 wee oats ape ee y 
6% 4% #7 4 hy 120,000 10 Northern Pipe Line Co.......... 25c S.A. July 2, 34 100 534 534 5% 6 +COUXWK 
87 70% 88 83% 580,796 ae Li ee * reer $1.50Q Sept. 15, 34 100 87% 87% 87% 0 
oa 263 6 3% 400,00) 25 Pean Maz. Publ Go... ccsccccces 75¢ Dec. 22, 33 
6 2 5% 3% 100,000 10 Southern Pipe Line Co.......... 15c Sept. 1, 34 : ry ee EY eae 
22% 11 26% 17% 1,200,000 25 eS SOO Co eee 30c Sept. 29, 34 1,600 22% 22% 224% + & 
43 24% 47 41 35,000 50 South West Pa. Pipe Lines...... $10 Oct. 1, 34 50 4334 4334 433, — \ 
oi 8% 17% 14% 2,606,983 (eS eee 25cQ Sept. 15, 34 7,600 17\% 15% 17% +1 
20 11 16% 8% R 25 ye ee 25cQ June 20, 34 600 9 +834 9 + \% 
41 15% 28% 12% 752,465 25 AC CR om oe April 16, 7 650 13% 12% 12% 34 
88 60 95 77% 120,000 100 oe Oc, as Cae ee — Oct. 15, 50 93 93 93 0 
3 1 4% 2% 34,158 25 Swan Finch oil oo eee Dec. 1, 30 - : 
*New high. tNew low. ttIndiana Pipe Line .05c, extra, Nov. 15; International Pet. Co. 44c, June 1, '34 
x Ex dividend. 
Charles Rosenthal Il at his office Tuesday and was taken Hi-Low Station Closes 
to the hospital Thursday. PEORIA—The Hi-Low service station 
CHICAGO, Nov. 17.—Charles_ 5S. Mr. Rosenthal has been active in here closed Nov. 4. This is the station 


Rosenthal, vice-president and general oil circles in the middle west for a_ that recently put in a wholesale pump 
manager of the Apex Motor Fuel Co.. number of years. He served as the and offered gasoline at the tank wagon 
Chicago is seriously ill at the Lake- first president of the Chicago Oil Men's price to buyers taking 25-gallons or 
view hospital. He was taken ill while Club. more at one time. 


~] 
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, ADVER 
Oil and Royalty Stocks on New York Curb TISERS 
- Transactions Week Ended Nov. 17 IN THIS ISSUE 
; 1 1934 Par Sales Week’s 
4 igh Low High Low Value Company Shares High Low Last Change 
2 1\% ¥% N.P. American Maracaibo... 1,200 84 54 84 0 
4 5 1 2% 1 N.P. Arkansas Nat. Gas.... 200 1% 1% 14 0 
4 4 1 2% Hs N.P. a Pree = F : tg : tt 0 This index is published as a convenience to the 
4 47 2 $% 1 $10 errr 200 2% 21 23% lg ee nae F . cond mas 
‘ if 6% 15 12% NP. pa ay hd il cies 100 154, 15ie 151, ei reader. Every care yo taken to make it accu 
| 7 \y 5 2 $\% Carib Syndicate....... 00 2% 2% 24 \, | rate, but National Petroleum News assumes 
8 6% 1% 4\% 1% N.P. Cities Service......... 19,800 134 Ll, lly \4 no responsibility for errors or omissions 
$n 10% 26% 11% $100 “= Sea 1,000 l4lg 14 \4 Ly 
‘ 3% 1 2% 1% 10 GO Ge Biicisccs ' 
| a5 5 23% 9 a i 3) tar ; 
4 i4 3% % =6N.P. Colon Oil Corp....... 1,100 4 yi 4 0 
y 2% % 1% 4% N.P. Columbia Oil & Gas vtec. 2,800 5% Le & + 
8 2% 1 2 1% $1 Consolidated Royalty. 200 1% 1% 114 0 
¢) 5 1% 3% 1 BRR. GOedtte Gils ccccescccs 200 1M l 1 4 
8 6 6 9 5 $100 a. Cee 200 3 3 3 2 Acheson Colloids Corp 0) 
; 1\% % 1% % ON<~P. Crown Central Pet..... 700 18 34 ay 0 American Can Co 42-43 
| 8 2% $7 =+4% N.P. Darby Petroleum...... 200 454 the 456 + ly American Flange & Mfg. Co 
+: 23% % 2 1 N.P. Derby Oil & Refg..... 800 Ly 1% 1% 4 
‘ - © et usw. ee eRe ; 
62 24 76% 50 $25 Gulf Oil Corp...... Wee 1,500 581% =; <6 % 
4 7 1% 4% 1% N.P. Indian Ter. Illg. Oil A 
‘1 6% 1% 4% «1% NOP. terre 
&: 2 % 3 1% N.P._ Kirby Petroleum...... Buckeye Iron & Brass Works 2 
+; 1 ly % vs $25 Leonard Oil Dev....... 1,200 vs x c 0 Suffalo Meter C $5 
15 9 1y% 5% 3% N.P. Lion Oil Refg......... 1,100 3 14 133% S45 + 2% 
2 42 4% 44 44% N.P. Lone Star Gas........ 1,900 5% 5g 5 3% 
1 7 4 8% 5% N.P. Margay Oil Co........ 
‘i : 14 2% 1° N-P. Mexico-Ohio Oil...... 200 1% 154 i% + °% 
~ 6% 1 5 2% N.P. Michigan Gas & Oil.... aa 
4 4 1% 2% 1 N.P. Mid. States Pet. A vtec. 500 1% Lt, 114 0 Canfield Oil ¢ 
‘4 1% A 1 vs N.P. Oe Be Wie cciciis 100 18 6 is 0 Champion Spark Plug C€ Sex 1 Cove 
S 6s \4 % Ys $1 Mountain & Gulf..... 300 04 lg le 0 Chicago Bridge & Iron Works 61 
: 6 2% 5% 4 10 Mountain Producers... 1,000 454 436 434 3, | Classified Advertisements 75 
4 20 10 18% 13% N.P. National Fuel Gas..... 1,000 144 133% 1334 \4 Continental Oil Co.. 65 
2% 4% 2% 1% $5 New Bradford Oil..... Continental Rubber Works $9 
¢3 5 4 6 63%)~—CO1M%SONN«LP. North Central Texas.. 100 2 2 2 0 Cushing Refining & Gasoline ¢ 4 
4 Me te oy ts N.P. North European...... 700 lg vs is Hs | 
144 3 10% 8% N.P. Oil Stocks Ltd. A..... 200 104, 10 10 le 
: 3 u& 2% % N.P.  Pantepec of Venezuela 1,700 1% 13 134 Oo | 
(4 1% Y% % yg N.P. Producers Royalty.... 6,900 34, 4 3% Oo | 
4, 57 21 63 33% $100 Pure Oil 6% pfd...... 160 i7 be 7% 4 
4 234 4 1% 8% N.P. Red Bank Oil........ Deep Rock Oi! ¢ 
% 1% — 4 ~@ NE. Reiter-Foster Oil...... 700 4 ‘ \4 oO | 
8 2% y4 3 $25 Richfield Oil pfd...... 300 LM 1 Im + \&% 
Sane. a 1% A Root Refining........ } 
9 8 3 84% 3% 10 do conv. pr. pfd... 100 34 t3% 34 le 
: See. ee eda, race $10 Royalty Corp. pfd.... 
<4 4 % 3% % N.P. Ryan Consolidated.... 200 1% 1\%4 144+ I:rie Meter Systems, |: 
ea 1 % % ve $10 Salt Creek Consolidated 600 34 4 ¥ 0 | 
8 9 34% 7% 5% 10 Salt Creek Prod....... 1,300 6% 6% 61% oO | 
a 6 34% 6 4% N.P. Southland Royalty.... 
1 3 + SS Sunray OF... Wc cease 800 1 I | i | 
i 13 % 11 4% N.P. Texon Oil & Land... 300 6\% 6 6 I 
48 1 lk $5 Venezuela Petroleum.. 200 34 bi, 4 o- 1] Oil Works ¢ 
i 3 1% 5% 2% 1 Woodley Petroleum... 700 3% 6 | 
“ *New high. tNew low. 
| ( e OL &R ( 
New York Bonds New York Curb Bonds | {i} 2% ; 
Week Ended Nov. 17 Week Ending Nov. 17 
High Low Last Change High Low Last Change 
r Atlantic Refg. deb. 5s... 10734 10734 107% +1 Cities Serv. 5s °50...... 4374 41% 417% —1%| Hinde & Dauch Paper ¢ 54 
c’e =F Sa 102% 10174, 101% \4 Cities Serv. 5s ’66 43% 41 41%, a4 P 
ge Calif. Pet. 5¥4s......... 102% 102% 102% 0 Cities Serv. G. 54s ’°42.. 64% 62 62 1% 
— General Pet. 5s ’40. .. 1055, 105 105 4 Empire O & R 5 Ms *42 57 56 S674 + %& | 
. Pan Amer. Pet. of Calif.68 3934 39% 39% 4g Gulf Oil 5s ’37 105% 105'4 105% 4+ & | 
“4 Pan Amer. Pet. of Calif. 6s Gulf Oil 5s °47 . 107 10614 107 + by 
4 tr Ee 39% lf , . 
) Phillips Pet. 5148... 1 101% 101 101% + % Kellogg Co. M. W. 
) Pure Oil 5¥4s °37....... 100% 99% 100 + % 
% Pure Oil 5 Ms a ge 97% 98 Ly J P 
if Richfield Oilof Calif.6s.. 30 2984 293% —- i Postpone Kansas Meeting 
4 Richfield Oil of Calif. 68 
| ee sag rere 293 29 291 1 WIC 1 tansas The : 6 - ro 
| Shell Union Oil 5s...... 103% 102% 103% + 7, ¥ HI rA, Kans ssi rhe en a + ~ KC - fio. 8 nae 
) Shell Union Oil 5s w.w... 102% 102% 102% 0 meeting of the Kansas Oil Men’s Asso- oo ; 
; | Sinclair Con. Oil 7s A... 10334 103% 103% — %& iati ‘Por Nove 7 ac , st- 
rv Sinclair Con. Oil 6% B. 1045¢ 10412 10454 7 4 ciation for November has been post 
) Skelly Oil 5Ms......... 9534 9434 95% + 7%, poned, John A. Motter, secretary, an- 
: if Sea’? 93, a oe ; . ° 9 
ae Th > pete 104% 10438 ioaie o’* nounced in the association’s current | . “ a ee 
+6 Union Oil of Calif. 5s w.w. 104 10334 104 + % bulletin. Announcement will be made 
nion of Calif. 6s 5 5 5 1 1 ae ’ 
: CR ae Sr ea EER 8 ™ * later if the meeting will be held 
1 
l 
4 
0 
. b , S h Rotary | ( 
Pitts urg tock Exc enge 3 Oil Men in Legislature 
Transactions Week Ended Nov. 16, 1934 
Change LINC OLN, Neb. ‘Three oil men will | 
: Over be in the next session of the Nebraska | s Oil Co. of N. J | ( 
Sales High Low Last Week jovisiature, that meets Jan. 1. They are | S ea sale ‘ 
Ark. Nat. Gas..., 25 1 1 L % two jobbers, John S. Callan, Odell, sena- | 
Col. Gas & Elec.. 607 R54 7% 7% l ‘ : _ 
Devonian Oil 20 11% 11% 11% O tor from the sixteenth district, and J. I. 
ion To re ee 4,866 54% SKM 5% ‘4 Stringfellow, Albion, representative for | ; 
Go O p.c. con - o » S ' mp 
ion ne ee 20 81 81 81 0 the sixty-second district, both re-elected. | | Bye on Wicshnets ‘ . 
fSocony Vacuum 80 15% 14% 15% +1 Edward Jele tl —e -fr tl ; 
mp tStand. Oil of N. J 145 43% 42% 43% 4+ 7, 4award Jelen, the new senator from the | 
ron Waverly Oil Wks. third district (Omaha), is an employe of 
' A 200 2% 2% 2% +1 , , v 
or West. Pub. Serv.. 628 3% 3% 3% — yw a major oil company, and the youngest | 
tUnlisted, man in the senate. | Wtieneaia Brass Works, A. W 
WSs November 21, 1934 73 














Many Restrictions Hedge New Loans 
Offered Industry by nF. %. 


EELING that the oil industry, as 

well as other industries, has not 

made the fullest use of the loan 
facilities offered by its organization, 
the Reconstruction Finance Corp. has 
issued a renewed plea in an effort to 
interest more concerns in making ap 
plications for loans. 

The loans are restricted to solvent 
companies which are in need of funds 
for the payment of labor or for the 
purehase of materials incident to the 
normal operation of the 
Directors of the RFC feel that perma 
nent business recovery can best be ad 
vanced if the money is used in this 
way. 

While a few oil companies in need 
of loans may find their businesses in a 
sufficiently liquid condition that they 
can comply with the RFC require 
ments, companies who are desperately 
in need of cash to carry on will find 
these much publicized RFC facilities 
out of their reach simply because the 
eligibility rules constitute a wall too 
high for them to mount. 


business. 


In other words, oil companies should 
uot be misled into believing that RFC 
loan facilities are open to all who are 
in need of money to keep their busi- 
nesses alive. On the contrary, loans 
are available only to the fortunate few 
who can, if need be, continue to oper 
ate without the advantage of such a 
loan, One oil executive stated that the 
requirements for application for such 
a loan made an excellent measuring 
stick by which an oil company could 
fit itself for a loan, and then having 
gotten into this position it would have 
no need for a loan, so successful would 
the company operation be. 

One banker, speaking privately, in 
ferred that a company which was not 
a good risk for a loan from a private 
bank could hardly expect to pass the 
qualifications set up by the RFC. 

The requirements which a company 
must meet before application for a 
loan may be entered, follow: 

(1) That the business must have 
been established prior to Jan. 1, 1954 

(2) That such loans be adequately 
secured. 

(3) That maturity of loan must not 
exceed five years. 

(4) That borrower must be solvent 
at the time of disbursement of the 
loan. 

(5) That credit at prevailing bank 
rates for loans of the character applied 
for not be available at banks. 

(6) That reasonable assurance of in 
creased or continued employment of 
labor be given. 
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(7) That the aggregate of such 
loans to any one borrower made direct- 
ly or indirectly shall not exceed $500,- 
OOO, 

(8) That such other provisions as 
the REC may impose be complied with. 

The RFC announcement further 
states ‘“‘The depression years have left 
many enterprises in very much in- 
volved and weakened positions, but 
our experience has led us to believe 
that where present creditors are will- 
ing to co-operate by a proper adjust- 
ment of existing debt structure, many 
such enterprises may be safely supplied 
with additional funds that will enable 
continuing operations on a 
basis. 


sound 


“Accordingly, we suggest to indus 
trial concerns, to which credit at pre 
vailing bank rates for loans of such 
character is not available but which 
can offer adequate security (even 
though such security may be frozen 
and therefore not generally acceptable 
to banks) and which can profitably use 
additional funds for labor and mate- 
rials, that they communicate with the 
local loan agency of this corporation 
serving the territory in which such con 
cerns are located.” 


HE RFC also lists conditions under 

which it will not loan money. These 
stipulations follow: 

1. To finance consumer purchases, 
installment sales, or similar contracts, 

‘°2. To finance imports or exports, 
except where such imports or exports 
are Only minor and incidental to the 
general business conducted. 

3. For development or promotional 
purposes, or to enable business con- 
cerns to expand into new fields of en- 
deavor, or to concerns which have no 
reasonable assurance of success, or for 
which there appears to be no economic 
need, 

4. To provide for the operation of 
any business in receivership. However, 
applications will be considered for 
loans contingent upon the termination 
of the receivership by a _ settlement 
with ereditors, or otherwise, so that 
the business will be restored to a solv- 
ent condition, 

». To concerns which have not been 
in operation fer a substantial period, 
unless it can be definitely shown that 
it will be economically sound to revive 
an established business. 

6. To finance the development or 
purehase of new inventions, the cost 
of obtaining patents, the expense of 


infringement suits or any other litiga- 
tion. 

The question of security for RFC 
loans is best described in Circular No. 
13 published by the corporation. It 
states: 

“Section 5d of the Reconstruction 
Finance Corporation Act, as amended, 
requires that all loans made there- 
under shall be ‘adequately secured. 
The security may consist of one or 
more of the following: A first mort 
gage on real estate, plant and equip 
ment, an assignment of warehouse re- 
ceipts on marketable merchandise 
stored in satisfactory warehouses, a 
first mortgage on chattels or an as 
signment of current receivables (ac 
counts, notes or trade acceptances) ; 
but such loans generally will not be 
made on the sole security of recei\ 
ables or of equipment or other chattels 
not represented by warehouse receipts. 
The applicant may offer, as additional 
collateral, a first lien on any other 
assets of sound value. An assignment 
of orders will not constitute adequate 
primary security; however, such orders 
are important to establish the ability 
of the applicant to repay the loan. The 
Corporation usually will not consider 
as satisfactory primary security the 
following: second mortgages, shares of 
stock of corporate applicants or shares 
of stock without readily ascertainable 
market value, franchises, patents, 
goodwill or foreign securities. A 
pledge of inventories generally will 
not be regarded as satisfactory col- 
lateral, unless stored in a bonded or 
otherwise acceptable warehouse, or un- 
less the applicable state law provides 
for a satisfactory lien upon inventory 
not so warehoused.”’ 

Application forms are obtained from 
the Loan Agency of the Reconstruc 
tion Finance Corp. serving the district 
in which the applicant is located. Ap 
plications should be filed with the Loan 
Agency serving the applicant’s district 
No application will be received direct 
ly at the Washington office of the cor 
poration, All requests for information 
should also be sent to the local Loan 
Agency. These agencies are located 
in the following cities: 

Atlanta, Birmingham, Boston, Cha! 
lotte, N. C., Chicago, Cleveland, Dallas, 
Denver, Detroit, El Paso, Helena. 
Houston, Jacksonville, Kansas City, 
Little Rock, Los Angeles, Louisville, 
Minneapolis, Nashville, New Orleans, 
New York, Oklahoma City, Omaha, 
Philadelphia, Portland, Oreg., Rich- 
mond, Salt Lake City, San Antonio. 
San Francisco, Seattle, Spokane, St 
Louis. 


Extend Dixie To Texas 


CHICAGO—-Plans for the organiza 
tion of the Dixie Distributors of Texas 
are practically completed and a forma! 
announcement of the addition to the 
Dixie organization is expected shortly. 
according to the Dixie Booster. 


NATIONAL PETROLEUM NEWS 














ars 
ity 
‘he 
jer 
the 
of 
Tes 
ble 
its, 
A 
vill 
col- 
or 
un- 
ides 


Ory 


rom 
ruc 
trict 
Ap 
soan 
rict 
rect 
cor 
ition 
Loan 
rated 


shat 

rllas, 
lena 
City 
ville, 
eans, 
naha, 
Rich- 
‘onio. 
» St 


aniza 
Texas 
ormal 
o the 
iortly. 


NEWS 

















Calls $90,000,000 
5 Per Cent Bonds 


The Standard Oil Co. of 
unnounced last week the 
$90,000,000 of its 5 per 
tures of 1946, as of Feb. 1, 
deemed at 102 and accrued interest, 
the entire issue will be retired with- 
out public refinancing, stated Walter 
Teagle, president. 

Funds for the negotiation will be 
obtained by bank loans of $45,000,000 
and by the private sale of $37,000,000 
of serial debentures, maturing at in- 


New Jersey 
calling of 
cent deben 
1934. Re- 


tervals up to Feb. 1, 1941. Payment 
of the $8,000,000 remaining deben- | 
tures will be made out of the com 


pany’s treasury. 


This retirement action is one of the 


largest launched by the industry 
among the many that have been ef 
fected during the past three vears. 


During the first three-quarters of this 
year funded debt retirements 
amounted to over $60,000,000. 


have 


The original issue was for $120,000,- 
00, brought out in 1927. At that time 
the company redeemed $200,000,000 
of preferred stock. In 1932, the issue 
was reduced by $90,000,000 when $30. 
000,000 in debentures were called. 


Union Oil Shows Profit 


With a disbursement of a 25 
cent dividend, the Union Oil Co. ot 
California announces that earnings for 
the first nine months of the current 
year total $1,700,000 net profit after 
depreciation, drilling costs and deple- 
tion. This is equivalent to 39 cents a 
share on 4,386,070 shares of $25 
capital stock. 


par 


Earnings of a corresponding period 
last year were equivalent to 29 cents 
a share, or $1,250,000. 


The 1934-third quarter results re 
flect a net profit of $1,400,000, or 32 
cents a share. This compares with a 
loss of $200,000 for the second quar- 
ter and a profit made in the third 
quarter of last year of $1,050,000, 
equal to 24 cents a share. Stabilization 
ot the Pacific Coast market and the 
better prices for oil products obtained 
account in no small way for the sub 
stantial increase. 

Current assets decreased approxi- 
mately $7,000,000 to $41,800,000, as 
compared to statement of last De- 
cember, due principally to a reduction 
in indebtedness of $5,605,500. Cash re 
sources were close to $10,000,000 
while current assets as of Sept. 30 
were about 8 to 1 to current liabilities. 
Liabilities were $5,300,000, a decrease 
of about $800,000 from Dee, 31, 1933. 
Payment in full on ‘‘Series CC” 5 per 
cent bonds was made last April to 
the amount of $4,806,500, 


November 21, 1934 


THE 
OIL INDUSTRY EXCHANGE 


Positions Wanted 


A 25-year-old unmarried honor 
CHEMICAL ENGINEERING course of leading 
Eastern university wants a job. Trained and 
experienced in Refinery Technology. Has thor- 
ough knowledge of American business practice 


graduate of 


and has varied industrial experience. Qualified 
and will consider anything in sales, office or 
plant. Address Box 157 


Situations Open 


WANT EXPERIENCED SALESMEN of refined 
oil products ; Illinois, Wisconsin, Minnesota, Mis- 
souri. Liberal commission basis. Kendrick Oil 
Company, Tulsa, Oklahoma 





GRADUATE PETROLEUM CHEMIST 
WANTED 
with experience in grease analysis and 
lubricating oi] laboratory work and super- 
vision. Preferably familiar with lubricat- 
ing oil refinery processes and experimental 
and development work. State age, educa- 
tion, experience and enclose photograph. 
Address Box 156 











Equipment Wanted 


USED FUEL OIL TANK wanted In 
condition. Capacity 10,000 to 12,000 gallons 
Reply to All-Steel-Equip Co Aurora, I}linois. 


Professional Services 


good 





OCTANE RATINGS 
By A. S. T. M.-C. F. R. METHOD 
DYNAMOMETER TEST for 
economy of gasoline. 
REFINERY GASES and NATURAL GASO- 
LINE analysis by Podbielnik apparatuses 
PHOENIX CHEMICAL LABORATORY 
“An exclusive petroleum testing laboratory” 
3953 CASTELLO AVE., CHICAGO, ILL. 


power and 








ANTI-KNOCK VALUE 
DETERMINATIONS 


THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 


NEWARK, N. J. 
Telephone Bigelow 38-4020 








BURRELL-MASE ENGINEERING CO. 


Law and Finance Building 
Pittsburgh, Pa. 


PETROLEUM & NATURAL GAS 
Consultation—Construction—Testing 





For Sale 


CALL FOR BIDS To Purchase Royalty Oi) 
Accruing to the United States from the Salt 
Creek, Wyoming, Oil Field. Pursuant to the 
provisions of Section 86 of the act approved 
February 25, 1920 (41 Stat. 437), sealed pro- 
posals, in duplicate, will be received in the office 
of the Secretary of the Interior, Washington, 
D. C., on or before noon December 10, 19384, 
from responsible bidders for the purchase for a 
period beginning January 1, 1935, of all royal- 
ty oil accruing to the United States from Gov- 
ernment lands in the Salt Creek, Wyoming, oil 
field. The Government royalty oil from the Salt 
Creek field amounts to about 13.6 per cent of 
the production of the field and for the calendar 
year 1932 amounted to 1,001,387 barrels, for 1933 
to 885,085 barrels, for the first eight months of 
1934 to 546,743 barrels. The average gravity in all 
years was in the range from 36.0 to 36.9 degrees 
A. P. I. Additional information may be obtained 
from the Director Geological Survey, Department 
of the Interior, Washington, D. C., or the Super- 
visor, U. S. Geological Survey, Caspar, Wyoming. 
Bids are invited on three separate items as 
follows: Item 1. Royalty oil for a period of one 
year beginning January 1, 1935, and ending De 
cember 81, 1935. Item 2. Royalty oil for a 
period of two years beginning January 1, 1935, 
and ending December 21, 1936. Item 3. Royalty 
oil for a period of three years beginning January 
1, 1935, and ending December 31, 1937. Bids 
must be in the following exact form: ‘For the 
period beginning January 1, 1935, and ending 
December 31, 193.... (mame of bidder), offers 
wweeeecents per barrel above the highest field 
price for oil of equal or lower gravity in Okla- 
homa and Kansas, and/or in Wyoming, which- 
ever is the higher, as published or offered on 
any basis of volume measurement by any re- 
sponsible recognized purchaser for crude oil 
in quantity not less than 2,000 barrels a day.” 
Delivery of royalty oil will be made in the field 
to the successful bidder or for his account with- 
out cost to the Government. Payments for the 
royalty oil are to be made through the office of 
the Supervisor, U. S. Geological Survey, Federal 
Building, Casper, Wyoming, to the order of the 
Commissioner of the General Land Office on or 
before the last day of each calendar month fol- 
lowing the calendar month in which delivery 
is made. The volume of royalty oil will be de 
termined by such rule of volume measurement as 
may be applicable to production of the Salt 
Creek field under regulation or order of the 
Secretary of the Interior; and it is proposed that 
effective January 1, 1935, the volume of produce 
tion shall be determined by tank measure 
ment as based on 100 per cent capacity table 
and shall be computed in terms of barrels 
of clean oil of 42 U. S. gallons of 231 cubic 
inches, in conformity with departmental order 
of August 6, 1932. Each bidder must submit 
with his bid a bond in the sum of $1,000 or a 
certified check payable to the order of the 
Secretary of the Interior in the sum of $1,000 
as a guarantee that he will, if successful, 
promptly execute a satisfactory contract and 
furnish a bond in the sum of $200,000, condi- 
tioned upon full and complete compliance with 
the terms of the contract. The Secretary of 
the Interior may accept the offer of the highest 
bidder and/or bidders and reserves the right 
to reject all bids whenever within his judgment 
the interest of the United States demands. 
Storage facilities are available on Naval Petro- 
leum Reserve No. 8, Wyoming (Teapot), for 
approximately 1,500,000 barrels of oil. Infor- 
mation in regard thereto may be obtained from 
the Seeretary of the Navy. Sealed bids are to 
be submitted to the Secretary, Department of 
the Interior, Washington, D. C., the envelope 
to be marked plainly “Bid on Salt Creek royalty 
oil.” No bid received after the time herein 
fixed for submitting bids will be considered. 
(Signed) T. A. Walters, Acting Secretary of the 
Interior. October 31, 1934. 





ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


511 Eleventh Street, N. W. 
Washington, D. C. 








Advertisers having box numbers 
should be addressed in care of 
National Petroleum News, 1213 
West 3rd Street, Cleveland, 
Ohio, unless otherwise specified. 
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Tank Wagon Changes 


(Continued from Page 57) 
S. O. Indiana Changes 
Here are as many changes as are 


available at this time in this territory, 


following the general price changes 
of Oct. 20 and Nov. 13. The Oct, 20 
change was a cut of 0.3e at points 


where prices were normal and the Nov. 
13 change was an advance of 0.3¢ at 
normal points. 


Many of these changes shown below 
occurred previous to Oct. and 
therefore, correct prices previously 
published as of Oct. 20. 


20 


Prices have been normal at Duluth, 
Kansas City, La Crosse, Mankato, Ma- 
son City, Minot, Marquette, Pierre and 
St. Joseph and consequently these 
points were affected by both the Oct 
20) and Nov. 13 changes. 
shown first for 
for Stanolind 


Price changes are 


Red Crown and then 


Red Gasoline 


Crown 


Minneapolis: T.w. price down 1.5¢ 
to 15¢c, Sept. 18. S.s. down 1c to 14.4e, 
Oct, 11; down le to 13.4¢, Oct. 16; 
down 1.5e to 11.9¢c, Oct. 30 and down 
to 11.4c, Nov, 6. 


.5e, 


Peoria: S.s. down 3.7¢ to lsc, Oct. 
%; down 1c to 12c, Oct, 4; down 2c to 
10¢c, Oct. 5; up 2c to 12e opening busi 
ness Nov. 18 and reduced 0.5¢ to 11.5¢, 


at noon, Nov, 13. 


Quincy: S.s. down le to 15.9¢, Sept. 
20; up 2.7¢ to 16.6c, Sept. 26; down 
le to 15.6, Oct. 4; down 1c to 14.6c, 
Oct. 5; down 0.7¢ to 13.9¢, Oct, 27. 
T.w. up 2.7¢ to 14.6¢c, Sept. 26; down 
0.3e to 14.3¢c, Oct. 20; up 0.3e to 14.6¢, 
Nov. 13. 


S.s. down 1¢ to 14.5¢, Oct, 
11; down le to 13.5¢e, Oct. 16, and 
down le, to 12.5e, Oct. 18. T.w. down 
le to 12.7¢c, Oct. 13, and down 1.2¢ to 
11.5¢, Oct. 19. 


St. Louis: 


Sioux City: S.s. down le to 15.6¢, 
Oct. 3; down 0.7¢e to 14.9¢e, Oct. 6; then 
down 0.5¢e to 14.4¢, Oct. 9. T.w. down 
1.7¢ to 12.9c, Oct. 9; down 0.5¢ to 


12.4c, Oct. 19. 


South Bend: S.s. down 1.5¢ to 17.2¢, 
Oct. 18. T.w. down 0.3c to 16.4¢, Oct 
20, up 0.3¢ to 16.7¢, Nov, 13. 


Wichita: T.w. and s.s. down 0.35¢ 
to 13.2c and 15.2c, respectively, Oct. 


20; up 0.3¢ to 13.5 and 15.5¢, Nov, 13. 


EK. St. Louis: S.s. down 1.5¢ to 
10.9¢e, Oct. 6; down 0.5e to 10.4e, 
Oct. 9: down 0.5e to 9.9c, Oct. 11. 
T.w. down 0.3e to 14.1e, Oct. 20; up 
.3e to 14.4¢c, Nov. 13. 

Springfield: S.s. down ().7¢ to 1lb6e, 
Oct. 4; down 0.1¢e to 15.9¢c, Oct. 19. 


T.w. down 0.7¢c to 14c, Oct. 11, 


Madison: S.s. down 1e, to 17¢, Oct. 


17. 
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Grand Forks: T.w. and s.s. down 
0.3c to 16.1 and 18.1¢e respectively, Oct. 
20; up 0.3¢c to 16.4 and 18.4¢, Nov. 
13. 


Green Bay: S.s. down le to 17.2¢, 
Oct. 6; down 1c to 16.2¢c, Oct. 10; down 
le to 15.2¢, Oct. 13; down 1c to 14.2¢, 


Oct. 17. T.w. down 1e to 14.2¢c, Oct. 
_ if 
Indianapolis: S.s. down 0.5¢e to 


17.9c, Sept. 26; down le to 16.9ce, Oct. 
17; down 1.5c to 15.4¢c, Oct, 18, T.w. 
down 0.3¢c to 16.1¢c, Oct. 20; up 0.3¢ to 
16.4¢e, Nov, 13. 


Joliet: 


-_ 
i 


S.s. down le to 15.8c, Sept. 
down 0.5¢ to 15.3e, Oct. 3; down 
le to 14.3c, Oct. 6; down 1c to 13.3c, 
Oct. 11; down 0.5e to 12.8¢, Oct. 17. 
T.w. down 2c, to 12.8¢c, Oct. 19. 


Milwaukee: T.w. and s.s. up 2.2¢, 
to 14.6e and 16.6¢e respectively, Oct. 
14. 

Davenport: S.s down 0.5¢ to 15e, 
Oct. 9; down 1c to 14c, Oct, 12; down 
0.5¢e to 13.5¢, Oct. 18. T.w. down 0.3¢ 
to 14.2¢c, Oct. 20; up 0.3c to 14.5c, 
Nov, 13. 

Decatur: S.s. down le to 15.7¢, Oct. 


3: down 2c to 13.7¢, Oct. 4; down 1.7¢ 
to 12¢, Oct. 5; down 1e to lle, Oct. 6; 
down 0.1e to 10.9¢c, Oct. 9; down 0.4¢ 
to 10.5¢e, Oct. 10; down 0.6e to 9.9e, 
Oct. 11. T.w. down 0.3¢c to 14.4¢, Oct. 
20; up 0.3c to 14.7¢c, Nov. 13. 

Des Moines: S.s. down le to 15.4¢, 
Oct, 12; down 0.5¢ to 14.9¢c, Oct, 19; 
down 0.5¢e to 14.4¢, Oct. 27. T.w. down 


1.4c to 13c, Oct 12. 
Evansville: S.s. down le to 13.3¢ 
Oct. 3; down 0.8¢ to 12.5c, Oct. 4. 
Grand Rapids and Saginaw: Cor 


rection: T.w. and s.s. cut 0.8¢, to 14.9¢ 
and 16.9¢e at former point, and to 15.2¢ 
and 17.2¢ at latter point, Oct. 8, in 
stead of cut le as reported on Page 65 


of Oct. 10 issue. 
Stanolind Gasoline 

Minneapolis: S.s. down 1.te to 
14.4c, Sept. 18; down 0.5c to 13.9c, 
Oct. 113; down le to 12.9c, Oct. 16; 
down 2c to 10.9e, Oct. 30; down 0.5c¢ 
to 10.4c, Nov. 6. T.w. down 1.9c to 
12.1c, Sept. 26. 

Peoria: S.s. down 0.7e to 15e, Oct. 
3; down 3.l1e to 11.9c, Oct. 4. 

Milwaukee: S.s. up 2.7¢ to 15.1e, 
Oct. 14, T.w. up 2.2¢ to 13.1c, Oct. 14. 


Garand Rapids and Saginaw: Correc- 
tion: T.w. and s.s. cut 0.8¢e, Oct, 8, 
to 13.9e and 15.9e at former point 
and 14.2¢ and 16.2¢ at latter point, in- 
stead of cut le, as reported on page 63 
of Oct. 10 issue, 


Quincy: S.s. up 0.7¢ to 15.6¢c, Sept. 


26; down 0.5¢ to 15.1¢e, Oct. 4; down 
le to 14.1¢c, Oct. 5; down ().2¢c to 13.9¢e, 
Oct, 6; 


down 0.3¢ to 13.6¢, Oct. 11; 





down 0.8e to 13.3c, Oct, 24; down 
0.4¢ to 12.9c, Oct. 27. T.w. up 1.7¢c to 
13.6¢, Sept 20; down 2c to 11.6c, Oct. 
10, 


St. Louis: S.s. down 1.2¢ to 13.5c, 
Oct. 11; down lc to 12.5c, Oct. 16; 
down lc to 11.5¢c, Oct. 18. T.w. down 
le to 11.7c, Oct. 18; down 1.2c to 
10.5¢e, Oct. 19. 


Sioux City: S.s. down 0.5e¢ to 15.1e, 
Oct. 3; down 0.6¢ to 14.5¢, Oct. 6; 
down 0.6¢ to 13.9¢, Oct. 9; down 0.5¢e 
to 13.4¢e, Oct. 12. T.w. down 0.3¢ to 
13.3¢e, Oct. 20; up 0.3¢ to 13.6c, Nov. 
13. 


South Bend: S.s. down 0.5e to 17.2¢, 
Oct, 18. T.w. down 0.3¢ to 15.4¢, Oct. 
20; up 0.3¢ to 15.7¢c, Nov. 18. 


Wichita: S.s. down 2.5e to 12¢, Oct. 
24. T.w. down 0.3¢ to 12.3c, Oct. 20; 


up 0.3e to 12.5¢c, Nov, 13. 


EK. St. Louis: T.w. down 0.3e to 
13.1c, Oct. 20; up 0.3¢ to 13.4¢, Nov. 
133. 


Springfield: S.s, down 0.2¢ to 15.5e, 
Sept. 11; down 0.5¢ to 15¢, Oct. 4; 


down 0.5¢ to 14.5¢, Oct. 19. T.w. down 
0.2c to 13.5¢, Sept. 11; down 0.5e to 
l3e, Oct. 2h. 


Madison: Ss 
Oct. 17, 


down 0.5e€ to 16.5e, 


Chiselers Cause Houston 


Price Reduction 


HOUSTON, Nov. 
gasoline had been 
gallon 


17._-Third grade 
reduced 2 cents a 
to 10 cents over the week-end 


in Houston, though commercial and 
premium grades remained unchanged 
at 15 and 17 cents, respectively. The 


third grade slash, made November 16, 
represented a drop totaling 6 cents 
in 10 days. 

The larger marketers, 
pendents and maiors, 
the reduction in 
cutting that had 
new angle. 

Cut-price dealers, it had been found, 


both inde- 
participated in 
retaliation for price 
recently taken on a 


had been maintaining retail markets 
part of the week, but had resorted to 
the practice of reducing prices after 


larger sellers had closed their offices 
on Saturdays and there was no official 
on hand to authorize reductions to 
meet competition. Thus, the price 
cutters would have part of Saturday 
and all of Sunday for their ‘‘cut rate 
monopoly.’’ On Mondays, they would 
revert to normal marketing schedules 


until the end of the following week 


G. R. Jordan Dies 


HOUSTON, Nov. 17.—G. R. Jordan. 
58, of the land department of Roeser 
& Pendleton, Inec., Fort Worth, died 
this week at Palestine, Anderson 
county, East Texas, where he had been 
temporarily stationed. 
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